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Form, Rate and Rule 
Amendments Sought 
By Agents in Texas 


Reporting Form of Use and Occu- 
pancy One of Proposals to 
Commissioners 


BUILDER’S RISK CHANGES 


Windstorm, Extended Coverage 
Problem Solution Sought 
Which Is Fair to All 


A detailed request signed by Presi- 
dent Richard H. McLarry and_ by 
Chairman of the Rates and Forms 
Committee Alphonso Ragland, Jr., of 
the Texas Association of Insurance 
Agents has been presented to the 
Texas Fire Insurance Commissioner, 
Marvin Hall, for his consideration and 
for official action by the Texas Board 
of Insurance Commissioners. 

Among the twelve specific requests 
are the following: 

A reporting form of business inter- 
ruption insurance, with an adequate 
minimum premium to make it successful. 

A review of the rate structure of oil 
and gas well lease properties, because 
of the feeling that the extended cover- 
age and windstorm rates are higher 
than the experience justifies. 


Builder’s Risk Proposals 


\ suggestion that when a change in- 
volving a certain percentage of either 
area or value is proposed, a hazard 
should be treated as a builder’s risk. 
The present rule declares, in effect, that 
if alterations and repairs are made in- 
volving an increase of as much as 10% 
of the area of a building, then the 
hazard becomes a builder’s risk rather 
than remaining eligible for treatment as 
alterations and repairs. 

This definition, it is said, does not 
adequately fit certain important situ- 
ations, such as the case of a building 
which may be gutted to its four walls 
and completely rebuilt. No change in 
area is involved, and yet the hazard 
15 that of a builder’s risk rather than 

fit subject for treatment as altera- 
tions and repairs. This suggestion also 
requests information as to when a 
vacancy clause is necessary in the 
event of vacation of buildings for the 
purpose of. extensive remodeling. 

A request for a builder’s risk flat 
emount form which would include ma- 
‘tials, equipment and temporary struc- 


(Continued on Page 26) 
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. . . Have you met our Happy Ending department ? 


Agents and brokers tell.us that our new Special Risks Ac- 
cident and Health department furnishes the ideal happy 
ending to a host of accident, health, hospitalization sales 


troubles. 


Supplementing our ten established accident, health and hos- 
pitalization divisions, the Special Risks department has no 
forms, policies and applications. Instead, coverages . are 
“hand tailored” to the needs of risks which do not fit into 
conventional classifications and which, therefore, are not 
commonly written by other American companies. 


Pioneered by Continental, this new department makes it 
unnecessary to go abroad for special coverages, speeds up 
sales and service, gives you a brand new accident, health, 
hospitalization market and a new source of profits, enables 
you to say “yes” to almiost every income protection request 

. in short, a real Happy Ending to a host of troubles. 
For details, write 


Lou Morrell, Supt., Special Risks Division 


continental casualty company 


America’s No. 1 Accident and Sickness Insurance Co., Chicago 5, Ill. 











Save Veterans Insurance 


“Discharged service men and women who allow their govern- 
ment insurance to lapse are throwing away priceless protection 
and the possible future securities of their families,” says Mary 
F. Barber, Assistant to the President, Penn Mutual. 


“The wives, mothers and sweethearts of returning G.I.’s should 
use their influence to see that these veterans keep their National 
Service Life Insurance in force. All women recognize a bargain 
and this G.I. insurance is the best buy of its type today. It is 
deplorable that so many of our veterans are allowing it to lapse. 
This is especially unfortunate since many of these men may find 
later that they are uninsurable and that the government insurance 
was the only protection available for themselves and their families. 


“Tt will be a black mark against the war record of American 
women if a selfish demand for immediate luxuries leads them to 
urge their menfolk to stop making payments on their government 
insurance, National Service Life Insurance is the cheapest form 
of insurance today. The life insurance companies of America are 
pledged to do all in their power to urge veterans to hold on to 
their government insurance.” 


THE PENN MUTUAL ‘LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 
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North American Enters 
Life Field; Acquires 
Eureka-Maryland Co. 


Will Carry on Ordinary Insurance 
From Baltimore as Home Office 
for Life Business 


HAS $67,000,000 IN FORCE 


Background of Two Companies; 
G. F. Manzelmann President of 
Chicago Company Since 1940 


North American Accident of Chicago, 
which in June had its charter broadened 
to permit the writing of life insurance, 
has reinsured the business of the 
Eureka-Maryland of Baltimore, which 
will be carried on through the Balti- 
more home office of Eureka-Maryland 
which property was acquired in the 
reinsurance transaction. At the close of 
business last year the Baltimore com- 
pany had Ordinary insurance in force in 
excess of $67,000,000 and Industrial of 
$39,000,000. Admitted assets totaled $13,- 
886,626. The Industrial business was pur- 
chased by All States Life of Mont- 
gomery, Ala., early this year. 

George F. Manzelmann, president of 
North American, said the reinsurance 
had been approved by the Illinois and 
Maryland Insurance Departments effec- 
tive October 1. In August Roy G. 
Diepenbrock, former deputy and actu- 
ary of the Missouri Insurance Depart- 
ment, joined North American to assist 
President Manzelmann in connection 
with the life insurance business. Con- 
trol of Eureka-Maryland had been held 
by the Farm Bureau Mutual Automobile 
of Columbus, O., since August, 1943. 

Background of Two Companies 

North American Accident, organized 
in 1886 by the late A. E. Forrest, has 
for years been the leading stock com- 
pany writing exclusively accident and 
health insurance. Mr. Manzelmann be- 
came president on the death of A. E. 
Forrest in 1940. A. E. Forrest, Jr., son 
of the founder, is vice president, secre- 
tary and a director and has supervision 
over the company’s investments. The 
company is licensed in all states except 
Louisiana. 

Eureka-Maryland Assurance was in- 
corporated in 1882 as an assessment 
association, changing to a legal reserve 
basis in 1902, continuing as a mutual 


(Continued on Page 14) 
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I you play golf you know that those who make golf 
look the easiest worked the hardest at it at the 
right time. 


They learned the right way to swing a club. They 
practiced till they gained a “grooved” swing —the 
habit of doing the right things at the right time. 


Here at John Hancock we've learned that the same 
sort of thing pays out in the selling of life insurance. 
The agents who make it look the easiest simply 


worked the hardest at the right time. They practiced 
the right selling methods until they became habit. 


These men close the most sales with the least effort. 








LIFE INSURANCE COMPANY 
oF Boston, MASSACHUSETTS 


GUY W. COX PAUL F. CLARK 
Chairman of the Board President 








Eighty-two years of growth 
Insurance in force December 31, 1944, $6,803,793,028 
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k of Navy’s Life Insurance Section 


Commander C. A. Zoller, Jr.. Heads Dependents’ Welfare Division With 


Lieut. W. M. Stuart, Formerly of Equitable Society Legal Division As Chief 


Assistant; 


Staff Trained for Field Supervision; 


More 


Than 95% of Naval 


Personnel Carried Government Insurance in Average Amount Exceeding $9,000 


Officer in charge of the Navy’s life 
insurance section, dependents’ welfare 
division, is Commander C. A. Zoller, Jr. 
Commander Zoller’s chief assistant is 
Lieutenant W. M. Stuart, who was for- 
nerly with the legal division of Equitable 
Life Assurance Society. Commander 
Zoller was with the Veterans Adminis- 
tration before becoming the Navy’s chief 
insurance officer. 

Since October 8, 1940, when the Na- 
tional Service Life Insurance Act was 
enacted, and down until July, 1945, the 
number of applications for insurance ap- 
proved in the Navy was 3,922,616, exclu- 
“ of Marines and Coast Guard. 

Total of insurance in these applica- 
tions (approved by Veterans Administra- 
tion) was $34,272,226,500. The average 
issue for policies on Navy personnel, 
exclusive of Marines and Coast Guard, 
up to July, 1945, was $8,737. Average 
per life is more than $9,300 

Training and Supervision of Field 

Personnel 

Ultimately the success of the Navy 
insurance program rests upon those field 
officers whose responsibility it is to pre- 
sent to the individual serviceman the 
features of Government life insurance 
and to service that insurance as after- 
wards required. Commanding officers 
of training stations recognized this fact 
early by appointing, wherever possible, a 
special service line officer preferably 
with an insurance background to handle 
the recruit insurance program. 

However, as the pace of war quick- 
ened, it became obvious that much un- 
necessary paper work and, in many 
cases, hardships on personnel and their 
families were resulting from the lack 
of trained insurance officers in important 
naval activities. Accordingly a recom- 
mendation was made in August, 1942, to 
establish a training school for insutance 
officers under the Bureau of Supplies and 
Accounts, This recommendation was ap- 
proved by the Chief of Naval Personnel 
and the school officially established on 
September 21, 1942. Nominations for 
officers to attend the initial classes were 
requested from all naval training sta- 
tions and naval districts. 

_ The first two classes were convened 
in November, 1942, for a two weeks’ 
course and additional classes and groups 
including “refresher” courses were held 
the reafter, 
'hrough the Insurance Section, field 
ieers at naval training centers, hos- 
pics and discharge centers, pre-flight 
s¢1o0's, naval districts and overseas com- 
mat were kept advised of the latest 
cl ‘s in laws, regulations and proced- 
ur Each month a news letter of twenty 
to irty pages, outlining facts, sugges- 
i. and presentation ideas relative to 
tn nefits and Insurance program, was 
Se 9 all field officers. The news letter 
alo featured articles by prominent men 
In private insurance field and by au- 
‘s on the various dependents’ wel- 
iF ubjects., 

lems arising in the field were sub- 
n to the section for information 


au lvice. Constant guidance of the 
\ f Benefits and Insurance officers 
W aintained by requiring submission 
- ular reports on insurance percent- 
as nsurance services and benefits in- 


quires, In addition, memoranda on per- 


- officer’s obligation 


tinent aspects of the program were for- 
warded to all officers as deemed neces- 
sary by the officer in charge. 

To assist in the presentation of the 
Government insurance program, the In- 
surance Section distributed special post- 
ers on the features of National Service 
Life Insurance, a sound motion picture 
and a strip film, and handbooks on Gov- 
ernment insurance and benefits designed 
to inform the average serviceman. A 
slide film presenting the benefits of re- 
taining Government insurance was pre- 
pared for use in hospitals and personnel 
redistribution centers. 


Organization of Navy Insurance Program 
Prior to passage of the National Service 


Life Insurance Act of 1940, the Navy De- . 


partment’s only insurance responsibility 
was the administration of U. S. Govern- 
ment Life Insurance which was offered 
to all personnel within 120 days after 
entrance into active service and without 
medical examination. There was no or- 
ganized ‘ ‘presentation” program in con- 
nection with this. insurance and adminis- 
trative details were handled by the allot- 
ment division of the Bureau of Supplies 
and Accounts. 

The passage of the National Service 
Life Insurance Act of 1940, along with 
the Selective Service Act. served to em- 
phasize the need for a responsible and 
experienced office to handle the admin- 
istrative work necessary to carry out the 
Navy insurance program. 

Not until after war was declared, how- 
ever, were steps taken to establish a 
separate insurance organization. Special- 
ized officer personnel was made available 
to the Bureau of Supplies and Accounts 
in early 1942. The establishment within 
that bureau of the insurance sub-division 
of the allotment division followed in 
April, 1942. To unify the program a 
special liaison officer between the Navy 


Department and the Veterans Admin- 
istration was appointed on November 
12, 1942. 

Create Insurance Section 

Administrative control of the Navy 
insurance program remained a function 
of the Bureau of Supplies and Accounts 
until November, 1944, at which time the 
responsibility for the administration of 
the program was centralized within the 
Bureau of Naval Personnel by the crea- 
tion of an Insurance Section in the De- 
pendents Welfare Division of that bu- 
reau. The Insurance Section embraced 
all training development and administra- 
tive aspects of the program, except the 
handling of allotments, which remained 
under the cognizance of the allotment 
division of the Bureau of Supplies and 
Accounts. Insurance officers in the field 
were redesignated Benefits and Insur- 
ance Officers. 

The Insurance Section, in addition to 
administering National Service Life In- 
surance, had cognizance of offering U.S. 
Government Life Insurance to veterans 
of Warld War I. Under the provisions 
of the World War Veterans Act of 1924 
(as amended), persons who served at any 
time from October 6, 1917, to July 2, 
1921, in the military or naval forces of 
the United States were eligible to apply 
for U. S. Government Life Insurance 
(converted). Therefore it was essential 
that the Benefits and Insurance Officers 
explain the U. S. Government Life In- 
surance contract to naval personnel eli- 
gible to apply for this type of insurance. 

The success of the program may be 
judged by the fact that by 1945 close to 
99% of recruits undergoing training and 
attending the insurance lecture applied 
for Government insurance in an average 
amount of nearly $9,900. Estimates for 
all-Navy insurance percentages at that 
time indicated that more than 95% of 


Colonel D’Olier on Naval Insurance 
Officers’ Obligations to Men in Navy 


Writing to the United States Navy 
Insurance Officers News letter Colonel 
Franklin D’Olier, president, The Pru- 
dential, gave his opinion as to the ob- 
ligations to Navy men of naval insur- 
ance officers. He said: 

“In determining what an insurance 
to the Navy man 
should be, one naturally thinks first of 
the relationship of a life insurance com- 
pany and its field staff to an insured 
and a prospective insured. The com- 
panies generally stress the need for a 
complete study of an applicant’s insur- 
ance requirements before the amount of 
insurance or a type of policy is sug- 
gested. Service is continued after the 
insurance has been placed, So that ad- 
justments necessary because of chang- 
ing conditions may be properly made. 

“Certainly, the man serving in the 
Navy must expect, from his Govern- 
ment, all of the services provided by 
the home offices and field staff of the 
commercial companies. In addition, how- 
ever, he should have that extra consid- 


eration which comes as a result of the 
patriotic service he is performing as 
a member of our armed forces. This, 
I know, may be said to be somewhat 
intangible, but I believe a conscientious 
and patriotic insurance officer will rec- 
ognize what it is. It has been truly said 
that there is as great a responsibility 
resting upon the insurance officer to 
see that the man in the service is prop- 
erly insured, as there is imposed upon 
officers in other branches to make cer- 
tain that the clothing supplied the man 
is adequate, that he receives proper 
food, pay for the rank that he holds, 
maximum allowances for dependents 
and everything else that the service 
provides for its personnel and those 
dependent upon them. 

“Of course, the insurance officer’s first 
duty is to see to it that the Navy man 
is promptly and properly sold Govern- 
ment insurance, but, in addition to that, 
he should be prepared to render the 
proper service to such a man so long 
as he continues in the service.” 


naval personnel carried Government in- 
surance in an average amount exceeding 
$9,000. 

Results of Liaison Activity 

From the beginning the Navy Depart- 
ment recognized the importance of main- 
taining close relations with the Veterans 
Administration, since that organization 
acts as the insuring and issuing agency 
in accordance with the law. As the pro- 
gram expanded, it became apparent that 
better results could be obtained by the 
annointment of an officer to maintain 
liaison between the Navy Department 
and the Veterans Administration in in- 
surance matters. 

Through this relationship, agreement 
was reached on desirable administrative 
procedures and proposed legislation. In- 
formation on specific cases was obtained 
more rapidly and suggestions to improve 
insurance services were proposed by both 
parties. As will be shown in the chronol- 
ogy which follows this chapter, increased 
efficiency and service resulted from this 
cooperation. 

Establishment of a special insurance 
committee in 1943 by the Joint Army- 
Navy Personnel Board resulted in the 
successful recommendation by the board 
of beneficial insurance legislation and in 
the solution of mutual insurance prob- 
lems. 

Coope ration with private life insurance 
companies and associations benefited 
many private life insurance policyholders 
in service, as well as their families, 
through the publicity given Article IV, 
Soldiers’ and Sailors’ Civil Relief Act, 
maintenance of private insurance by al- 
lotment, and advice on the contracts of 
private insurance companies. Private 
insurance companies urged servicemen 
to apply for the maximum amount of 
Government insurance while in service 
and to retain their insurance after dis- 
charge. To lessen paper work for all 
parties concerned. life insurance associa- 
tions distributed handbooks to member 
companies advising them of the correct 
methods of handling premium allotments 
for private insurance, submitting corre- 
spondence and requesting information 
as to deaths. Publication of these man- 
uals resulted from several conferences 
during 1942 and 1943 with representatives 
of the Army and Navy. 

Legislative Aids 

Two important legislative aids that 
contributed to better coverage of naval 
personnel in 1942 were the authorization 
of advance of pay to’ cover the first 
monthly premium and the raise in pay 
scale of all naval personnel. The first 
change enabled naval-personnel to make 
their insurance effective as of the date 
of application without cash or direct 
remittance, while the increased pay en- 
abled many enlisted men in the lower 
pay grades to increase their coverage 
to the desired maximum. 

While concentrating on the extent of 
coverage, neither the Navy nor Congress 
failed to safeguard the other interests 
of servicemen and their families. To 
prevent allotments registered for a defi- 
nite period (previously required by reg- 
ulations) from expiring and perhaps 
working a hardship on the allotter who 
was not in a position to renew them, 
it was directed that all future allotments 
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Of Armed Services 


OFFICERS BACK IN CALIFORNIA 








General Agents of Mutual Benefit; Both 
Well Known in East; Lieut. 
John Dye Killed 





Capt. Thomas G. Murrell, USNR, and 
Lieut. Col. Weymouth L. Murrell, gen- 
eral agents, Mutual Benefit Life for 
California, were released to inactive 
—e,, in the armed services on Octo- 
ber 7. 

Tom Murrell, graduate of Annapolis, 
volunteered in 1940, served in Washing- 





Captain T. G. (left) and Lieut. Col. 


Weymouth L. Murrell 


ton and at sea, in both the Atlantic and 
Pacific. He has seven medals, but claims 
that most of them were for “Cook’s 
Tours.” His last duty was in command 
of six escort destroyers. Wey Murrell 
was in charge of Los Angeles Office Pro- 
curement. That office inducted more 
officers than any other city in the na- 
tion. 
Career of Murrell Brothers 

The Murrells are particularly enthu- 
siastic about California as a life insur- 
ance field and say that their insurance 
jobs there have been easy because so 
many insurance men move to California. 
These have included some of their most 
productive agents, one of whom came 
to the Coast three years ago, has per- 
suaded twenty-two persons to move to 
that state. At one time Tom Murrell 
was a general agent in New York City. 
He has twice been a member of the 
Million Dollar Round Table; was the 
first president of the Chicago Chapter, 
CLU, and later was president of the 
New York Chapter. Wey at one time 
was in the agency department of the 
Travelers at Hartford. He plans to 
spend most of his time in Los Angeles 
while Tom will devote most of his efforts 
to San Francisco. The Murrells super- 
vise the West Coast for the Mutual 
Benefit. 

The Los Angeles agency of the com- 
pany is mourning the death of Lieut. 
John Dye, killed in action July 24, 1945. 
A graduate of University of southern 
California in 1934, he was a football star, 
a director of Los Angeles Junior Cham- 
ber of Commerce, and became a success- 
ful agent. Lieut Dye served in both At- 
lantic and Pacific theatres and was ex- 
ecutive officer of USS Underhill, an es- 
cort destroyer at time of his death. A 
Japanese submarine torpedoed the Un- 
derhill. Lieut. Dye’s father was a promi- 
nent life insurance man. 


AMERICAN NAT’L APPOINTMENTS 

The American National Insurance Co., 
Galveston, has announced the appoint- 
ments of Ray H. Patterson as manager 
of the Kansas City branch office, suc- 
ceeding L. M. Ewan, who will devote 
his full time to personal production, and 
of Clarence W. Mathews as branch 
manager in Beaumont, Texas. 





Barton, Bragg Tell New York 
Group CLU Advantages 


At an open house meeting held re- 
cently James Elton Bragg, Guardian 
Life and Walter Barton, Union Central 
Life, addressed a group of New York 
producers who are interested in becom- 
ing Chartered Life Underwriters. 

Mr. Barton remarked that from the 
point of view of the general agent or 
manager there is little doubt that an 
agent trained for the CLU writes better 
quality business in better volume, with 
less trouble in writing the business and 
less trouble in keeping it in force, than 
does the non-trained agent. “Writing 
this kind of business therefore,” he said, 
“is less costly to put on the books and 
to keep on the books, than is the or- 
dinary run of business. From the agent’s 
point of view, it is similarly easier and 
less costly for the trained agent to do 
business and keep it on the books.” 





Burdette Pomeroy Joins 
Father’s Agency in N. Y. 


Burdette Pomeroy, 23-year-old son of 
Reynolds Pomeroy, general agent, 
Provident Mutual Life in New York, 
has recently joined his father’s organi- 
zation after Arizona service with Con- 
solidated Vultee Corp. Mr. Pomeroy, 
graduate of the University of Arizona, 
studied insurance while attending its 
School of Business Administration and 
has a good working knowledge of the 
business. He has also passed the New 
York State examination for new life in- 
surance agents. 





Legion Resolution Asks 


Action on Life Policies 


Insurance Post 1081, American Legion, 
initiated a resolution requesting the 
Veterans Administration to include in 
Government and National Service Life 
Insurance policies an option permitting 
the policyholders to use cash values to 
provide a life income for himself. The 
said resolution was approved by the 
New York County Organization of the 
American Legion and by the New York 
State Department of the American 
Legion. 

At the National Convention of the 
American Legion, which is to be held 
at Chicago, November 18-21, this resolu- 
tion will be submitted for adoption by 
the national resolution committee. The 
policies as they now stand permit this 
option to provide a life income for the 
beneficiary only based on policy pro- 
ceeds. 





CLAUDE FISHER DEAD 


Claude Fisher, for nearly forty years 
general agent for Connecticut Mutual at 
Des Moines, died in that city Mon- 
day following a heart attack. Surviving 
are his widow, a son, Sherry, associated 
with his father in the agency, and a 
daughter. He was 68 years old. 














WANTED ™ By large midtown 


agency, young woman with life insur- 
ance experience. Excellent opportunity. 
Box 1622, The Eastern Underwriter, 
41 Maiden Lane, New York 7, N. Y. 











Dan E. Mason Addresses 
New York Supervisors 


The Life Supervisors Association of 
New York City held its monthly lunch- 
eon meeting, Tuesday, at the Hotel Mar- 
tinique and heard an address by Dan 
E. Mason, supervisor of training, Equi- 
table Life Assurance Society. Mr. 
Mason, who was introduced by Charles 
Schiff, The Prudential, president of the 
association, commented on the respon- 
sibility of those in the business in help- 
ing the returning veteran get the right 
slant on his insurance problems. Mr. 
Mason was accompanied by Jacob 
Kahan of the Veterans’ Administration. 
Following his talk Mr. Mason answered 
questions from the floor. 





J. F. Paquin Ass’t Manager 


John F. Paquin has been appointed 
assistant manager of the A. R. Klein 
agency in Chicago of the Home Life of 
New York. The Klein agency is con- 
sistently numbered among the ten 
leading agencies of the company. Mr. 
Paquin joined Home Life as a field- 
man in 1943, and has established a suc- 
cessful record in personal production. 





JOINS RESEARCH BUREAU 

Application of the United States Life 
Insurance Co., New York, for member- 
ship in the Life Insurance Sales Re- 
search Bureau has been received and 
approved by the bureau’s board of di- 
rectors, John Marshall Holcombe, Jr., 
manager of the bureau, announced re- 
cently. Richard Rhodebeck, vice presi- 
dent and director of agencies, has been 
designated official bureau contact. 





Available for 





For 
the Small 
Corporations 
We have “Tailor-Made” 
Profit Sharing or Pension Trust Plans 
Not duplicated by any other company. 
even as few as ten 


Phone or Write 


FAIRBANKS AGENCY 


80 John St., New York 7, N. Y. 
General Agents 
THE UNITED STATES LIFE INSURANCE CO. 
in the City of New York 


lives. 


BOwling Green 9-8696 




















is the way one leading insurance 
lsroker describes the cooperation 
and service which the USLife rend- 
ers to field men. “Prospects today 
demand speedy, efficient service, 
and your capable Home Office 
is certainly tops in both respects”, 
was his comment. 


INSURANCE COMPANY 
IN THE CITY OF NEW YORK 











Study Program on Veterans’ 
Affairs Set Up by NALU 


Each of the 426 local units of National 
Association of Life Underwriters has 
been furnished with material for setting 
up seminars for instruction in advising 
war veterans on insurance matters with 
emphasis on National Service Life In- 
surance, it is announced by John D. 
Marsh, general agent Lincoln National 
Life, Washington, D. C., who was re- 
cently appointed head of the NALU's 
committee on veterans’ affairs by Presi- 
dent Clancy D. Connell of New York. 

Col. Marsh, who until his recent 
separation from the service was chief 
of Army Air Forces Personnel Affairs 
Division in charge of National Service 
Life Insurance program, and his com- 
mittee will work jointly with NALU's 
Division of Veterans’ Affairs directed by 
Donald F. Barnes at the New York 
headquarters, In preparing its veterans 
affairs program the National Association 
has been assisted by the Institute of 
Life Insurance and the joint committee 
on National Service Life Insurance of 
the Life Insurance Association of Amer- 
ica and the American Life Convention 


- of which committee Alexander E. Pat- 


terson, executive vice president of Mu- 
tual Life of New York, is chairman. 





PACIFIC MUTUAL CONVENTION 

The Pacific Mutual Life Insurance 
Co., Los Angeles, has announced that it 
will hold a Victory Convention for field 
forces at a date subsequent to July 1), 
1946. The exact date and place will be 
announced later. Qualification perio: 1s 
from July 16, 1945 to July 15, 1946, the 
current Big Tree Club year. 





George M. Stanley, chief underwriter, 
Guarantee , Mutual Life, Omaha, com- 
pleted twenty-five years with the com- 
pany this month. He was made chief 
underwriter in 1939, 
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W. R. Jenkins to Head 
Management Committee 


DOWELL TO BE VICE CHAIRMAN 





Bureau’s Agency Management Group 
Completes Year Under W. P. Worth- 
ingtor’; Made Valuable Studies 





One year ago the committee on 
vency management of the Life Insur- 
ance Sales Research Bureau was set 
under the chairmanship of W. P. 
Vorthington, vice president and super- 
‘atendent of agencies of Home Life of 


‘ew York, with W. M. Anderson of 
North American as vice chairman. The 
iembers represented the viewpoints of 
hoth the field and home office agency 
nd actuarial departments of Canadian 
»s well as American groups, large and 
sinall. 

Having completed a year at the head 
of the committee, Chairman Worthing- 
‘on and Vice Chairman Anderson are 
retiring and will be succeeded by W. R. 
lenkins, vice president of Northwestern 
National, as chairman, and Dudley 
Dowell, vice president of New York 
Life as vice chairman. The next meet- 
ine will be in Chicago following the 
annual meeting of the Research Burcau 
in November. 

The committee has met six times dur- 
ing the year and each meeting has lasted 
either two or three days. So active has 
been the discussion of the many sub- 
iects covered that sessions have often 
occurred three times during a dav— 
inorning, afternoon and evening. The 
committee organized three subcommit- 
tees: training, selection and compensa- 
tion. The training committee was in- 
strumental in bringing about the August 
conference in which the application of 
Training Within Industry to agency 
management problems was discussed. 

Studies and Reports 

One of the uses of an over-all insti- 
tutional committee such as the manage- 
ment committee is to secure authorita- 
tive information on matters of current 
interest and distribute it to both home 
offices and the field. Such an oppor- 
tunity occurred in connection with the 
GI Bill of Rights. There was much mis- 
information and doubtful interpretation 
of the law, but the subcommittee on 
selection of agents issued in the sum- 
mer a valuable memorandum covering 
the important sections of both P.B. 16 
and P.B. 346. This has been widely used 
and applied in many individual cases. 

The subcommittee on compensation 
has studied the report on compensation 
prepared by the committee of the 
National Association of Life Underwrit- 
ters and it analyzed several of the sig- 
nificant new contracts issued by com- 
The most valuable single result of the 
committee’s deliberations was the re- 
port on post-war recruiting issued in 


July. This considered the problem from 
the institutional point of view and 
stressed the great need for even greater 


( than previously used in the selec- 
tion of new men. It was an example of 
the leadership which can be given to 
an entire business by a group of repre- 


tive men such as those on the 
n ement committee. This report was 
witiely read. 





M. 5. EBERLY DETROIT SPEAKER 


rion Stevens Eberly, director of 
the women’s division of the Institute 


ot \ife Insurance, will speak before a 
luocheon meeting of the women’s group 
0 Detroit Life Underwriters Asso- 


c n, October 23. Mrs. Eberly’s sub- 
i ill be “The Why of Our Interest 


1 man’s Point of View.” 





V°"UNTEER ON FIVE-DAY WEEK 


ctive October 1, the home office of 
t olunteer State Life, Chattanooga, 


rened to its pre-war five-day work 
W of 3834 hours. To compensate its 
€"ioyes for their loss of overtime pay, 


: mpany has granted wage increases 
averaging approximately 10%. 








Meet to Plan War Finance Campaign 





GALE F, JOHNSTON 


Gale F. Johnston, second vice presi- 
dent of Metropolitan Life, is chairman 
of the war finance committee for New 
York County. In other campaigns he 
has been chairman of the life insurance 
division. He is succeeded in the latter 
capacity by Raymond C. Johnson, as- 
sistant vice president, New York Life. 
Chairman of the war finance committee 
for the State of New York is Frederick 
W. Gehle. Chairman of the committee 
for Greater New York is William E. 
Cotter. 

The leaders of the insurance division 
met in the New York Life Building 
Friday and mapped out plans. Mr. John- 
son was in the chair. Talks were made 
by Messrs. Gehle, Cotter and Johnston. 

Life Insurance Chairmen 
_ At this meeting chairmen of the life 
insurance companies’ committees pres- 
ent were introduced by Raymond C. 
Johnson. They follow: 

Equitable Society: J. H. Hoyland, agency 
assistant; associate chairman is Maurice W. 
Corr. 

Guardian Life: Dr. M. B. Bender. 

John Hancock: Victor Butts. 

Manhattan: D. Theodore Kelly, vice president. 

Metropolitan Life: John Northrup, chairman 


executive committee of insurance division; 
Lawrence Washington, chairman home office, 


RAYMOND C. JOHNSON 


Lawrence, chairman, field 


war savings; R. R, 
force. : 

Mutual Life: Andrew C. Webster. 

New York Life: Edmund T. Minne. 

Prudential: Louis E, Kelly. 

United States Life: J. B. Treusch. 

New York City managers and general agents 
whose home offices are not in New York: Louis 
Sechtman, Aetna Life. ? 

A. Thiemann, assistant secretary, New 
York Life, is chairman of publicity committee 
of the life insurance division; Dan_ English, 
Metropolitan. Life, is assistant publicity chair 
man, Col. J. W. Reed, Metropolitan Life, is 
to be editor of bulletins of life insurance divi- 
sion. B. J. Dunne is executive director. 

R. C. Johnson was previously sales 
manager of New York Life’s war bond 
teams in New York City. Since gradua- 
tion from University of Arizona in 1928 
he has been engaged in selling and 
agency management for New York Life 
in Phoenix and Los Angeles. When 
agency director in the latter city that 
office was the leading agency in the 
country for the company. In 1942 he 
was made superintendent of agencies at 
the home office and the following year 
became assistant vice president. He is a 


CLU. 


QUARTER MILLION QUALIFIER 

Lillian L. Joseph, Home Life, has 
qualified this year as a member of the 
Women’s Quarter Million Dollar Round 
Table. 











SERVING— 


the Insurance Industry 


The Raymond-Commerce Building through its 
many services and conveni 
the leading insurance building in Newark. 


Over seventy leading life, fire and casualty- 
surety companies, located in this building, are 
vivid testimony of this fact. 


has b 


























Progressive Life Will 
Move to Red Bank, N. J. 


BUYS ELKS HOME IN THAT CITY 





Company Will Enter Hospital Expense 
Field and Expand Its Line 


of Policies 





The Progressive Life Insurance Co. 
of Long Branch, N. J., has purchased 
the Elks Home in Red Bank, N. J., 
and will move its home office there 
shortly. 

The Progressive Life was incorporated 
as an assessment life insurance com- 
pany in 1934. The business of the Pro- 
gressive Relief Association, a mutual 
benefit association, was merged with 
the Progressive Life Insurance Co. 
shortly thereafter. 

Operates in New Jersey Only 

Progressive Life operates in New 
Jersey only and has until recently con- 
fined its operations to the Industrial 
life policies and accident and_ health 
field. All of its outstanding life policies 
are on a legal reserve basis. It is now 
entering the hospital expense field and 
will shortly expand its line of policies. 

Premium income in 1944 was $886,240, 
and admitted assets and surplus, as of 
December 31, 1944, were $744,147 and 
$282,151, respectively. 

Before the company 
Elks Home in Red 
its home office, rented quarters were 
maintained in Long Branch. The’ Elks 
building was erected in 1931 at a cost 
of more than $250,000, and is constructed 
of brick and hollow tile. 


purchased the 
Bank for use of 


New York Managers Dinner 
At Waldorf-Astoria Dec. 13 


Timothy W. Foley, State Mutual, 
president, Life Managers Association of 
Greater New York, announces that the 
annual dinner and reception of the as- 
sociation will be held December 13 at 
the Starlight Roof of the Waldorf- 
Astoria. Alfred J. Johannsen, North- 
western Mutual, is chairman for the 
dinner and also in charge of the pro- 
gram. 


T. B. Donaldson Made Ass’t 
Manager McNulty Agency 


T. Bryon Donaldson has been ap- 
pointed assistant manager of the Times 
Square Agency of The Prudential, ac- 
cording to an announcement by E. B. 
Eichengreen, acting manager of the 
agency. 

Lt. Col. John A. McNulty, manager of 
the agency is still in active service. 

Mr. Donaldson joined The Prudential 
as an indystrial agent in 1933. He was 
later advanced to assistant superintend- 
ent and then superintendent of one of 
The Prudential’s industrial branches. 


FRANK MIKKELSON DEAD 

Frank Mikkelson, 60, comptroller of 
the Washington National Insurance Co., 
Evanston, Ill., died suddenly of a heart 
attack on the way to his office last week. 
Mr. Mikkelson joined the Washington 
National in 1917 as auditor and was 
made comptroller in 1938. He is survived 
by his widow, Eleanor, his daughter, 
Frances Harley, both of Park Ridge, 
Ill, and a sister, Mrs. Eleanor Voss, 
Chicago. 





APPOINTED BY OCCIDENTAL 

V. H. Jenkins, Occidental Life of Cali- 
fornia, has announced the appointment 
of Frank E. Thibaut as general agent 
in Billings, Montana, and adjacent terri- 
tory. For the past two and a half years 
Mr. Thibaut has represented New York 
Life in the Billings area. Prior to that 
time he had almost fifteen years of sales 
and supervisory experience with the 
Continental Oil Co. in eastern Montana. 


Irvin Borders, assistant regional man- 
ager of the Committee for Economic 
Development, recently addressed the 
Life Insurance Committee of the Los 
Angeles Chamber of Commerce. 
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JOHN S. SINCLAIR 


Edmund T. Minne, assistant vice pres- 
ident of the New York Life’s Victory 
Loan team, is shown in accompanying 
cut when he was introduced by John S. 


Sinclair, executive vice president of 
company, at a luncheon meeting at the 
Waldorf-Astoria Hotel in New York 
City last week. The luncheon was given 
to leading New York Life war bond 


Colonial Life Holds Two 
Day Meeting for Leaders 


Colonial Life of Jersey City held a 
two-day business meeting of its leading 
assistant managers and agents at Sea- 
view Country Club, Absecon, N. J., last 
week. President Richard B. Evans 
opened the meeting with an informal 
talk, followed by James G. Bruce, sec- 
retary-actuary, who discussed plans for 
the future. Separate sessions were held 
of the assistant managers club and the 
President’s Club of leading agents. 

The second day joint sessions were 
devoted to sales talks by Donald Cook, 
Paterson; Irving Cohen, Bay Ridge, 
and Roy Stanford, New Brunswick. At 
the final session a closing message was 
given by President Evans. Also present 
from the home office were James J. 
Raidy, administrative assistant; Fred G. 
Thompson, New Jersey state manager, 
and William R. Haile, New York state 
manager. 


Hancock Gets Court Order 
On Ohio Group Life Ruling 


John Hancock Mutual Life has ob- 
tained a temporary order restraining the 
Ohio Department of Insurance from in- 
terfering with its issuance of its Group 
life policy. The policy was approved in 
October, 1942, but the Department re- 
cently gave notice to the company that 
approval would be withdrawn. 

The company holds that Section 9426 
of the Ohio laws, which is the standard 
provision for Group life policies, pre- 
vails over Section 9420, the regular 
standard provision for individual policies, 
and that the companies need not give 














EDMUND T. MINNE 


salesmen, and principal address was 
made by President Sproul of Federal 
Exchange Bank of New York. Approx- 
imately 1,300 New York Life repre- 
sentatives attended the affair at which 
optimism was expressed relative to what 
the team will accomplish in the new, 
and the last, bond campaign growing 
out of the World War and the military 
victory. 


DISCUSS OVER-LAPPING 








Heads of Inter-Company Organizations 
Meet in Chicago; Exchanges of 
Information Given 


Heads of a number of inter-company 
organizations in the life insurance busi- 
ness met in Chicago Thursday and Fri- 
day of last week at the offices of Ameri- 
can Life Convention, objective of the 
meetings being to discuss various mat- 
ters of general policy, or matters which 
have been in process of developments 
relative to exchange of information and 
to prevent overlapping activities. Those 
present included Robert L. Hogg and 
Ralph H. Kastner, ALC; Bruce E. Shep- 
herd and Dave E. Satterfield, Jr., Life 
Insurance Association of America; R. 
Leighton Foster, K.C., Canadian Life 
Insurance Officers Association; Frank 
L. Rowland, Life Office Management 
Association; James E, Rutherford, Na- 
tional Association of Life Underwriters, 
and Holgar J. Johnson, Institute of Life 
Insurance. 


EQUITABLE GETS RAIL ISSUE 

On its bid of 99.01, the Equitable 
Life Assurance Society on Tuesday was 
awarded the $31,873,000 of first and re- 
funding mortgage, Series E bonds, car- 
rying a coupon of 27%% of the Pennsyl- 
vania, Ohio & Detroit Railroad Co., an 
integral part of the Pennsylvania Rail- 
road System. Three investment houses 
which made unsuccessful bids were 
Kidder, Peabody & Co., Kuhn Loeb & 
Co. and Halsey Stuart & Co., 








a grace notice under the standard provi- 
sions for Group life insurance. The De- 
partment says that Section 9420 does 
apply and that a grace period must be 
granted. 








through a 
RENEWAL COMMISSION LOAN 


® PRODUCTION 

® WORKING CAPITAL 

® CUSTOMERS’ NOTES 
AND ACCOUNTS 

® POSTWAR 
OPPORTUNITIES 

@ EXPANSION 

® HOMES, ETC. 

OUR BUSINESS is loaning 

you morey in substantial 





LIFE UNDERWRITERS CREDIT CORPORATION 
MINNEAPOLIS 2, MINNESOTA 


You Can Plan Today For 
Your Production and 
Home of Tomorrow 





amounts...the one source 
in the U.S. that specializes 
and really understands your 
needs, 

A renewal loan of $4,500 
costs you only 11 cents per 
day per thousand dollars. 

A unique plan developed 
by us in cooperation with the 
Northwestern National Bank 
of Minneapolis. 











H. S. .Payson Rowe Elected 


John Hancock Treasurer 


H. S. Payson Rowe has been elected 
treasurer of John Hancock Mutual Life. 
Vice President and Treasurer Fred P. 
Hayward is retiring after more than 
twenty years in that office. Mr. Rowe 
is at present with Massachusetts Mutual 
Life as second vice president in charge 
of the bond portfolio. His entire busi- 
ness life has been spent in the invest- 
ment field which he entered immediately 
after graduation from Harvard College 
in 1922. His first connection was with 
the First National Corporation of Bos- 
ton, later he was with Merrill Oldham 
& Co., Inc., and subsequently became 
manager of the Boston office of Bank- 
ers Trust Co. of New York. He has 
been with the Massachusetts Mutual 
Life Insurance Co. since 1934. 

A native of Brookline, Mass., he is 
vice president, trustee and member of 
the board of investment of the Brook- 
line Savings Bank. He is a director of 
the Harvard Alumni Association and 
vice president of the Associated Harvard 
Clubs of New England. Active in church 
affairs he is treasurer of Christ Church 
Cathedral of Episcopal Diocese of 
Western Massachusetts and a member 
of the finance committee of the Diocese 
ot Western Massachusetts. 


NEW YORK ORDINARY SALES '° 

The Life Underwriters Association of 
the City of New York, Inc., has an- 
nounced that the estimate of total sales 
of Ordinary life insurance in New York 
City for August is $58,463,000 which com- 
pares with $51,700,000 reported for Au- 
gust of last year. 





Name Eubank for Admiral 


Nominations of twenty-two naval of- 
ficers to be rear admirals have been 
sent to the Senate for confirmation. 
Among those on list is Commodore 
Gerald A. Eubank, USNR, who in civil 
life is manager of The Prudential at 
40 Wall Street, New York. Mr. Eubank 
was made a commodore in May, 1945. 





PEOPLE VS. ROBERTSON 





U. S. Supreme Court Decides to Hear 
Oral Arguments in Case Involving 
Power of California Department 


The United States Supreme Court on 
Monday agreed to hear oral arguments 
in the case of People vs. Robertson. 
This is a California case based on 
whether the license laws of California 
can be held to apply nationally in view 
of the Supreme Court’s decision that 
insurance is interstate commerce. 

Recently, the New York Supreme 
Court decided that the SEUA decision 
did not interfere with the police powers 
of New York State. This arose out of 
writing in New York state of busincss 
by the American Farmers Benevolent 
Corporation of Phoenix, Ariz., where 
Superintendent Dineen had issued a 
dissent order. 


BOSTON ASS’N TO MEET 

The first meeting of the fall season 
of the Boston Life Underwriters Asso- 
ciation is scheduled for October 18. 
Guest speaker will be Elmer Wheeler, 
authority on sales training. William H. 
Daley, Jr., John Hancock, is the new 
president of the association and_ will 
preside. 
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1888 — Fifty-seven years of service — 1945 


THE WESTERN AND SOUTHERN LIFE INSURANCE COMPANY 


C. F. Williams, President Cincinnati, Ohio 
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Bendiner Sees Keener 
Competition in Selling 


ADDRESSES N. Y. ASSOCIATION 





Life Underwriters Hear Talk on Post- 
War and Readjustment Selling 
Problems 





The opening fall meeting of the Life 
Underwriters Association of the City 
of New York was held last week at 
the Hotel Pennsylvania, David B. 
Fluegelman, Northwestern Mutual, pre- 
siding. Guest speaker was Irvin Ben- 
diner, CLU, of Philadelphia, who dis- 
cussed the outlook of the life insurance 
business during the present readjust- 
ment period and the problems confront- 
ing those in the business of life insur- 
ance selling. 

President Fluegelman gave the asso- 
ciation’s program for the coming year 
and also announced that the present 
membership of the association was 
1,955. Awards were presented to mem- 
bers of the association, qualification be- 
ing based upon the producers lapse ratio 
and production. Certificates of qualifi- 
cation were also presented to the women 
members of the association who attained 
membership in the Women’s Quarter 
Million Dollar Round Table. Average 
production of the members of this group 
was $400,000. 

In discussing some of the changes 
that may effect the production forces 
of the life insurance business Mr. Ben- 
diner said that the period of expedient 
selling was terminated, selling is going 
to be keenly competitive from now on 
and those in the business of selling will 
have to move faster than they have 
been. He remarked that there would be 
competition inside the business, inter- 
office competition as well as with other 
fields, and since the end of the war 
with tension, emotion and hysteria out 
of the picture, a changed attitude in 
the thinking of the public would be ex- 
perienced regarding mass selling. Mr. 
Bendiner called attention to the posi- 
tion of the companies, since Pearl Har- 
bor, which show large increases in in- 
come, assets and the purchase of Gov- 
ernment securities and the fine job done 
by the field forces in the promotion of 
the war effort. 

About prospecting Mr. Bendiner rec- 
ommended the cultivation of friends, 
policyholders and prospects that have 
been on the producers inactive list for 
the past several years. He also sug- 
gested salesmen and sales managers as 
excellent prospects. Other fertile fields 
suggested by Mr. Bendiner as offering 
good opportunities are in Pension plans, 


(Continued on Page 12) 


Patterson to British Editor: 


International Assn. Needed 


In a talk delivered in New York some 
weeks ago Alexander E. Patterson, ex- 
ecutive vice president, Mutual Life, 
offered the suggestion that an interna- 
tional association of some life insurance 
be formed, saying that the insurance 
men of different countries could learn 
much in such an exchange of ideas. 

Commenting on the Patterson talk 
Editor Winch, The Review of London, 
said first reaction was that it would 
not be easy to make the journeys neces- 
sary to attend such meetings; that, any- 
way, they are slow and cumbersome. 
One sentence in his editorial was this: 
“Insofar as Mr. Patterson had Britain 
in mind when he spoke of the need of 
a wider knowledge of the American 
agency system he was misunderstanding 
the situation over here. Unless we are 
very much mistaken it is quite wrong to 
assume that little is known in Britain 
of the American agency system.” He 
said there are some. misgivings as to 
the statement that with only 6% of the 
world’s population the United States 
owns 64% of all the life insurance. 

Answering the editorial, Mr. Patter- 
son wrote to Mr. Winch saying that 
despite obstacles he saw no reason why 
the finest minds in life insurance should 
not be brought together occasionally to 
benefit peoples of the various countries. 
“The British Commonwealth of Nations 
has contributed great leaders to the in- 
stitution of life insurance,” he said. “It 
may be that we are somewhat selfish in 


our desire to share ideas with these 
men. I am confident we could learn 
much.” Admitting defects in the so- 


called “American Agency System,” he 
said it had achieved results, and he felt 
that a wider knowledge on our part of 
practices in other countries “would help 
us to improve it, and there are many 
other subjects of importance to discuss 
in addition to the American Agency 
System.” These include post-war under- 
writing, aviation, recent medical re- 
search, investment problems and social 
questions of low cost housing projects 
and other matters. 








1450 Broadway, New York 18, N. Y. 





CO-OPERATION with Brokers | 


THAT REALLY PRODUCES INCREASED COMMISSIONS 


1: PENSION TRUSTS — individually planned to fit. | 
: FAMILY GUARDIAN —high protection —low cost. 
3: DISABILITY INCOME — for those who can qualify. f 


L. B. LASKO AGENCY 


GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 


Phone: WI 7-0631 





National Life’s Training 
School at Home Office 


First of a series of home office train- 
ing schools was held by National Life 
of Vermont at Montpelier September 17 
to 29 in cooperation with its general 
agents in developing a limited number 
of career life insurance salesmen. Other 
schools will follow at regular intervals 
under the supervision of Francis L. 
Merritt, assistant superintendent of 
agencies. J. Edward Deutsch is in charge 
of agents’ training. 

D. Bobb Slattery, superintendent of 
agencies, addressed the opening session. 
Among the special features arranged 
for the period while the school was in 
session was a series of informal lunch- 
eons, each attended by several depart- 
mental executives or officers of the com- 
pany who discussed briefly that phase 
of company activity with which they 
were individually concerned. Ample op- 
portunity was also provided throughout 
the training sessions for members of 
the group to become thoroughly ac- 
quainted with home office procedure and 
executive personnel. 

The representatives present included 
R. Roy Casey, Albany, and John L. 
Tivney, Harrisburg, Pa., general agents, 
and the following agents: Robert Van 
Dyke, Albany; George McWhirter and 
Frank Miller, Atlanta; George S. Ham- 
ilton, Baltimore; Fred Wodrich, Cedar 
Rapids; E. J. Collins, Cleveland, and 
William Wilbur, Burlington. 

Special visitors to the school were 
Arthur L. Beck, CLU, general agent, 
and two of his agents, Carlton Baer and 
Clyde Allport, from Buffalo. 
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ASSISTANT AGENCY MANAGER 
Exceptional opportunity with one of the fastest growing agencies 
in the U. S. A. 


W. HALSEY WOOD, Agency Manager 
EQUITABLE LIFE ASSURANCE SOCIETY OF THE JU. S. 
Hempstead 4040 


Hempstead, N. Y. 











MANUFACTURERS 


COMPLETE BROKERAGE FACILITIES 


All Life, Endowment and Annuity Plans. 
Favorable Par. and Non-par. rates. 

Standard and Sub-standard risks. 

Facilities for handling large cases. 

Civilian Foreign Travel Coverage. 

Annuities — Single Premiums up to $100,000. 
Prompt and Efficient Service. 


INSURANCE IN FORCE, 790 MILLION DOLLARS 
(Including Deferred Annuities) 


ASSETS, 264 MILLION DOLLARS 


| IFE 


INSURANCE COMPANY 


HEAD OFFICE | 
TORONTO, CANADA 
Established 1887 
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ASSISTANT WANTED 


to help General Agent in live 
midtown agency. Must be a good 
life underwriter, able to assist 
agents. Good opportunity. Salary. 
Commission. Reply strictly con- 
fidential. Box 1623, The Eastern 
Underwriter, 41 Maiden Lane, 
New York 7, N. Y. 











Chicago Ass’n in Overflow 
Sales Meeting with CLU’s 


A joint meeting of overflow propor- 
tions was held last week by the Chicago 
Association of Life Underwriters and 
the Chicago Chapter of CLU that was 
featured by a star array of speakers 
giving rapid fire sales ideas. Opening 
his administration auspiciously, the new 
president of the Chicago Association, H. 
Kennedy Nickell presided. George H. 
Gruendel, CLU, president of the Chi- 
cago CLU Chapter, presented Dave 
Dawson who marshalled a series of brief 
sales talks by Edward J. Knoska, Louise 
Mercier, Earl M. Schwemm, manager 
Great-West Life, Walter N. Hiller, 
Harry R. Schultz, John O. Todd, gen- 
eral agent Northwestern Mutual, and 
Col. -Bruce Parsons, general agent Mu- 
tual Benefit, all of whom are CLU’s. 

Roland D. Hinkle, Equitable Society, 
introduced William White who pre- 
sented to the Chicago Association a 
Treasury citation for the work of its 
members in the war loan campaign. Paul 
W. Cook conferred the CLU designation 
on Ernest G. Bauer, Philip V. Beryle, 
Fred Mayman, Ellis R. Jones, Edward J. 
Knoska, Norman Kohn and Edward W. 
Rosenheim. 





TRAVELERS APPOINTS THREE 
C. Moxhay, R. G. Wentworth Get New 
York Posts; G. M. Brooks Named 
in Dallas Branch 

Charles Moxhay and Roger G. Went- 
worth have been appointed field assist- 
ants of the life, accident and Group de- 
partments in the Travelers, 55 John 
Street branch office in New York City 
and Glenn M. Brooks, to a similar po- 
sition in the company’s Dallas branch. 

Mr. Moxhay was in the newspaper an 
advertising business in New York be- 
fore entering the U. S. Army in_ 1%. 
He served three years with the Eighth 
Army Air Corps, winning promotions 
from private to captain and receiving 
several decorations, 

Mr. Wentworth has been a financia! 
analyst with the War Department since 
1942 and prior to that was for tw? 
years manager of the credit departrient 
of the Colonial Trust Company in New 
York. He was employed for eleven 
years as credit investigator, first with 
the Commercial National Bank anc |e 
ter with Grace National Bank of New 
York. 

Mr. Brooks, who has just been rfe- 
leased from service, had three years 
insurance: experience in Dallas before 
entering the U. S. Army intelligence d 
vision in December, 1941. 
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Lt. Col. R. Graeme Smith, who in civil 
life was with the Stuart F. Smith 
agency, Connecticut General Life, Phila- 
delphia, is back in this country from 
thirty-three months’ service abroad. For 
nine months of that time he was in 
North Africa. From there he was with 
the Army in Italy and then in France. 


After serving with CONAD, the ad- 
vance supply section for the Seventh 
Army, he was special service officer of 
that army. 

His special assignments covered a 
wide range. He supervised the opera- 
tion of the University of Dijon and 
Nancy for GI’s and the French people; 
ran a football school in which numerous 
officers were brought in; became direct- 
ing officer of fifty-three football teams; 
distributed large numbers of books, 
musical instruments, radios and victrolas 
to troups; established trucker’s diners 
over a large area and at fifty mile in- 
tervals during a cold winter campaign in 
France, giving a twenty-four hour serv- 
ice for the soldiers; and had charge of 
arrangements for many USO companies 
of actors, singers and musicians. 

Discussing theatrical troups and other 
performers who entertained the troops 
Col. Smith said: 

“The ‘Junior Miss’ company was prob- 
ably the most popular of all of them 
whom I saw perform. The Katherine 
Cornell company, playing ‘The Barretts 
of Wimpole Street,’ also was greatly en- 
joyed by the troops if they were told 
in advance that they were going to see 
a drama and not a musical show. Among 
the places where the Cornell company 
played were a number of regular thea- 
tres, such as in Rome. 

“Of the individual performers Martha 
Raye and Ella Logan were knockouts 
and the soldiers could not get enough 
of these comedians. Jack Benny and 
Bob Hope were the most popular men 
performers. Benny appeared before the 
largest crowd of soldiers at one spot, 
probably 40,000 being present. The ac- 
tors and singers who could ‘take it,’ who 
did not have fits of temperament, who 
were willing to carry on despite cold, 
and improvised stage and dressing con- 
ditions, did a fine job in bolstering the 
morale of the troops.” 

Col. Smith will soon leave the Army. 
Before joining his brother’s agency in 
Philadelphia he was with the home 
office of Connecticut General, 





Dave E. Satterfield, Jr., general coun- 
sel, Life Insurance Association of Amer- 
ica, is_a grandfather. New arrival is 
David E. Satterfield, IV, son of Dave E 
Satterfield, III. The latter is a fighter 
pilot who took part in all of-the naval 
engagements in the Pacific, starting with 
the Marshalls under Admiral Halsey. 
He is now en route to this country. 





Since the first of April, when the first 
policy was sold under Canada’s war vet- 
erans’ life insurance scheme, $5,135,000 in 
veterans’ life insurance has been pur- 
chased. Nearly 1,600 ex-service men and 
women have purchased, without medical 
examination, policies averaging $3,500 
each, according to the Department of 
Veterans’ Affairs, which is administering 
the scheme. Following the last war, 
policies purchased under a similar plan 
averaged but $2,000. Most popular type 
of policy is the 20-pay life. Nearly one- 





HIPP JOINS MUTUAL GROUP 


George H. Hipp has been appointed 
manager of the new group accident and 
health department of the Employers 
Mutuals of Wausau, Wis. Mr. Hipp was 
with the General American Life at St. 
Louis for eleven years and for the past 
seven years has been manager of the 
group department of the Chicago office 
of the John Hancock Mutual Life. 











R. GRAEME SMITH 


half the applicants are paying for their 
insurance out of re-establishment credits 
while others are paying premiums di- 
rect. 





The Bankers Life of Des Moines has 
received word from a policyholder in 
service that he found a 1945 Bankers 
Life calendar on the Island of Tinian in 
the South Pacific. It bore the name of 
the Des Moines Agency, of which Wm. 
K. Niemann is manager. 


Uncle Francis. 


Jefferson Standard Holds 
Second Training School 


The Jefferson Standard Life, Greens- 
boro, held its second sales training 
school for new agents and ex-service 
agents recently at the company’s home 
office. Educational features were under 
the direction of Superintendent of 
Agencies R. B. Taylor. The school was 
attended by twenty-eight agents, in- 
cluding seven agents recently discharged 
from the armed services, from ten 
states. 

Speakers included Karl Ljung, agency 
manager; R. B. Taylor, S. C. Tatum 
and E. M. Jackson, associate actuaries; 
Dr. H. F. Starr, medical director; D. J. 
Tribble, chief underwriter; Howard 
Holderness, vice president; Carlyle Gee, 
superintendent of agencies; Mary Tay- 
lor, agency secretary, and Alden C. 
Palmer, Insurance Research and Review 
Service. 

The school closed with a luncheon, 
Vice President White presiding. Short 
talks were made by President Julian 
Price and Vice President and General 
Counsel Julius C. Smith. 

A. Webster, Jr., Savannah, 


: was 
elected president of the class. 





Navy Insurance Section 
(Continued from Page 3) 


for insurance premiums and other pur- 
poses, except war bonds and repayment 
of loans, be registered for an indefinite 
period; further, that all allotments ex- 
piring in February, 1942, and subsequent 
months be extended indefinitely. 
Another important measure taken in 
this regard was the passage of Public 
Law 490, which provided for the con- 
tinuation of allotments for insurance 
premiums and for the support of de- 
pendents for those persons reported as 
missing, missing in action, interned in a 
neutral country or captured by an en- 
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emy. This law further provided for the 
registration of new allotments, and for 
the increase or decrease of existing al- 
lotments previously registered to cover 
premiums on insurance, wher in the 
opinion of the department head con- 
cerned, such action was considered es- 
sential for the well-being and protection 
of dependents of persons in active serv- 
ice. Under authority of this law, all 
allotments for National Service Life In- 
surance and United States Government 
Life Insurance, formerly expiring in No- 
vember and December, 1941, and Jan- 
uary, 1942, were extended indefinitely. 
Similar action was taken in connec- 
tion with approximately 40% of private 
life insurance allotments, or in those in- 
stances where the allotters were sta- 
tioned outside the continental limits of 
the United States. Continuation of these 
allotments prevented lapse of several 
hundred policies and met with the nearly 
unanimous approval of the allotters. 





Phila. Group Supervisor 
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E. ALBERT ROYER 


The Great-West Life has announced 
the appointment of E. Albert Hoyer as 
Group supervisor of the companys 
Philadelphia branch. In this capacity he 
will be in charge of the complete line 
of Group coverages written by the I'red- 
erick G. Hagham Agency which repre- 
sents the Great-West Life in Philadel- 
phia. Mr. Royer had a highly success 
ful record in Group insurance work, his 
experience including both selling and 
sales supervision. He is a graduate 0 
the University of Michigan and prior t0 
entering the Group insurance field, was 
engaged in editorial work, and later i 
sales promotional activities for a mant- 
facturing firm. * 


NATIONAL LIFE GAINS 58.67% 

The National Life of Vermont has 
announced that sales of new life insur 
ance for August showed an_ increase 
58.67% over the corresponding month 
a year ago. Sales for the month were 
$6,756,308, the largest August in paid 
production in the history of the com- 
pany. Insyrance in force showed a gall 
of $5,235,408 bringing the gain for the 
year up to $36,915,584. 
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Mass. Protective Group 
Using Unusual School 


FOR ALL FULL-TIME AGENTS 





J, Harry Wood, Executive Vice Presi- 
dent, Launches Broad Education 
Program for Cos.’ Field Force 





\ broad education program for all 
ll-time agents who pay for $3,600 of 
annual premiums is being carried on at 
the home office in Worcester for the 
field force of the Massachusetts Protec- 
tive Association, Inc., doing only a non- 
-ancellable Accident and Health busi- 
icss, Massachusetts Protective Life, 
yriting only life insurance, and Paul 
severe Life doing both non-cancellable 
\ecident and Health and life insurance 
‘usiness. These companies have the 
ie agency force. 
|. Harry Wood, executive vice presi- 
t of the companies, says of the 
hools: “There have been many com- 
anies which have held schools in the 
ist; some have been for new or rela- 
vely new men—some for experienced 
men, but so far we have heard of no 
other company doing business in all 
states which ever before has engaged 
upon a program of bringing in all their 
full-time men for a school at the home 
office and at home office expense. We 
look at these schools from several points 
of view: Primarily they are one phase 
of our broad company program for 
agency education, and the development 
of closer ties between the field and the 
home office—they are also a combination 
of a refresher course and an advanced 
course. It is a part of our post-war pro- 
eram only in the sense that many post- 
war changes and advances have been 
planned and this is a part of the whole.” 


How Schools Are Conducted 


Twenty men are in attendance at each 
school. They arrive in Worcester on 
Sunday and remain until the following 
Saturday. Nineteen schools have al- 
ready been held with a total of 400 in 
attendance. Additional ones will be held 
during the balance of the year. Already 
agents have attended during 1945 from 
all forty-eight states and the District 
of Columbia, and at least one from each 
of the companies’ seventy agencies. As 
agents return from the Armed Service 
they will be invited to attend. 

The formal sessions are composed of 
five hours each day, of fifty minutes’ 
duration, with a ten-minute intermis- 
sion. Each morning at 8:45 the day 
opens with a review of the preceding 
day by some member of the class. Each 
separate hour runs on schedule and the 
final gong is at three in the afternoon; 
this three o’clock adjournment. hour, 
however, is merely the ending of the 
formal instruction period. Immediately 
thereafter personal conferences begin 
and it is usually five or five-thirty be- 
fore anyone is ready to leave the home 
office, 

There are assignments the first three 
evenings of the week—on the fourth 
evening there is a round table seminar 
mn selling and on the final evening a 
dinner is held with good fellowship the 
note. 


aA a 





OKLA. EDUCATIONAL SERIES 


The season will open for the Okla- 
ioma life insurance fraternity Septem- 


1 





ber 27-28, with a series of meetings 

lualified to promote interest in educa- 
ion in the profession. Frederick W. 

lloyd, CLU, Philadelphia, executive sec- 
ary of the American Society of Char- 
ed Life Underwriters, will be the 
eaker, 


OCCIDENTAL GENERAL AGENCY 


Ralph B. Barksdale, brokerage mana- 
in the St. Louis branch office of 
lccidental Life of California the past 
ear and a half, established his own 
eneral agency in Springfield, Mo., ac- 
ording to an announcement by Vice 
“resident V. H. Jenkins. E. A. Bloemke, 
LU, comes from his position as an 
Ssistant manager for Metropolitan in 
Louis to assume Mr. Barksdale’s 
iut1es, 











Not only the sales idea but 
practical help in following through 





.. . U. C. agents get both! 











Here's an example 


H OW to build a personal estate in spite - 
of current low interest returns and high 
income taxes is a sales idea for any insur- 
ance agent. It’s a hot idea for Union 


Central agents. 


They have it boiled down into a bro- 
chure that’s concise, clear, persuasive. 
Not only that. With 15 pieces of thought- 
stimulating direct-mail material they can 


The UNION CENTRAL LIFE INSURANCE COMPANY 











of what we mean 


shell the classified prospects in their re- 
spective markets quickly, effectively, eco- 
nomically. They say who; the company 
does the work. 


Sales ideas plus practical help in fol- 
low-through gets prospects and agents 
together, saves time, results in more busi- 
ness. That’s why Union Central is known 
as “an agent’s company”... is also 
why U. C. agents do so well. 


CINCINNATI, OHIO 
Over $500,000,000 in Assets 
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W. F. Shaw, 50 Yrs. With 
Mutual Life, Retires 


WENT WITH COMPANY IN 1896 





Home Office Officials Attend Dinner 
Honoring Retiring Assistant 
Manager of Agencies 





Walter F. Shaw, assistant manager 
of agencies, Mutual Life of New York, 
retired October 1 after a half-century 
of service with the company, according 
to an announcement by Roger Hull, 
vice president and manager of agencies. 
Mr. Shaw joined the Mutual Life Sep- 
tember 14, 1896, in the actuary’s de- 
partment. 

Following four years service in the 
actuary’s department, Mr. Shaw trans- 
ferred to the agencies department. In 
1922 he was assigned to field super- 
visory work, and later was named as- 
sistant superintendent of agencies. He 
was appointed assistant manager of 
agencies in 

Mr. Shaw was presented with a bound 
book of testimonial letters from the 
agency managers at a meeting of the 
managers held in Chicago. A testimonial 
of his service, signed by the president 
and other officers, was included in the 
book, Last week he was the guest of 
honor at a dinner at the Racquet and 
Tennis Club, New York, given by the 
executive officers of the company and 
the senior members of the agencies 
department. Julian S. Myrick, second 
vice president, was toastmaster. 

Other officers honoring Mr. Shaw at 
the dinner were Lewis W. Douglas, 
president; Dwight S. Beebe, vice presi- 
dent and treasurer; J. B. Maclean, vice 
president and actuary; H. Verdelin, vice 
president and manager of real estate; 
Leigh Cruess, vice president and mana- 
ger of selection; J. McCall Hughes, 
comptroller; W. T. Johns, secretary; 
S. F. Silloway, second vice president 
and assistant manager of securities in- 
vestment; L. W. Dawson, vice president 
and general counsel; O. M. Whipple, 
vice president and manager of securities 
investment; Clifford B. Reeves, assistant 
to the president; Robert L. Young, 
agency secretary; B. F. Granquist, as- 
sistant superintendent of agencies; P. 
B. Willson, administrative assistant; L. 
T. Noel, agency assistant; Stanton G. 
Hale, assistant superintendent of agen- 
cies; D. D. Briggs, superintendent of 
agencies; Ward Phelps, director of 
training; R. B. Thompson, administra- 
tive assistant. 


Home Life Production at 
New Record for Company 


Paid business of Home Life of New 
York for September and for the year to 
date, was the greatest ever recorded by 
the company. The previous high marks 
for both the month and the nine months 
of the year, established in 1929, were ex- 
ceeded by 19.7% and 7.2% respectively. 
In comparison with last year the gain 
for September was 47.8%, and for the 
year to date 27.9%. 

The leaders for September were Mrs. 
L. L. Joseph, New York-Joseph; P. F. 
Grove, Washington; Stanley Baer, St. 
Louis; Milton Perlman, Chicago-Klein; 
and J. D. Garfunkel, New York-Oshin & 
Huber. 

For the year to date the leaders were 
H. C. Kenyon, Grand Rapids; Mrs. L. 
L. Joseph, New York-Joseph; I. Ben- 
jamin, Paterson; H. P. Poeschel, New- 
ark; and D. E. Jones, Rockford. 





CHICAGO REGIONAL MEETINGS 
Speakers who will appear on the re- 
gional meeting program of the Chicago 
Association of Life Underwriters are 
William C. Peck, Reliance Life; John 
\. Calfa, The Prudential; Paul Allen, 
Metropolitan Life; Francis P. Clish, 
John Hancock. The regional meetings 
are scheduled for October 23, South 
Side; October 24, West Side, and Octo- 
ber 25, North Side. H. A. Franke, Ohio 
State Life, and Adolph J. Perlmutter, 
The Prudential, are co-chairmen of the 
regional meeting committee. 


Commodore Eubank Cited by 


Navy for Bond Performances 


Climaxing four years of duty in the 
administration of the Navy War Bond 
program, during three of which he was 
Coordinator for War Bonds, Commo- 
dore Gerald A. Eubank, SC, USNR, 
has been cited by Secretary of the Navy 
Forrestal for his outstanding service in 
developing and bringing to a high level 
of effectiveness this vast savings pro- 
gram for uniformed and civilian per- 
sonnel of the Navy, Marine Corps and 
Coast Guard. 

Commodore Eubank, who was recently 
detached from duty as coordinator and 
assigned as fiscal director of the Bureau 
of Supplies and Accounts at Washing- 
ton, was general agent in civilian life 
for The Prudential at 40 Wall Street, 
New York City. 

The citation reads in part: 

“As a result of his untiring efforts 
and great personal enthusiasm in the 
organization and direction of the Navy’s 
worldwide War Bond sales program, 
Navy men and women everywhere have 
saved more than a billion dollars for 
their future security and have con- 
tributed immeasurably to the further- 
ance of the war effort. By his leader- 
ship in this important undertaking, he 
rendered valuable service to the Navy 
and to the war program and his actions 
throughout were in keeping with the 
highest traditions of the United States 
Naval Service.” 





A LOOK AT 


For forty-four years, through wars, epidemics and depressions, the Home Life has 


continued its successful operations; 


Every liberal practice consistent with the safety of policyholders’ funds has been 


adopted; 


msurance protection at guaranteed low cost has been provided to its policyholders; 
Every eligible member of the family can secure a 
purpose with —- payable weekly, monthly, quarterly, semi-annually or annually 


to suit the policyholders’ convenience. 


THE HOME LIFE 
INSURANCE COMPANY OF AMERICA 


EXECUTIVE OFFICES: PHILADELPHIA, PA. 
Treasurer: Charles T. Chase 
SECURITY AND SERVICE SINCE 1899 


President: Daniel J. Walsh 








Harry Yaw Returns to Post 
At Occidental Home Office 


Vice President V. H. Jenkins of Occi- 
dental Life of California has announced 
a realignment of duties within the 
agency executive department. Harry D. 
Yaw, who for the past three years has 
been in charge of agency development in 
Texas, Louisiana and Arkansas, has re- 
turned to his former post as assistant 
to Mr. Jenkins. The territory which Mr. 
Yaw has been supervising will be added 
to the present territory of Division 
Manager W. B. Stannard, who is in 
charge of the Pacific Coast, Mountain 
States and Southwest operations. 

Mr. Yaw returns to his former post 
after more than 15 years of agency ex- 
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De You Know 


Why Brokers and Surplus Writers 
Recommend The Berkshire ? 





For that client of yours who desires to leave his 
home free and clear for his family 


HE Berkshire MORTGAGE RETIREMENT PLAN is one of the 
best buys today for mortgage cancellation purposes, particu- 
larly of the amortizing type of mortgage, for example, the 


The Plan combines the Family Income Rider with a life or 


payable on a commuted basis in the event of the insured’s 
death within the stipulated 10, 15 or 20 year period from the 


Disability Waiver may be added for a small additional premium. 
We will accept brokerage and surplus business on the Mort- 


Full details will be gladly furnished you upon request with- 


Berkshire 


LIFE INSURANCE COMPANY 


MASSACHUSETTS 


* iF YOU ARE A FULL TIME AGENT OF ANY COMPANY, WE SOLICIT YGU2 SURPLUS BUSINESS ONLY. +. 
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or higher premium form) and 

















THE RECORD 


policy for every purse and 


Secretary: Bernard L. Conner 





OPPORTUNITY 


Growing New York City General 
Agency seeks supervisor. Qualifications: 
no previous supervision or management 
work—approximately 5 years successful 
life insurance selling background. Age 
28-38. College graduate preferred but 
not necessary. This position offers the 
opportunity to learn successful methods 
of recruiting, induction training, and 
supervision. Salary open. Our or- 
ganization has been informed of this 
ad. Reply Box 1624, The Eastern 
Underwriter, 41 Maiden Lane, New 
York 7, New York. 











perience. He joined the company in 1930 
as field supervisor in the home office 
agency and from these duties moved up 
into the post of agency assistant in the 
home office. Shortly after that, he was 
appointed assistant to Mr. Jenkins. 


N. Y. Ass’n Meeting 


(Continued from Page 8) 





programming of War Bonds, which he 
said offer more opportunities than in 
any other field of selling. About re- 
turning service men Mr. Bendiner said 
that the life underwriter is in a unique 
position, representing the institution of 
insurance, he can render a useful serv- 
ice to the returning veteran. 

The next meeting of the association 
will be held October 29. This meeting 
will be the Victory Bond drive, under 
the chairmanship of John M. Fraser, 
Connecticut Mutual, and will be held 
at 8:30.a.m. at the Hotel Pennsylvania. 


AETNA AGENCY PARTNERSHIP 
J. S. Edwards and J. F. Grant to Rep- 
resent Company in Denver; to 
Assume Management Jan. 1 
J. Stanley. Edwards, general agent, 
Aetna Life, Denver, has announced that 
he is forming a partnership with Joseph 
F. Grant, Jr., and that the new general 
agency will be known as Edwards & 
Grant. The new firm will assume the 
management of the agency on January 1. 
Mr, Edwards, a nationally known fig- 
ure in the life insurance business, has 
made outstanding contributions to the 
business through his activities as an 
author and as president and chairman 
of various committees of the National 
Association of Life Underwriters. He is 
a trustee of the American College of 
Life Underwriters and of the University 
of Denver. He has been a general agent 
for more than fifty years, and has been 
prominent in educational and civic en- 

terprises in his community. 

Mr. Grant, who is at present a special 
representative of the Aetna Life Group 
department in Denver, has been success- 
ful in field work in Seattle and in Den- 
ver. A native of Seattle he was edu- 
cated at the University of Washington 
and entered the insurance business in 
1932. He joined the Aetna Life in 1940. 


HEAR MEYER M. GOLDSTEIN 

Meyer M. Goldstein, director of the 
Pension Planning Company, New York, 
and general agent of the Connecticut 
Mutual Life, addressed a recent confer- 
ence of Cincinnati field men at the in- 
vitation of the William T. Earls Agency 
Connecticut’ Mutual representative in the 
Greater Cincinnati area, 
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J. A McLain Views Big 

Job of Selling Ahead 
CAN SET PACE FOR INDUSTRY 
Cuardian Life President Tells League 


of Insurance Women of Future 
Opportunities 








Life insurance field forces can make 
worthwhile contribution in helping 
launch this country on its program 

f producing and selling about $200 bil- 
‘ions in goods and services to maintain 
, $28 billion annual tax bill, said James 
\ McLain, president of Guardian Life 

New York, speaking before the 
eague of Life Insurance Women in 
New York last week. 

Mr. McLain said that if “the field 
representatives of life insurance, mak- 
ine thousands upon thousands of con- 
tacts with American men and women 
every day, will think, talk and act op- 
timism, tolerance and _ cooperation,” 
their ‘contribution will be full and 
worthwhile. The most important respon- 
sibility facing fieldmen and women is 
o “sell more life insurance than you've 
ever sold, and sell it better than you’ve 
ever sold it.” . 

Mr. McLain gave several reasons tor 
saying agents must sell more and sell 
better. “Today,” he said, “life insurance 
is virtually the only business of na- 
tional proportions with a sales force 
in being. Momentum is a great part of 
the production-consumption battle and 
life insurance can aid immeasurably. if 
it helps build and maintain selling 
momentum — particularly during the 
transition period we are entering now.” 

Next in importance to momentum, 
Mr. McLain listed example. “We can— 
and if we do our job we will—set stand- 
ards of quality selling that will be 
looked to by business and industry for 
years to come. Think, talk and act op- 
timism, tolerance and cooperation— 
build momentum and set an example. I 
believe those simple concepts add up 
to our part in helping to sell this coun- 
try into an era of the greatest hap- 
piness and prosperity it has _ ever 
known.” ; 

Some Needs for Insurance 

The need for key-man, partnership 
and close corporation coverage 1s 
widening every day, he said. The back- 
log of accumulated savings, together 
with the wholly unprecedented volume 
of unsatisfied consumer wants, may 
easily lead to the establishment of as 
many as half a million new businesses 
. year for the next several years. “We 
may see over 12 billion dollars invested 
in small businesses during the next five 
years,” he said. 

Several million new homes are needed 
and will be built. Home financing has 

er been easier and there has never 
ecn a time when there was a greater 

ed or a readier market for life in- 
urance to guarantee that those homes 

‘| belong to the families that live in 

m, not to the people that own the 

‘tgages. 

New products are coming onto the 

ket,” the speaker said, “and that 

ns new men coming into the kind 
esponsibilities and money that make 

m real prospects for substantial 

unts of life insurance.” 

‘he field of juvenile insurance has 

rcely been spaded up. And _ the 

aker thought we can look for .a 

wling” increase in a birth rate that 

ilready high for this country and 

e times. 

'eath taxes will probably be increased 
', without the help of adequate life 
rance, few men or women can hope 
pass a reasonably intact estate along 
heir heirs. 
sy the end of 1948 probably at least 

of the market for life insurance 
consist of World War II veterans 
nembers of their immediate families,” 
_ McLain stated. 

Many of our veterans will not: be 


immediate prospects for additional life 
insurance,” he said, “but I think we will 
all agree that no one can give too much 
assistance to a veteran. Only we must 
be sure,” he cautioned, “that we are 
actually assisting him—not just adding 
to his confusion.” 

The Guardian, according to the 
speaker, requires all of its field mana- 
gers to comply with a three-point com- 
pany program: 

1. They must be sufficiently familiar 
with the veteran’s problems, rights and 
benefits to listen to his story—intelli- 
gently as well as sympathetically. 

2. They must be sufficiently familiar 
with the community set-up for veteran 
assistance to know where and to whom 
to send the veteran to get the advice 
and assistance he needs. 

3. They must know enough about Na- 
tional Service Life Insurance to give 
the veteran sound reasons for convert- 
ing it and keeping it in force. 

“Our veterans’ program is not just 
a patriotic gesture,” Mr. McLain stated. 
“These service men and women hold a 
substantial amount of life insurance in 
our company—and we want them to 
keep it. In years to come, they will buy 
substantial amounts of additional life 
insurance—and we want them to buy it 
with us. As veterans, these men and 
women have certain problems, certain 
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COLONIAL SALARY INCREASE 

Richard B. Evans, president, Colonial 
Life Insurance Co., Jersey City, has 
announced that effective October 1, the 
supplemental cost of living compensa- 
tion which has been in effect since De- 
cember, 1941, for all home office per- 
sonnel and branch office cashiers and 
clerks, has now been made a permanent 
part of their salary. In adding this 
compensation to their salaries, the 
amount will be increased to the next 
highest dollar. 





rights and certain vested benefits. We 
have a measurable self-interest in help- 
ing veterans obtain their benefits, exer- 
cise their rights and solve their prob- 
lems.” 


Zimmerman-Hunken Agency 
Makes Two Appointments 


Henry C. Hunken, general agent, 
Zimmerman-Hunken agency, Connecti- 


cut Mutual, Chicago, announces the ap- 
pointment of C. A. Fargo and Lester 
F, Walters as brokerage supervisors. 
Mr. Fargo comes to the agency with a 
wide background of life insurance ex- 
perience, both in the field and in a 
supervisory capacity. He was formerly 
supervisor with the Occidental and the 
Mutual Benefit in Chicago. Mr. Walters, 
a newcomer in life insurance circles, is 
a member of an old insurance family, 
his father having represented another 
large life insurance company in Chi- 
cago for many years. Mr. Walters re- 
cently attended the company’s training 
school in Hartford, being fourth on the 
list of graduates. 




















WHAT WELL-KNOWN 


LIFE INSURANCE COMPANY 


Q- REACHES ALL INCOME GROUPS WITH BOTH 
A DAILY AND SUNDAY COAST-TO.COAST 
RADIO PROGRAM? 


ADVERTISES IN NATIONAL MAGAZINES 
READ BY OVER 21 MILLION PEOPLE? 


HAS MODERN, UP-TO-DATE LIFE INSUR-. 
ANCE PLANS TO FIT THEIR EVERY NEED? 


A» ALL PRUDENTIAL UNDERWRITERS KNOW 
THE ANSWER. 
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Service of Provident L. & A. Executives Totals 110 Years 





ROBERT J. MACLELLAN 


The Provident Life and Accident In- 
surance Co., Chattanooga, has recently 
celebrated the anniversaries of its three 

executives -President Robert J. 
ML iclellan, Vice President and Secretary 
W. C. Cartinhour and Vice President 
Leslie N. Webb, whose combined rec- 
rds total one hundred and ten Provi- 
dent years. 

Mr. Maclellan joined the Provident as 
secretary in 1905, and was elected to 
succeed his father, President Thomas 
Maclellan, one of the founders of the 


BOSTON NALU COMMITTEEMAN 

The Boston Life Underwriters Asso- 
ciation has announced that McKinley H. 
Warren, Phoenix Mutual, has _ been 
elected national committeeman for a 
term of three years. Mr. Warren is a 
past president of the association and last 
year was national chairman of the com- 
inittee on conservative and persistent 
business. 


AUGUST BUSINESS DECREASES 


New life insurance for August was 
7.9% \ess than for August of last year 
and for the first eight months of this 
year was 3.1% greater than for the cor- 
responding period of 1944, according te 
the Life Insurance Association of Amer- 
ica. For August, Ordinary insurance 
showed an increase of 2.1% Industrial in- 
surance a decrease of 16.1% and Group 
insurance a decrease of 46.4% 




















THE BOSTON MUTUAL 


LIFE INSURANCE CO. 


54th YEAR OF SERVICE TO THE 
PEOPLE OF NEW ENGLAND 
A company of high character 
and standing. It is known for its 


conservative management and 
strength. 
= 





JAY R. BENTON, President 
EVERETT H. LANE, 
Secretary-Treasurer 

. 


HOME OFFICE 


Boston, Massachusetts 














President Maclellan has been asssisted 
during most of his forty years, twenty- 
ine of which he has served as presi- 
io” ‘tinhour, who celebrated his 


President Leslie N. Webb, who 


W. C. CARTINHOUR LESLIE N. WEBB 


following the latter’s death Provident has grown from a small com- 
pany with sales force of six men oper- 
ating in three states to its present posi- 
tion. The company is now represented 
by two thousand fieldmen in thirty-six 
states and the District of Columbia. The 
thirty- fifth anniversary June 20, and home office staff has grown from three 
employes in 1905 to more than three 


completed thirty-five years of service hundred occupying the greater part of 
‘; the Provident Building, which was com- 


pac Mr. Maclellan’s direction the pleted in 1924 


Vice President and Secretary 





Home Office Underwriter , i¢1. 
experience needed at Home Office by 
New York Company. Starting Salary 
commensurate with experience, with 
opportunity to progress. Please state 
educational background, qualifications. 
experience, age, salary desired, and date 
of availability. Your reply will be 
treated confidentially. Reply Box 1625 
The Eastern Underwriter, 41 Maider 
Lane, New York 7, New York. 

















Tomorrow's Policy 


TODAY 


An Announcement of Great Interest 


At the start of its second century, The Mutual Benefit 
Life Insurance Company of Newark, N. J. begins the 
issue of a new series of policies. The outstanding feature 
's that they are based upon a new table of mortality which 
reflects the improvement that has occurred in death rates 
in recent years. Under the laws recently enacted in a 
number of states, the use of this table will become com- 
pulsory in 1948. The Mutual Benefit is the first and only 
major company which has voluntarily adopted 
the new Commissioners table. 


The Mutual Benefit 


LIFE INSURANCE COMPANY 
NEWARK, N. J. ' 


MUTUAL LIFE CONFERENCE 

Seven representatives of the Mutual 
Life of New York met last week at 
the home office to confer with officials 
regarding the post-war program now 
being placed into effect. Representatives 
at the meeting were all members of the 
President’s College Club, and _ were 
chosen for attendance at the confer- 
ence because of their outstanding suc- 
cess in the field. 





MARKS 25TH ANNIVERSARY 


Isidor Hirschfeld, of New England 
Mutual’s New York-Freid Agency, re- 
cently celebrated his twenty-fifth anni- 
versary in the life insurance business. 
Specializing in estate organizing, Mr. 
Hirschfeld’s production has been a mil- 
lion or better for eighteen of these 
twenty-five years. 





North American 


(Continued from Page 1) 


company under the name Eureka Life 
Insurance Co. In 1918 it changed to a 
stock company with a capital of $250,- 
000. In 1924 it took over the outstand- 
ing business of Maryland Assurance 
which had $15,000,000 insurance in force 
and assets of $600,000. The name was 
then changed to Eureka-Maryland As- 
surance. The Farm Bureau Mutual 
Automobile Insurance Co., Columbus, 
O., purchased controlling interest in 
the company in 1943, 





OPPORTUNITY 


Two general agency opportuni- 
ties are available in Eastern terti- 
tory of fine old midwestern com- 
pany — one in Maryland; one in 
New York State. Both agencies 
have substantial business in force, 
excellent office and service facili- 
ties, high community prestige, and 
some current production upon 
which to base agency building 
programs. 


The company provides adequate 
backing, a definitized recruiting, 
training and financing program for 
new agents, and an unsurpassed 
sales promotion program. 


Interested parties are requested 
to submit an outline of their ges- 
eral background and life insurance 
experience IN CONFIDENCE. 


Box 1614 


The Eastern Underwriter 
41 Maiden Lane, New York 7 
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Chicago General Agent 





J. MILTON EDELSTEIN 


Connecticut Mutual has named its 
‘ourth general agent in Chicago with 
the appointment of J. Milton Edelstein, 
member of the Million Dollar Round 
Table, who was recently released from 
the Navy. Native of Utica, N. Y., he 
attended Syracuse University, Albany 
Law School and New York State Teach- 
ers College where he received a B.S. in 
economics. He entered life insurance in 
1939 and later went to Chicago where 
he became a large personal producer 
specializing in pension trusts, estate an- 
alysis and business insurance. The 
other Chicago general agencies of Con- 
necticut Mutual are, Zimmerman & 
Hunken Agency, Louis J. Fohr, and 
James G. Hill. Mr. Hill recently re- 
signed for reasons of health, his succes- 
sor not yet appointed. 





LOWELL ASS’N OFFICERS 


Edward V. Harrington, The Pruden- 
tial, was elected president of the 
Lowell, Mass. Association of Life Un- 
derwriters, at the recent annual meet- 
ing. Other officers are Paul LeClair, 
John Hancock, .vice president, and Jo- 
seph E. Barth, Metropolitan, secretary- 
treasurer. 





BERKSHIRE GAINS CONTINUE 


Paid business for September of the 
Berkshire Life Insurance Co. showed an 
increase of 22% over the same month of 
1944. For the first nine months of this 
vear the company reports a gain of 25% 
in paid life business over the same period 
of last year. The company has had 
thirty-one consecutive months of in- 
reased production over the correspond- 

months of previous years. 


Sun Life War Clauses 


he field force of Sun Life of Canada 
has been notified by Arthur B. Wood, 
president and managing director, that 
war and aviation provision included 
olicies issued since the outbreak of 

in September, 1939, will be inopera- 

if the cause of death arose on or 

- September 2, 1945.. This applies to 

the resulting not only from war but 

é from aviation. As a result of this 
decision, the war and aviation provision 
be inoperative as from September 
945 if at that date the assured had 
mpairment arising from wounds, in- 

s or disease due to war or aviation. 
addition, the operation of the war 
aviation provision will be entirely 
Cneeled for all deaths occurring on or 
‘ ter March 2, 1946. For the six months’ 
viod from September 2, 1945 to March 
46 the operation of the war and 
tion provision will be limited to 

e cases where the cause of death 

e prior to September 2, 1945. This 
keeping with the provisions of the 
clause applicable to deaths occurring 

in six months after the termination 

( rvice or residence outside the home 





LAA MEET TO FEATURE DEBATE 

One of the features on the program 
of the forthcoming annual meeting of 
the Life Insurance Advertisers Asso- 
ciation, in New York in November, will 
be a debate, Powell Stamper, general 
chairman of the meeting, announced. 
The participants in the platform dis- 
cussion will be four experienced adver- 
tising men of the LAA. The affirmative 
side, who will argue that direct mail 
offering gifts would be more effective 
in the transition period, will be Starr 
Armstrong, Republic National, Dallas, 
and John H. Rader, Ohio National, Cin- 
cinnati. The negative side, arguing 


against the probability of such effective- 

ness, will be Morgan S. Crockford, Ex- 
celsior Life of Canada, and E. S. Hilde- 
brand, Connecticut General. Judges will 
be James M. Blake, Massachusetts 
Mutual; J. H. Castle- Graham, London 
Life of Ontario; C. S. Smith, National 
Life and Accident, Chattanooga. 





CHARLES A. WADE DEAD AT 93 

Charles A. Wade, retired veteran 
manager of the Metropolitan Life, died 
at his home in Pottsville, Pa., last week 
at 93. Mr. Wade retired in 1929, 
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QUALITY AWARD QUALIFIERS 
A total of 1,279 field men and women 
qualified for the 1945 National Quality 
Award, it is announced by the joint 
committee composed of members of the 
committee on persistent business of the 
Life Insurance Sales Research Bureau 
and the committee on conservation of 
the National Association of Life Under- 
writers. This new institutional award 
offers further recognition to life under- 
writers who render outstanding service 
to their policyholders as reflected by 
the quality and persistency of their 
business and it will be sponsored each 
year by the two organizations. 





JEFFERSON STANDARD REPORT 
The ‘eae Standard Life, Green;- 
boro, N. C., has $577,000,000 insurance in 
force as of September 30, according to 
an announcement by Ralph C. Price, 
executive vice president. New paid-for 
insurance during the nine-month period 
amounted to $50,755,000. Net gain for 
first three-quarters amounted to $34,- 
393,000. E. Frank Andrews, a member 
of the Greensboro agency, is the com- 
pany’s leading producer for the year 
to date. He is a qualified member of 
the 1945 Million Dollar Round Table. 
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To Be at GI Hearing 


The United States Senate committee 
which is considering amendments to the 
GI Bill is holding hearings this week 
on various sections of the bill. Sched- 
uled at the hearing today is considera- 
tion of the loan section, and the com- 
mittee asked representatives of all the 
leading lending institutions to appear. 


These include life insurance companies. 





EQUITABLE, IOWA, SEPT. GAINS 
The Equitable Life of Iowa reports 
$4,591,570 of paid life insurance in Sep- 
tember. The company’s September pro- 
duction marked its twenty-ninth suc- 
cessive gain month, and the gain over 
September, 1944, was $951,767, or 26.1%. 
The company’s life insurance writings 
of the .first nine months of the year 
totaled $49,349,458, That production to- 
tal is the largest first nine months of 
the year life insurance production since 
1930, and a gain of $9,479,388 or 23.8% 
over the first nine months of 1944. In- 
surance in force was increased by $2,- 
835,169 in September, which raised the 
company’s in-force total to $726,779,259, 
an all-time Equitable of Iowa high. 
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ERIC JOHNSTON 
The appointment of Eric Johnston, 
president Chamber of Commerce of the 
U. S. A., as “czar” of the movie indus- 
try, succeeding Will Hays who con- 
tinues with the industry as an assistant 
to Johnston, interested life insurance 
circles as he was one of the men who 
had been suggested as an executive di- 
rector of the Life Insurance Association 
of America. A flock of names were 
presented about a year ago for this post 
which was created when the LIAA was 
reorganized, but regarding which no ac- 
tion has been taken except the appoint- 
ment of a committee, consisting of 
George Willard Smith, New England 
Mutual Life, chairman; George L. Har- 
rison, president of New York Life, and 
Col. Franklin D’Olier, president, The 
Prudential. 

Johnston made a quick hit as president 
of the Chamber, and his prestige has 
grown. He has publicly given the view- 
point of business men most effectively, 
is highly regarded by all divisions of 
American life, and particularly so by 
newSpapermen. He is a master in han- 
dling of reporters and news cameramen. 
His discussions of Russia after his re- 
turn from that country did a lot to 
cement Soviet-American relationships. It 
is reported that Johnston’s salary with 
the movies will be $150,000 a year plus 
another $50,000. At one ‘time Hays got 
$250,000 a year. If LIAA names an ex- 
ecutive director the man getting the 
post will have no such astronomical 
salary as Johnston will get in his new 
post. 


LIFE AGENCY MANAGEMENT 
STUDY 

A notable example of self-sacrificing 
work on behalf of the industry as a 
whole has been that of the committee 
on agency management of the Life In- 
surance Sales Research Bureau under 
the chairmanship of W. P. Worthington, 
vice president and superintendent of 
agencies of the Home Life of New York, 
which has just completed a year of study 
and analysis in that field. Creation of 
the committee proved most timely, the 
fruits of its work being available just 
at the transition from war to peace con- 
ditions. An immense amount of original 
study was conducted by the committee 
which followed ‘the novel ‘method of 
holding two and’ three day conferences 


with guest consultants. Such a forum 
at top agency levels had not previously 
existed in the business because it fo- 
cused on practical field methods. Its re- 
port on post-war recruiting is considered 
a contribution on that subject of great 
value; a sound guide tor the entire in- 
dustry. 

In personnel this group is notable, 
representing all branches of life insur- 
ance both in the United States and 
Canada. Entering its second year of 
study of agency management the com- 
mittee will be headed by W. R. Jenkins, 
vice president of Northwestern National 
Life, as chairman and Dudley Dowell, 
vice president of New York Life, as 
vice chairman. 





David A. Forbes, Insurance Commis- 
sioner, Michigan, was among some 200 
men elected to the 33rd Degree in Ma- 
sonry at the recent meeting of 33rd De- 
gree Masons in Boston. The Commis- 
sioner, whose father, the late David 
Forbes of Grand Rapids, also held the 
honorary 33rd Degree rank, has been ac- 
tive in Masonry for many vears. He is 
a past master of his Blue Lodge, York 
Lodge 410, F. & A. M., Grand Rapids: 
served for five years on the orphans’ 
committee of the State Grand Lodge, 
and served two years, until last April, as 
potent master of the lodge of perfection 
of the Ancient, Accepted Scottish Rite 
(32nd Degree) of DeWitt Clinton Con- 
sistory at Grand Rapids. 

* * * 

George W. Haerle, Portland, Oregon, 
is on a trip to New York and other 
Eastern cities, and will return to his 
home by way of Chicago to attend the 
annual meeting of the National Asso- 
ciation of Insurance Agents at the 
Edgewater Beach Hotel, October 21-24. 
Mr. Haerle is former president of the 
Oregon Association of Insurance Agents 
and former state national director of 
the NATA. 

* * * 

Carl S. Lawton, president and general 
manager, Lawton-Byrne-Bruner Insur- 
ance Agency Company, has been re- 
elected a director of the famous St. 
Louis Municipal Theater Association. 
Stratford Lee Morton. general agent, 
Connecticut Mutual Life, is a holdover 
member of the board. 

* 

Richard C. Purcell, deputy insurance 
commissioner of Minnesota, is report- 
edly soon to get his honorable discharge 
and return to his post in the Depart- 
ment. He has been in the service about 
two years, 


* * * 


Robert S. Davis, for several years as- 
sociated with St. Paul and Chicago in- 
vestment houses, has been appointed as- 
sistant investment officer of the St. 
Paul Fire & Marine. 






















Standing, left to right: 
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Richard M. Lavell, Jean Norton, Paul E. Clark, Edna 


Paddington, William G. Fleming. Sitting: Kay E. Jackson, Helen V. McCoy. 


The Detroit-Windsor Life Agency Cashiers Association here elected the fol- 
lowing officers and directors to serve as national officers of the Life Agency 
Cashiers Association of the United States and Canada. 


President, Helen V. 
Manufacturers Life; Paul E. 
Manufacturers Life (Windsor) ; 
assistant secretary, Kay E. 
Fleming, Phoenix Mutual. Directors, 
Robert A. Fay, Muriel F. Bell. 


McCoy, State Mutual; vice presidents, Richard M. Lavell, 
Clark, Massachusetts Mutual; 
secretary, Jean Norton, Northwestern National; 
Jackson, General American; treasurer, William G. 
Gertrude’ A. Deigert, 


Edna Paddington, 


Joseph G. Stutzke, 


The installation of these officers took place October 18 at a dinner meeting 
in the English Room of the Detroit-Leland Hotel at which time Alleen Dunagan 
of San Antonio, Tex., Amicable Life, retiring president of the National Association, 


was present. 





Ray J. Wetterlund, vice president and 
general counsel of Washington National, 
is shown below shaking hands with H. 
P. Skoglund, president, North American 
Life & Casualty, whom he succeeded a 
few weeks ago as president of the 
Health & Accident Underwriters Con- 
ference. The occasion was the luncheon 


party which closed the convention at 
which Paul Clement, secretary, Minne- 
sota Commercial Men’s, a conference 


past president, was the toastmaster. In 
appreciation of his services during the 
past year Mr. Skoglund was presented 
with a special ornamental gavel by the 
conference. «& 


C. Stanley Stults, Hightstown, is Re- 
publican candidate in Mercer County 
for the New Jersey Assembly in the 
general election of November 6. Mr. 
Stults has long been interested in local 
politics but this is the first time he 
has stood for office. Mr. Stults is a 
former president of the New Jersey 
Association of Insurance Agents, and 
former member of the executive com- 
mittee and chairman of the finance 
committee of the National Association 
of Insurance Agents. Through his ac- 
tivities in the National Association, he 
is known to insurance people through- 
out the county and they will be hoping 
for a successful outcome of his can- 
didacy. 





Ray J. Wetterlund (left), H. P. Skoglund 


C. STANLEY STULTS 
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Lt. Col. Wentworth Field Manager 
of AFIA 

Lt. Col. N. H. Wentworth, 
nanager in Paris of the American For- 
cign Insurance Association, has returned 

that organization after a year as 
manager of the Home Insurance Co. 
‘roup in the Boston area, followed by 
two and a half years active duty in the 
U. S. Army. With the AFIA he joins 
the executive staff as field manager, a 
newly created position. He will have 
an active role in the supervision and de- 
velopment of the far-flung branches and 
agencies of the association throughout 
the world. Also, he will concentrate on 
extending and perfecting the servicing 
of American brokerage accounts through 
the facilities of these Association branch 
offices abroad. As soon as his discharge 
from active Army duty becomes final in 
October he hopes to leave on an ex- 
tended trip to the various countries of 
W steam Europe. Lt. Col. Wentworth 
and his family will make their home in 
Old Greenwich, Conn. 

After apprenticeship i in the New York 
office he left in 1934 to become assistant 
to Ugo Guerrini, then manager in the 
AFIA Paris office and now general man- 
ager of the Association in New York. 
When Mr. Guerrini was called to the 
home office in 1938 Lt. Colonel Went- 
worth succeeded him as manager in 
* irge of the Continental European op- 

rations of that group of American in- 
surance companies. The years which fol- 

owed saw the gathering clouds of war, 
the commencement of hostilities and the 
over-running by the Axis of most of the 
territory served by that branch office. 
( Completely cut off from his local agents 
in Denmark, Germany, Holland and Bel- 
um, Lt. Colonel Wentworth chose to 
lain in occupied Paris to protect and 
velop the French portfolios of the 
erican companies, momentarily fa- 
ced as neutral nationals, despite the 
forts and pressure brought to bear by 
premium hungry conquerors. Some 
iths before Pearl Harbor, however, 

»ecame apparent to all concerned that 

increasing possibility of United 
tes participation in the conflict served 
reduce the attractiveness of American 

Irance coverage in the eyes of the 

uropean clientele. It also became evi- 

nt to Manager Wentworth that if he 
| not leave fairly shortly he might not 
ve at all. This nearly proved to be 

e case when the occupying authorities 

iced repeated obstacles in the way of 

inting the necessary exit visa, but 
ntually he made his way across Spain 
| Portgual and arrived by clipper in 

w York, bringing the first substantial 

ords of operations that the companies 

1 received from that area in some 

me, His return also meant reunion 

‘h his wife and daughter after more 

in a year’s separation and, momen- 

‘ily, the glamour of work in the for- 

n field waned. He, therefore, accepted 

losition with one of the members of 

Association, the Home Insurance 


pre-war 
























































Co., and after a brief period in the New 
York home office, was assigned to the 
Boston area as manager, arriving there 
a few days after the “United States de- 
clared war. 

A year later he applied for and re- 
ceived a commission as captain in the 
U. S. Army and sailed shortly thereafter 
for the North African theatre of opera- 
tions. During the following two years 
he served with various units, generally 
in combat intelligence, in Africa, Sicily, 
Italy, Corsica, France and Germany. He 
participated in the invasion of southern 
France with the Seventh Army and re- 
mained with it until relieved for return 
to the States immediately after V-E 
Day. During his climb from captain to 
lieutenant colonel, he participated in 
five major campaigns and _ was also at- 
tached for a time to the French Forces 
in liaison with the colorful Goums, the 
fierce native tribesmen from Morocco. 

* * * 


Harrower Sees British Insurance Not 
Worried by What New Govern- 
ment Will Do 


Most of the world managers of insur- 
ance companies who have been visiting 
the United States recently have been 
asked whether in their opinion the in- 
stitution of insurance will be endan- 
gered or crippled in any way because 
of the victory of the Labor party in 
the last British election and induction of 
Labor representatives in cabinet posts. 
This week I asked the opinion of A. 
Harrower, joint manager of the York- 
shire, now on a visit to this country. 
His response: 

“Answering your question, all I would 
say is that it is a Government whose 
members played their full part in bring- 
ing the war to a successful conclusion 
and no one need fear that they will do 
anything very revolutionary or be 
wanting in their efforts to further a 
good understanding with your great 
country.” 

Commenting on the great ordeal 
which the United States and Great 
Britain went through during the war 
and what future has in store, Mr. Har- 
rower said: 

“The full significance of the events 
we have witnessed is difficult to assess. 
Many new situations will have to be 
faced and new problems solved. Patience 
and good will must be réquired and, 
above all, an understanding between our 
two peoples. To that end, the coming 
of so many of your fine young men is 
going to make a great contribution. 

“Since my arrival here I have been 
asked innumerable times what impres- 
sions your soldiers left behind. The an- 
swer is simpie: it was a good one. Our 
anxiety, on the other hand, is to know 
what impressions they were taking back 
home with them. I traveled over to the 
United States with 15,000 soldiers and 
it was encouraging to be told so often 
that their memories were happy ones. 
That speaks well for a fuller and better 
understanding between us in the diffi- 
cult days that lie ahead.” 





George Malcolm-Smith_ Musical 
Show to Have New York 


Premiere November 10 

That musical comedy based on the 
novel, “Slightly Perfect,” which George 
Malcolm-Smith of the Travelers pub- 
licity department wrote about an actu- 
ary, will have its opening in New York 
City November 10 at the Century Thea- 
tre. Its first performance will be in 
Philadelphia on October 17. Name of 
the musical comedy will be “Are You 
With It?” 

“Slightly Perfect” told the story of 
an actuary with the “Nutmeg Insurance 
Co.,” who, having misplaced a decimal 
point in his charts required the recall 
of every policy written by the company 
over a period of six months. This con- 
tretemps was followed by a series of 
situations. For example, he quit the 
company, disappeared, and joined a 
traveling carnival. Incidentally, none of 
the actuaries of the Travelers got mif- 
fed at Malcolm-Smith because of his 
book, which had a good sale. For fifteen 
years he has conducted the column, 
“The Tower Telescope,” a feature of 
the Travelers agency publication, “Pro- 
tection.” He is also editor of the com- 
pany’s home office publication, “The 
Beacon,” and for fifteen years has 
drawn a weekly topical cartoon for The 
Spectator. 

The libretto based on Malcolm-Smith’s 
novel was written by Sam Perrin and 
George Balzer, who for many years 
have been writing the radio scripts for 
Jack Benny and Fred Allen, or, at least, 
wrote the Allen scripts which were not 
ad-libbed by Allen who is an excep- 
tional improviser. 

“Are You With It?” will be produced 
by Richard Kollmer, who put on the 
musical comedy, “Early to Bed,” which 
had quite a run; and by James W. Gar- 
diner. Leading role will be taken by 
Joan Roberts, the original Laurie in 
the musical show, Oklahoma. 

In explanation of the title, “Are You 
With It?” this is a colloquialism of 
carnival folk, used originally to inquire 
whether one is a member of their 


profession. 
* * * 


Security Insurance Co.’s Sales 


Literature 

The Security Insurance Co. of New 
Haven is getting out some of the most 
effective sales promotion material of 
any of the companies. 

Particularly striking is its recently- 
issued brochure respecting the insurance 
needs which will be wanted on buildings 
which will be erected in the two post- 
war years. The best’ estimate is that 
erection is being planned of 2,000 apart- 
ment buildings and 3,500 commercial 
rental buildings. 

Those figures, Security says, are the 
approximately accurate estimates of 
the number of the apartment, and 
office, store and loft buildings that will 
go up in those two years. By far the 
majority of them are now in the de- 
signing stage and await only the free- 
ing of materials, labor and transporta- 
tion before construction starts. 

The company asks agents if they are 
making plans that will enable them to 
write their share of insurance on the 
proposed structures. It tells agents how 
to find the prospects. Along this line 
it says: 

“Follow the real estate news in your 
local newspapers; buyers of business 
and apartment properties should be ap- 
proached. Building permits must be is- 
sued for construction, and frequently 
plans are filed well in ‘advance of start- 
ing construction. These are usually pub- 
lic records. There may be a real estate 
magazine published in your state or 
section which lists such jobs as are 
coming up, 

“Local tax records will give you the 
names of the owners of any properties 
you select. In some cases real estate 
firms managing the properties also 
write insurance, but you'll find many 
where no such situation exists, and 
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these should certainly be solicited. You 
should constantly bear in mind _ that 
the majority of insurance accounts are 
infrequently solicited, and that an in- 
telligent insurance solicitation offering 
survey service is rare. That is to say, 
if, using a sound approach like an in- 
surance survey, you ask for enough of 
the good business, you'll get your share 
of it.” 
* * * 
George L. Radcliffe Wisdom 

United States Senator George L. Rad- 
cliffe, Maryland, made this comment in 
the course of a recent debate in the 
Senate: 

“Of course, we can find numerous 
ways to spend money. There is no 
doubt that we can spend any amount 
of money the Government can put its 
hands on. We are not here to endorse 
that course. We are here to discuss 
what is a sound policy, and not merely 
what is a possible policy.” 

* * ¢ 


Calls China Our Best Foreign Market 


In some remarks published in the 
Congressional Record Congressman J. 
Buell Snyder of Pennsylvania says that 
China offers the largest and most fruit- 
ful single field in the world for United 
States foreign trade. China is friendly 
and would welcome assistance by mili- 
tary and economic mission from the 
United States. 

In his opinion possession of enemy 
islands in the Pacific should be retained 
in the United States. The allied islands 
which our forces found necessary to 
occupy should be made the subject of 
joint study to determine to what ex- 
tent mutual interests call for main- 
tenance of bases by lease or cession 
on mutually satisfactory terms. 

“Our surplus war stocks in every for- 
eign country should be regarded as a 
national asset, including lend-lease goods 
that the borrower does not now care to 
pay for,” he said. “These stocks should 
be sold immediately or exchanged for 
the best values that can be obtained, 
including currencies, deliveries of raw 
materials, legation or embassy proper- 
ties, commercial or military rights. 
Speed is necessary to avoid depreciation 
and to expedite demobilization.” 

* * 


May Again “Draft” Batterson for 
Hartford Mayor 

A movement for the drafting of Wal- 
ter E. Batterson for mayor of Hartford 
is under way. He once filled that office 
and since his retirement from the mayor- 
alty he has been active in various public 
causes, including the Red Cross. He is 
a former police commissioner of the city. 
His grandfather was founder of the 
Travelers and his father was manacer 
in Greater New York for many years. 
At one time Walter E. was with the 
Travelers. 
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Philadelphia Bank Has 
Premium Finance Plan 


WITH HOME OF NEW YORK COS. 





Assured on Three-Year Term Pays Full 
Premium First Year, 78% in 
Succeeding Years 


A bank in Philadelphia has made ar- 
rangements with the Philadelphia office 
of the Home of New York Fleet to 
handle a new and simplified insurance 
premium financing plan on three-year 
policies. The commission for the entire 
term of any financed policy is collectible 
by the producer upon payment to the 
insurance company of the financed pre- 
mium by the bank. Five-year term poli- 
cies may be financed at a_ slightly 
higher rate of interest. 

Under this bank’s plan an assured 
desiring to finance a three-year policy 
must pay as his first instalment, within 
twenty days of the inception of the con- 
tract, an amount equal to the premium 
for a one-year policy. A second instal- 
ment of 78% of the premium for a one- 
year policy is due one year after the in- 
ception date and a third instalment of 
78% is payable two years after the in- 
ception date. 


Low Finance Charges 


According to term policy requirements 
generally, where no financing is in- 
volved, an assured buying a three-year 
policy with an annual premium of $100 
would pay $250 at the inception date for 
his entire term contract. By full pre- 
payment he thus saves a half year’s pre- 
mium or 162/3%. Under the Home- 
bank plan in Philadelphia, if he wishes 
to finance his premium payments he 
pays $100 when the policy is written and 
$78 each at the beginning of the sec- 
ond and third policy years, making a to- 
tal payment of $256. The $78 instal- 
ments included premium of $75 and 
finance charges of $3. His total saving 
by financing is $44 as compared with the 
$50 saving if the full premium is prepaid. 

The Insurance Company of North 
America a month ago announced an an- 
nual premium term plan. It was the 
first association company to do this, al- 
though the General of Seattle, a non- 
association company, has been offering 
such a plan for nearly fifteen years. 
The North America plan differs from 
the Home plan in that in the latter case 
the financing is done by a bank whereas 
the North America handles the entire 
transaction itself. 

Whether other companies will follow 
suit remains to be seen. While much 
discussion has taken place recently the 
majority of fire company executives have 
delayed final decision, preferring to wait 
to see what happens, particularly what 
action Insurance Commissioners may 
take in various states. In New York the 
Insurance Department has not been 
called to pass on any such ume 





Wm. F. Stanz Rides 
J. W. DeMott & Son, Inc. 


Major William F. Stanz, for many 
years well known in Brooklyn insur- 
ance agency circles, has been released 
from the Army after serving for five 
years. He has rejoined J. W. DeMott 
& Son, Inc., 26 Court Street, Brooklyn, 
as vice president. Mr. Stanz was _in- 
ducted with the 187th Infantry in 1940 
and later served with the Army Air 
Forces training command. Prior to his 
entrance into the Army Mr. Stanz was 
1ong active in the Brooklyn Agents’ 
Association, 





COLLISION DELAY IN N. Y. 


No Decision Reached on Whether to 
Continue, Reduce or Eliminate Gas 
Coupon Rate Credits 


No official action has been taken in 
New York State as yet with respect to 
removing or continuing automobile col- 
lision insurance rate credits of 20% and 
10% respectively to former holders of 
A and B_ gasoline ration coupons. 
Whereas all other states have acted to 
remove the credits and to allow com- 
panies to charge full rates on renewals 
and new policies—on the ground that as 
there are no longer any legal restric- 
tions on automobile driving there should 
be no differentiation’ in rates between 
policyholders—New York has hesitated 
to follow suit. Insurance Superintendent 
Robert E. Dineen explains this by stat- 
ing that earlier this year companies 
were allowed a 35% collision rate in- 
crease here, which was higher than in 
most states, and that to permit another 
20% boost to former A gas coupon 
holders would be too much of an in- 
crease in a single year. 

On Monday the Superintendent met 
with representatives of the National Au- 
tomobile Underwriters Association and 
asked them to supply figures which 
would show that complete elimination of 
the rate credits is warranted. It is ex- 
pected the NAUA will meet with the 
Superintendent again in a few days. It 
was suggested that some credit be given 
to car owners with less than 7,500 miles 
of driving annually on the average, such 
as the casualty companies will give for 
liability rates. Other ideas are under 
consideration. 

Meantime producers in New York 
State are somewhat confused by the 
situation. Some are reported as not giv- 


‘ing any credits on November renewals 


of collision policies, assuming final re- 
moval of credits, while others are con- 
tinuing with them until official notice 
of any change has been received. 





Caster Retires; Was With 
aaa Union 45 Years 


H. Caster has retired as manager 
a an metropolitan loss department of 
the Commercial Union Companies in 
New York City, and is succeeded by 
John H. Shuttleton, with Frank H. 
Prigge as assistant manager. 

Mr. Caster has been associated with 
the companies of the group for more 
than forty-five years and retires in 
good health. Mr. Shuttleton has been 
with the metropolitan loss department 
of the companies since 1936. Mr. Prigge, 
who recently joined the department, will 
assist Mr. Shuttleton in looking after 
all claims of fire, inland marine, all risks 
and automobile insurance. 





Sillery in Charge for 
FCAB at Hagerstown, Md. 


Fire Companies’ Adjustment Bureau 
announces appointment of Robert W. 
Sillery as adjuster in charge of its 
Hagerstown, Md., office. Mr. Sillery 
succeeds Gessner Harrison, who died as 
a result of a heart attack about a month 
ago. 

Mr. Sillery joined the Fire Com- 
panies’ Adjustment Bureau on February 
17, 1933, at the departmental head office 
in New York City. He subsequently 
served as a staff adjuster at the Ja- 
maica, N. Y., Trenton and Asbury Park, 
i ae offices, and in July, 1938 became 


. member of the staff at Washington, 

For several years he has adjusted 
Pot of all types in the Washington 
territory, and during his years of serv- 
ice with the organization has acquired 
a well-rounded experience, 


Three North America 
Companies Will Merge 


DIEMAND ISSUES STATEMENT 


Philadelphia F. & M. to Reinsure 
Business of Central of Baltimore 
and National Security 





President John A. Diemand of the 
Insurance Co. of North America Com- 
panies announces that the business in 
force of the Central Insurance Co. of 
Baltimore and the National Security In- 
surance Co. of Omaha will be reinsured 


in the Philadelphia Fire & Marine In- 
surance Co., effective January 1. All 
three companies are wholly owned sub- 
sidiaries of the North America. Accord- 
ing to Mr. Diemand, the object of the 
consolidation of the three companies is 
to achieve economy of operation, achieve 
better service to policyholders and to 
extend employment of the resources of 
the Insurance Co. of North America. 

Announcing the consolidation plans, 
Mr. Diemand issued the following state- 
ment, dated October 9: 

Statement of Diemand 


“The board of directors of Insurance 
Co. of North America have approved 
plans for the consolidation, effective 
January 1, 1946, of the business of three 
companies of the North America fleet, 
namely, Central Insurance Co. of Balti- 
more, Maryland; National Security [n- 
surance Co. of Omaha, Neb., and Phila- 
delphia Fire & Marine Insurance Co. 
The consolidated business will be con- 
ducted by the Philadelphia Fire & Ma- 
rine Insurance Co. with a capital of 
$5,000,000, and a net surplus of $20,000,- 
000. For this purpose, $15,000,000 will 
be transferred from Insurance Co. of 
North America surplus account to the 
Philadelphia Fire & Marine Insurance 


Oo. 

“The policyholders’ surplus of the en- 
larged Philadelphia Fire & Marine In- 
surance Co. amounting to approximately 
$25,000,000 will place the company 
among the first twenty-five fire and 
marine insurance companies. 

“The board of directors has also ap- 
proved the issuance of the 300,000 au- 
thorized but unissued shares of the 
capital stock ($10 par value) of the 
Insurance Co. of North America. This 
will bring the number of shares out- 
standing up to 1,500,000. 

“Rights to subscribe at $40 per share 
will be offered to stockholders on the 
aoe of one share for each four shares 
held.” 





Capt. Nelson Prominent in 


Army Fire Demonstration 


As part of Fire Prevention Week ac- 
tivities the fire department and fire 
prevention unit of Watson Laboratories 
at Fort Monmouth, N. J., gave a demon- 
stration yesterday under the general 
direction of Captain Harvey B. Nelson, 
Jr., who was head of the Nelson Gen- 
eral Agency of Jersey City up to the 
time he entered the service. Captain 
Nelson is the son of Harvey B. Nelson, 
prominent Jersey City agent and past 
president of the New Jersey Associa- 
tion of Insurance Underwriters. Present 
at yesterday’s demonstration were fire 
chiefs of Newark and Jersey City, rep- 
resentatives of the National Board of 
Fire Underwriters and numerous insur- 
ance men from New York City and 
New Jersey. 

For many years Captain Nelson has 
had a particular interest in fire pre- 
vention and fire fighting and his insur- 
ance office in Jersey City contains a fine 
collection of relics of the old volunteer 
days. During his three years’ service 
with the Army Captain Nelson has had 
the job of planning programs of fire 
fighting and fire prevention at aircraft 
factories along the Eastern seaboard 
and he is the author of a manual on 
safeguarding facilities. Early this year 
the Air Forces transferred Captain Nel- 
son to Eatontown, N. J., as_ security 

officer at the laboratories, 








Gov. Green, Illinois, 

Will Address NAIA 
CONVENTION BANQUET SPEAKER 
Di ion Leaders Named for Agency 


Management Forum; Territorial 
Conferences Arranged 











Governor Dwight Green of Illino’s 
will be the principal speaker at tle 
annual banquet of the National Asso- 
ciation of Insurance Agents in Chicago, 


Tuesday evening, October 23, Presideut 
W. Ray Thomas, Pittsburgh, announced 
in releasing further program develop- 


_ments for the annual convention. 


Plans are near completion for another 
convention feature on Monday after- 
noon, October 22, a group session under 
the heading of “Bringing You Up to 
Date in Agency Management.” Thie 
blueprint for this session has been 
drawn up in collaboration with Oscar 
Beling, superintendent, agency systemis 
department, Royal-Liverpool Group. 

Five separate panel topics have been 
selected for full development, and each 
topic will be handled by a local agent 
serving as discussion leader. A_ local 
agent has also been selected to serve 
as coordinator for the entire group 
session. 

Discussion Leaders 

Serving as coordinator will be James 
C. Dunlap, Atlanta, president, Georgia 
Association of Insurance Agents. Topic 
I, “Sales Records,” will be handled by 
Ernest F. Young, Charlotte, president, 
North Carolina Association. J. F. Van 
Vechten, Akron, state national director, 
Ohio Association, will serve as discus- 
sion leader for Topic IV, “Office Ac- 
counting Systems.” H. Herbert Corson, 
Nashville, state national director of the 
Tennessee Association, will serve as dis- 
cussion leader for Topic V, “Collec- 
tions.” Discussion leaders will be an- 
nounced shortly for the remaining two 
topics, “The Employment and Training 
of New Agency Employes” and “Office 
Procedure.” 

Outlines are being furnished to the 
discussion leaders and copies will be 
handed to those in attendance at the 
session. Thirty minutes will be allocated 
to each of the five panel subjects. 

On Sunday afternoon, October 21, the 
Mid-West, Eastern and Southeast’ ter- 
ritorial conferences are scheduled to 
convene. George W. Carter, Detroit, and 
Carleton I. Fisher, Providence, R. L, 
chairmen of the Mid-West and Eastern 


groups, will conduct their respective 
sessions. In the absence of Frank 
Moore, Tallahassee, chairman of the 


Southeast conference, a substitute pre- 
siding officer will be ’selected, according 
to H. Pierce North, manager of the 
South Carolina Association, secretary 
of the conference. The Far West group 
will hold a breakfast conference on 
Monday morning, October 22, with Vir- 
gil R. Lee, Chehalis, Wash., state na- 
tional director, substituting for Chair- 
man Alfred W. White of Seattle. 


Dallas Agents’ Officers 
Are Qualified for CPCU 


Each of the four newly-elected officers 
of the Dallas Insurance Agents Associa- 
tion is now qualified for the CPCU 
designations. They are President Al- 
phonso Ragland, Jr., Vice Presidents 
George F. Cox and Hal Gulledge and 
Secretary Treasurer Willard Cotty. 
Three of the officers and the manager 
of the association have six college de- 
grees among them with President Raz- 
land holding half of them: he has tie 
B.A., B.J. and M.A. degree from tie 
University of Texas. Vice President Cox 
has an A.B. from the University of 
Virginia; Secretary Treasurer Cotty his 
a LL.B. from the Dallas School of Lew 
and Manager Alfonso Johnson has a 
B.J. from the University of Missouri. 


SEGER HEADS BOARD IN IOWA 

D. E. Seger has been named preside xt 
of the Waterloo (Iowa) Association of 
Insurance Agents. 
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New Jersey Agents’ Annual Meeting 
Draws Large Attendance at Trenton 


Brooks Presides; Cox and Watson Urge Present Laws Be 
Given Test of Time; Debate Administration Fund; 
Carey and Colridge Install Frankenbach 


By JennrE Suz DANIEL 


\lthough the term “revolution” was 

plied to the present situation in the 
insurance business by Fred J. Cox, 
chairman of the public relations com- 
rnittee, and by Frank C. Colridge, sec- 
retary of the National Association of 
Insurance Agents, the prevailing opinion 
expressed at the fifty-second annual 
meeting of the New Jersey Association 
of Insurance Agents, at Trenton, Octo- 
ber 5, was that the state of New Jer- 
sey iS in an advantageous position by 
reason of its foresight in enacting its 
rate regulatory. law previous to the 
landing down of the decision of the 
Supreme Court of the United States that 
insurance is commerce. 

The enterprise of the state legislature 
in this instance was emphasized by Her- 
bert L. Brooks, Bloomfield, in his presi- 
dential address and by other speakers 
However, Leon A. Watson, general man- 
aver of the Fire Insurance Rating Or- 
ganization of New Jersey, warned that 
due to the interstate character of in- 
surance, it is essential that all states 
adopt adequate legislation and maintain 
sound supervision as obtains in that 
state, if the business is to continue to 
function in the public interest. 

Attendance Is Large 


In this first convention of the asso- 
ciation since wartime restrictions on 
conventions were lifted, the attendance 
at the morning session, which was con- 
fined to members, was excellent, and 
the luncheon and afternoon meeting, 
open to representatives of the compan- 
ies, attracted overflow audiences. It 
was estimated that between 400 and 500 
were present at the luncheon. 

With state legislation the paramount 
issue as reflected in the several reports, 
the consensus appeared to be that re- 
cently enacted Jegislation should not be 
tampered with until sufficient time had 
elapsed to test its workability, this 
thought being advanced by Messrs. Cox 
and Watson and other speakers. The 
only debate at the session concerned the 
proposal of the executive committee that 
the “administration fund” of the asso- 
ciation which had been administered by 
three trustees, be placed in the general 
fund, and this resolution was amended 
to provide that the fund should not be 
mingled with the general operating 
funds of the association but should be 
kept in_a separate account. 

‘he first order of business was pres- 
entation of the report of President 
‘rooks, which is reviewed elsewhere in 
‘is paper. Mr. Brooks was followed by 

‘etary-Treasurer Charles J. Unger 
© presented the treasurer’s report, 

wing that the financial condition of 
te association is good, that the asso- 
ciation is now operated on a “pay as 
you go” basis, and that there is a reserve 
find for dues to the National Associa- 
tion of Insurance Agents in addition to 
t administration fund. 

Cox on Public Relations 
‘r. Cox, former president of the New 
‘sey and National Associations, who 
been head of the public relations 
mittee for the past three years, 
ched some of the activities of his 
nittee during the recent period 
h he described as the “revolution” 
he insurance business. He expressed 
hope that present disturbances will 
ide, but did not anticipate that the 
lopment would be within the imme- 
: future, 
ie plethora of legislation, Mr. Cox 
had engaged the major attention 





CHARLES N. FRANKENBACH 


of the committee. While there are many 
phases which should be embraced in the 
public relations program, he said that 
keeping in touch with company execu- 
tives, the Insurance Department and 
the legislators had taxed the time of 
the committee to the utmost. He 
urged the association not to “tinker” 
with the new agency licensing act until 
it has been in operation for a sufficient 
time to be tested. In view of the state 
legislation already enacted, he said that 
the New Jersey agents are not “stewing 
over the national picture,” except as it 
affects the business as a whole. 
Because of the new rating system in 
New Jersey, with the Fire Insurance 
Rating Organization succeeding the 
Schedule Rating Office which had been 
in existence for thirty-two years, Mr. 
Cox made an earnest plea for establish- 
ment of a conference committee of com- 
pany executives and the agents’ associa- 
tion, for discussion of anticipated 
changes which may be made in the fu- 
ture. He said his committee had hoped 
that overtures looking toward such a 
committee would have been made by 
the companies but that they had not 
been forthcoming. Mr. Cox urged that 
members of the association read care- 


fully the letters sent out by the com- 
mittee, and that they keep informed of 
the national picture through careful 
reading of the trade journals. 
Hoelscher on Membership 

Fred Hoelscher, Paterson, chairman 
of the membership committee, reported 
that at one time during the year the 
membership had reached 1,001, surpass- 
ing bv one the goal for the year set by 
President Brooks. One-hundred-and- 
three new members were added during 
the year, but twenty-two were dropped, 
and the total at the present time is 
979. Samuel R. Worthington, Camden, 
through whose individual efforts thirty- 
two members were enrolled, was 
awarded the victory bond offered by the 
association for the member who brought 
in the greatest number of new members. 

Mr. Colridge, making his first ap- 
pearance before a state association since 


“he became secretary of the National 


Association, predicted that the shock of 
the insurance revolution to which Mr. 
Cox had referred, would continue for 
some years to come. He expressed the 
hope that he would be in position to 
attend many state and local association 
meetings as he felt that in order to con- 
duct his work properly the secretary of 
the National Association must keep in 
personal contact with the membersh'p. 
In the short time that has elapsed since 
he came east from California where he 
had been secretary of. the state associa- 
tion for fifteen years, he said he had 
discovered that problems confronting the 
agents from east to west coast are the 
same, and also that the stabilitv of the 
agency organizations is identical. 

Alfred C. Sinn, Clifton, spoke briefly 
on the bank and agent au‘o plan, and 
Arthur L. Zimmermann, Newark, chair- 
man of the finance committee, said that 
the report of the treasurer did not pre- 
sent the complete picture of the ad- 
mirable way in which the association’s 
finances had been handled—that it has 
reduced its expenses and has added to 
income not by an increase in dues but 
by voluntary reclassification on the part 
of more than 100 members. 


Debate Administration Fund 

Charles H. Frankenbach, Westfield, 
chairman of the executive committee, at 
this point introduced the resolution of 
the committee, that the administration 
fund be dissolved and that the trustees 
of the fund pay it into the general 
treasury. In explanation of this pro- 
posal, he said that the committee had 
obtained an opinion from Walter H. 
Bennett, counsel of the NAIA, who had 
stated that the fund had no legal status 
in that there was no provision for it in 
the constitution. He praised the admin- 
istration of the fund under C. Stanley 
Stults, Hightstown; William G. Hurt- 
zig, Morristown, and Harry L. Godshall, 
Atlantic City, all past presidents of the 
association, but said it was the opinion 
of the committee that, in view of Mr. 
Bennett’s finding, the fund should be 
placed in the treasury and administered 
by the executive committee. 

The administration fund, which ex- 
ceeds $11,000, was originated several 
years ago and is invegted almost in its 
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With Charles H. Frankenbach, Westfield, as president, and John C. 


Conklin, 


Hackensack, as chairman of the executive committee, the New Jersey Association 
has chosen an experienced team to guide it during the coming year. Mr. Franken- 
bach served last year as chairman of the executive committee, and his election as 


president was a foregone conclusion. 


Mr. Conklin was a member of the board of 


directors and chairman of the workmen’s compensation committee. 


Mr. Frankenbach is associated with Donald M. Pearsall in the agency of 


Pearsall & Frankenbach, Inc., at Westfield. 


A_native of New Jersey, Mr. Frank- 


enbach entered the insurance business in Westfield in 1927 with Mr. Pearsall, who 
was then operating his own agency. He has been a member of the New Jersey 
association for approximately thirteen years. y 


He served three terms as president of the Union County Association. 


He had 


been on the state association’s executive committee for three years when he was 


elected chairman a year ago. 


He was also chairman of the qualification law com- 
mittee and a member of the public relations committee. 


He is married and has 


two sons: Charles, Jr., 18, and Theodore, 14. 


Mr. Pearsall also is active in association work. 


He, too, has been president 


of the Union County Association, and while he occupied that office, in 1937, Union 
County was awarded the Wilson Cup, given each year to the county association 
which has rendered the greatest service to the state association, 








NEW OFFICERS 


President, Charles H. Frankenbach, 
Westfield. 

Chairman, Executive Committee, John 
C. Conklin, Hackensack. 

National State Director, Herbert L. 
Brooks, Bloomfield, retiring president. 

Secretary-Treasurer, Charles J. Unger, 
Jersey City, re-elected. 

Executive Committee: Wesley Brauns- 
dorf, Westfield; George J. Borgos, 
Kearny; Clarence Madara, Camden; 
Edward F. Walton, Trenton; Herbert 
L. Brooks, Bloomfield; F. Roy Baxter, 
Phillipsburg; Alfred C. Sinn, Clifton. 
New members are Messrs. Brooks and 
Braunsdorf. 








entirety in Government bonds. Alan V. 
Livingston, Englewood, also a_ former 
president, insisted that the association 
should keep its “war chest” intact, even 
if it required a constitutional amend- 
ment. After a spirited debate, the orie- 
inal resolution and subsequent amend- 
ments proposed were withdrawn and 
President Brooks appointed a commit- 
tee of three to draft an amendment un- 
der which the fund is to be dissolved but 
will be placed in a special account, in 
which will be included the income which 
accrues from it and from which author- 
ized withdrawals may be made. Mr 
Stults asked for direction as to whether 
or not the bonds should be sold and 
the cash turned over to the treasury, 
and it was determined to keep the bonds. 

John C. Conklin, Hackensack, chair- 
man of the workmen’s compensation 
committee, reported on anticipated de- 
velopments in this field, and the commit- 
tee was empowered to conduct negotia- 
tions with the companies as the occasion 
demands, reporting to the executive com- 
mittee. 

Committee Chairmen Report 

Charles W. Bollinger, Newark, chair- 
man of the trade associations committee, 
reported that he had presented a plan 
to the National Association for activi- 
ties in connection with trade associa- 
tions other than insurance through es 
tablishment of an advisory board but 
that so far, his committee had “drawn a 
blank” from the national organization 

Leonard Fuchs, chairman of the fire 
prevention committee, said that Fire 
Prevention Week will be observed in 
many communities this vear, and Her 
bert A. Faunce, Atlantic City, national! 
state director, talked briefly on his ex- 
periences, suggesting that wherever pos 
sible, members attend conventions of 
the National Association. 

Edward F. Walton, Trenton, past 
president of the association, as chair 
man of the nominating committee, pre- 
sented the slate of officers, which ws 
adopted unanimously. He recommended 
that in future, the county board presi 
dents serve as county vice presidents 
The meeting was adjourned for the 
luncheon hour at that time. 

Commissioner Carey Speaks 

With President Brooks as toastmaster. 
the guest speaker at the luncheon was 
Lawrence B. Carey, Commissioner of 
Banking and Insurance, who said that 
the agents should have free competition 
and a reasonable profit if the public is 
to be served. 

Mr. Watson, the next speaker, said 
that the three major new ‘laws in the 
state, the standard policy, agency li- 
censing and rating laws appeared to be 
working well and he advised against 
making changes until they were proved 
to be necessary. He said that all states 
should adopt similar laws and that all 
states should have liberal and fair ad- 
ministration of their insurance laws, 
such as New Jersey enjoys, as_ the 
companies must look at the national pic- 
ture. Fundamentally, he said in conclu- 
sion, protection of policyholders is good 
business for the agents. 

Mr. Brooks announced that as a token 
of appreciation for the long services of 
William F. O’Brien, former editor of 
“The Jersey Agent,” the association had 
procured for him a home moving pic- 

(Continued on Page 22) 
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Retiring President Brooks Reports 
On Busy Year for New Jersey Agents 


Herbert L. Brooks, Bloomfield, in his 
annual address as retiring president of 
the New Jersey Association of Insur- 
ance Agents, said that the objectives of 
his administration were “the preserva- 
tion of those highly important gains al- 
ready achieved and the discerning and 
solving as far as possible of the many 
problems peculiar to the critical period 
through which our business has been 
passing these past months.” 

The year was ushered in, Mr. Brooks 
said, by the attendance of the gratify- 
ing number of sixteen members of the 
New Jersey association at the annual 
meeting of the National Association of 
Insurance Agents at Milwaukee, when 
the New Jersey association for the third 
time won the Sparlin Cup for having 
rendered the most outstanding service 
to the American agency system. 

He recalled that it was at the Mil- 
waukee meeting that the agents were 
invited to attend a conference with the 
executives of the insurance companies 
in Philadelphia in November, and said: 


Meeting Highly Successful 


“Such company meeting was attended 
by vour officers and, while New Jersey 
in its foresight had passed its rate regu- 
latory law previous to the Supreme 
Court decision [holding insurance to be 
commerce] and was therefore not in the 
same situation as were other states, our 
association gave support to such com- 
bined efforts to evolve an effective plan 
for concerted action in opposing direct 
Federal control of the insurance busi- 
ness. This company-agency meeting was 
highly successful and we hope a forc- 
runner of similar and even greater meet- 
ings in the future.” 

Turning to the internal affairs of the 
New Jersey association, Mr. Brooks 
said: 

“The day by day and month by month 
conducting of the affairs of our associa- 
tion requires the most diligent and con- 
scientious application of its officers, the 
personnel of various committees and 
county vice presidents to their tasks. 

“Manifold and complex have been the 
problems which have continuously oc- 
cupied the attention of your officers and 
executive committee during the past 
year and the degree of success which 
has been attained in their solution has 
been attributable solely to the persistent 
and unstinted manner in which each and 
every one charged with responsibility 
has applied himself to his duties. As an 
example of this, it was very rare that 
there was an absence from any monthly 
or special meeting of our executive com- 
mittee, while our public relations com- 
mittee has the enviable record of hav- 
ing had a full attendance at all its ses- 
sions. The value of the service rendered 
by these men and those comprising our 
other committees is of incalculable worth 
to our association and something which 
we are too prone to accept as a matter 
of course. 


Praises Committees 


“Therefore, at this point, I should like 
to publicly thank the chairman of our 
executive committee for his constant as- 
sistance and the individual executive 
committee members for their ever-de- 
pendable advice and cooperation, in the 
determining and the carrying out of our 
policies. 

“T should like to pay special tribute to 
the chairman and to the individual mem- 
bers of our public relation committee. 
The very nature of the work of this 
group demands not only their being con- 
tinuously alert and ready to function at 
a moment’s notice but in addition, this 
committee must keep constantly abreast 
of the everchanging conditions and mo- 
mentary developments affecting any of 
the many phases of our business. 

“IT commend to your careful attention 
the reports of the chairmen of our 





HERBERT L. BROOKS 


various committees and that of our 
state National director which will fol- 
low this report. 

“The report of our public relation com- 
mittee will give you a clear insight into 
some of the critical problems confront- 
ing us as agents. After hearing the re- 
port of our finance committee, I feel 
sure you will agree that the financial 
affairs of your association have been 
very prudently managed, while the re- 


port of our membership committee will 
indicate what strides we have made in 
the acquisition of new members. 


Picture of Achievements 

“Time does not permit further com- 
ment on the report of our various other 
committees but I am certain that as 
each is submitted here in succession, 
there will unfold a complete and I sub- 
mit, satisfactory picture of the achieve- 
ments of this administration. 

“With the inception of this adminis- 
tration, Theodore S. Brown, who had so 
conscientiously performed the duties of 
secretary-treasurer in the past, was at 
his own request replaced and Charles J. 
Unger has filled the position in a most 
satisfactory manner. 

“In May, William F. O’Brien found it 
necessary because of the press of his 
insurance business to relinquish the edi- 
torship of our New Jersey Agent and 
the services of William G. Heuser were 
engaged to continue this important 
phase of our association’s activities. 


Improve Public Relations 

“A detailed review of our activities as 
an association will, I am sure, make 
clear to anyone the urgent need for a 
continuing effort to improve our public 
relations. In our day to day contacts, 
we must judge our every move in the 
light of whether it will build up or tear 
down the public’s concept of our busi- 
ness. 

“We, as agents, are in the final analy- 
sis, largely the criterion by which our 
great business is judged by the man in 
the street. ‘ 

“If I were to address a word to the 
incoming administration, it would be by 
way of stressing the need for the con- 
tinuation of the policy of ‘eternal vigi- 
lance’ and the admonition that the ‘pub- 
lic interest’ must continue to be the 
dominating factor in determining our 
policy with respect to the public, the 
Governmental authorities, the insurance 
companies and our own members.” 





| Notes on New Jersey Agents’ Meeting 





Herbert L. Brooks, Bloomfield, retir- 
ing president of the New Jersey Asso- 
ciation of Insurance Agents, was accord- 
ed a rare tribute at the meeting of the 
association in Trenton, October 5, in 
the evidence that his associates so value 
his worth that they are unwilling to re- 
lease him from his activities. He went 
on the executive committee automatical- 
ly, but his fellows chose him to serve 
as their state national director to 
the National Association of Insurance 
Agents. 

* * x 

A happy duty fell to the lot of George 
E. Jamison, Bloomfield, when he was 
called upon to present a victory bond 
to retiring President Brooks on behalf 
of the association. Mr. Jamison has 
often performed this service at annual 
meetings, but on this occasion he was 
afforded the opfortunity to present the 
retiring president’s gift to his own part- 
ner. On September 1 of this year Mr. 
Brooks resigned as vice president of the 
J. M. Byrne Co., Newark, to join forces 
with G. E. Jamison, Inc., as vice presi- 
dent, director and a stockholder in the 
corporation. 

* * * 

There was a fine delegation from the 
Insurance Women of New Jersey who 
are also members of the New Jersey 
Association at Trenton. Since some 
years ago, when Cristine B. Nolan, 
Bergen, first “broke the ice” and began 
attending the meetings, the number of 
women members of the dssociation has 
been increasing, and organization of the 
women’s association, of which Mrs. No- 
lan was the first president, has served 
to enhance their importance in the 
agents’ organization. In appreciation of 
their activities, President Brooks intro- 
duced Ada V. Doyle, Caldwell, former 
president of the National Association of 
Insurance Women, and Thelma C. Flem- 
ing, Plainfield, president of the Insur- 
ance Women of New Jersey, at the 


luncheon. In addition to Mesdames No- 
lan, Doyle and Fleming, the women pres- 
ent were: Dagmar Koed, Carteret, for- 
mer president of the Insurance Women 
of New Jersey; Mary Pearce, Roselle; 
Myra Knight, Montclair; Marion C. 
Winegar, Newark; Gertrude Proehl, 
Montclair; Ruth Gardner, West Orange; 
Esther Wedeen, Perth Amboy; Bea 
Caldwell, Camden. 
x x x 
Induction into office of Charles H. 
Frankenbach, was an impressive cere- 
mony, with Secretary Frank C. Colridge 
of the NAIA delivering the charge and 
Commissioner of Banking and Insurance 
Lawrence B. Carey administering the 
oath of office. Mr. Colridge made a fine 
impression on the occasion which was 
his first appearance at a state associa- 
tion meeting since he assumed his new 
duties. Commissioner Carey already had 
made many friends in the association 
since he was introduced at the mid-year 
meeting in March, soon after he as- 
sumed the office. Mr. Frankenbach made 
a fitting response, setting the year’s 
membership goal at 1,100. 
* Se Oe 


Two public figures who have enjoved 
the confidence and respect of the New 
Jersey agents for many years were pres- 
ent at the meeting which would have 
been incomplete without them; C. A. 
Gough, Deputy Insurance Commissioner, 
and Leon A. Watson, for twenty-three 
years expert of the New Jersey Schedule 
Rating Office and now general manager 
of the Fire Insurance Rating Organiza- 
tion which succeeded it. 

+ ke oe 


The meeting found two new figures at 
the press table: Margaret Bartlett, edi- 
torial assistant of the United States Re- 
view, Philadelphia. who represented that 
publication, and Thor Krogh, recently 
appointed assistant editor of the Insur- 
ance Field, in its New York office. Ar- 
thur Glor, who has covered ‘the New 











Re-elected Secretary 








CHARLES J. UNGER 


Charles J. Unger, Jersey City, re- 
elected secretary-treasurer of the New 
Jersey Association of Insurance Agents, 
has just completed his first term of 
office which was described by President 
Herbert L. Brooks as highly successful. 
He was elected last year to succeed 
Theodore S. Brown, Perth Amboy, who 
had been president of the association in 
1939-1940, and asked to be relieved from 
further duty. Mr. Under is secretary- 
treasurer of the Nelson General Agency, 
associated with Harvey B. Nelson, Jr. 
son of Harvey B. Nelson, former presi- 
dent of the association. 





Jersey meetings for several of the trade 
papers for many years, was the human 
directory for the press table; if there 
is an agent in New Jersey whose name, 
initials and home town he does not 
know ,there was no evidence of it. 


John C. Conklin, Hackensack, elected 
chairman of the executive committee, 
took a little time out after the conven- 
tion to attend the Yale-Holy Cross foot- 
ball game on Saturday at the Yale Bowl. 
He was accompanied by his son, John 
C. Conklin, Jr., lieutenant in the Navy 
Air Forces, who was up from Florida 
on a short leave. 

x * x 

The amazing vitality of Fred J. Cox, 
Perth Amboy, was again apparent at the 
New Jersey meeting. After going 
through the presidency of both New 
Jersey and National Associations, and 
ostensibly seeking rest from association 
activities, for the past three years he 
has exerted his energies as chairman of 
the public relations committee of the 
New Jersey association. One is im- 
pressed anew with his splendid platform 
manner and his happy choice of words 
to put over his exact meaning. 

* 


James C. Jamieson, former New Jersey 
state agent for the Merchants Fire in- 
surance Corp., who is now on terminal 
leave as a lieutenant, USNR, after: hav- 
ing served in the European theatre, was 
on hand, renewing his friendships among 
the New Jersey agents. 

* 


The New Jersey association, at this 
meeting, sustained its reputation as a 
state group which continues to hold the 
interest of its former presidents, an 
to profit by their judgment and experi- 
ence. Among the past presidents noted 
were the following: Fred J. Cox, Perth 
Amboy; Harrv L. Godshall, Atlantic 
City; Alan V. Livingston, Englewood: 
William G. Hurtzig, Morristown; 
Stanley Stults, Hightstown; Herber: A. 
Faunce, Atlantic City, who wis retirin® 
as state national director; Charles E. 
Meek, Jr., Paterson; H. Donald Holes, 
Summit; Theodore S. Brown, Perth .\m- 
boy; Hubert M. Farrow, Red Bank; Ed- 
ward F, Walton, Trenton. 
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There is a time of planting and a time of 


harvest. 

Now, in this autumnal season, we can see 
about us the full harvest—so important 
in the winning of victory. These crops, so 
carefully planted, were harvested only after 
they had reached their full maturity. 

This planting and harvesting process can 
be, indeed should be, applied to the pur- 
chase and holding of Victory Bonds. 

Most Americans have invested their funds 
in U. S. Government Bonds, earmarking that 
money for a definite future purpose. To cash 
them prematurely, is to defeat the objectives 
for which they were purchased. 





When these bonds are cashed to make un- 
necessary purchases of goods under present 
conditions, the purchaser gets less for his 
money and dissipates funds intended for 
specific uses. 

Next time you think of cashing in your 
bonds—think of the day when you will get 
your money’s worth and more. Hold them 


and remember why you bought them. 


* THE HOME « 


NEW YORK 
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Bank and Agent Auto 
Plan Manual Prepared 


PUBLISHED BY 3Y AGENTS ASSN. 





Intended to Assist Agents in Organizing 
and Operating Effective Plan 
of Cooperation 


The nationwide development of the 
bank and agent auto plan of the Na- 
Insurance Agents 


this week 


Association of 
gained additional 
with the distribution of the association’s 
thirty-six page manual— 
Millions—A Manual on 
Insurance Agent.” 
financed accounts 
intended to 
organizing 


tional 
momentus 


informative 
“Serving the 
Operations for the 

Prepared by the 
committee, this manual is 
assist insurance 
and operating an effective local plan in 
cooperation with local banks in order to 
attain their place in the insurance of 
financed commercial and passenger au- 
tomobiles. 

Chapter headings include such as “or- 
ganizing for Local Action,” “Putting 
Plan into Operation,’ “Competition,” 
and “Lending Policy of Banks.” This 
manual points out that “it is not a blue 
print or a fixed formula but a com- 
posite study of all plans and ideas pre- 
senting fundamental practices that can 
be modified or amended to meet local 
conditions. The directions given provide 
a basis for constructive thought and 
action, The suggested promotional ma- 
terial offers tangible assistance in the 
inauguration of a local plan. However, 
all this must rest on the earnest deter- 
mination of agents to participate ac- 
tively in such a program. Once the de- 
cision is-made, the most productive ac- 
tivity of all is an energetic and intelli- 
gent approach to prospects. The volume 
of business produced will depend upon 
the frequency of personal telling and 
selling.” 


agents in 


Suggested Advertisements 

One of the features of the manual is 
the advertising and promotion section 
which sets forth a suggested advertising 
campaign scheduling the various things 
which can be done by the local agent. 
In addition, a series of newspaper ad- 
vertisements, suggested letters and sam- 
ple radio spot announcements are pre- 
sented. Matrices of these two column 
by six-inch advertisements can be ob- 
tained from National Association head- 
quarters at 25 cents each. 

President W. Ray Thomas, Pitts- 
burgh, complimented the financed ac- 
counts committee for this contribution 
in the interests of the membership. He 
urged every member to read his copy 
carefully and “translate into action the 
thoughts and ideas it contains.” 

The booklet is of a convenient size 
and printed in two colors. It has been 


indexed and its general format, en- 
livened with “spot” illustrations, is de- 
signed for easy reading. 


A copy of the booklet is now in the 
mails to each member of the National 
Association. Additional copies for banks, 
companies and non-members are now 
being distributed at the established price 
of 50 cents each. Members and _ non- 
members can obtain extra copies at the 
quoted price by writing to the National 
Association of Insurance Agents, 80 
Maiden Lane, New York 7, N. Y. 


National Assn. of Mutual 


Agents Meets October 15 


Phelan of New York City, 
president of the National Association of 


George E. 


Mutual Insurance Agents, has an- 
nounced that the program has_ been 
completed for the abbreviated meeting 
to be held by mutual agents on Monday, 
October 15, at the Hotel New Yorker 
here. Registration between 9 and 10 
a. m. will be followed by a short busi- 
ness meeting of the association primarily 
for the purpose of electing directors. 
After the business session, John R. 
Chappell, Jr.. of Richmond, Va., as- 
sisted by Joseph E. Magnus of Chi- 
cago and W. H. Heineke of Philadel- 
phia, will conduct a discussion of a 
program designed to meet the antici- 
pated insurance competition of automo- 
bile finance companies. The principal 
speakers on the program will be Karl 
E. Greene, president of the Berkshire 
Mutual Fire and president of the Mu- 
tual Fire Insurance Association of New 
England, and John W. Gunn, president 
of the Employers Mutual Casualty of 
Des Moines. Final speaker on the pro- 


gram will be Howard F. Russell, gen- 
eral manager of the Improved Risk 
Mutuals of New York City, who will 


discuss the opportunities offered by his 
organization to mutual agents. 

During the luncheon, which will be 
held as a part of the meeting, the usual 
National Association awards will be 
made. At the conclusion of the luncheon 
the board of directors of the national 
association will hold an executive ses- 
sion for the purpose of electing officers 
for the coming year and conducting 
other necessary business. 


PALM BEACH AGENTS ELECT 


Installation of the following new offi- 
cers of the Insurance Board of the 
Palm Beaches, Florida, was made _ re- 
cently: Clyde H. Seaton, president, suc- 
ceeding B. D. Cole, and H. H. Pinkney, 
vice president following O. A. Gane. In- 
stalling officer was state vice president 
Flaman B. Adae, Miami. A. C. Eifler, 
state secretary, was also present.. The 
occasion was the twentieth anniversary 
of the organization which has_ thirty 
members. 









Comprehensive Liability Contracts 


Many Brokers have already found that our Liability coverage 
specialist helps them protect their business through expert assistance 
in developing proper and adequate coverages. 


Phone Howard B. Morris to call and explain 
how this service can help you! 


Lhe Houghton Gyency , Ine. 


METROPOLITAN GENERAL AGENTS 


The Preferved Laden’ Insurance Company of AMY, 
116 JOHN STREET, NEW YORK 7, N. Y. ¢ BEEKMAN 3-2404 


MASS. AGENTS’ PROGRAM 





Bowersock, Harrington, Whelan, 
Downs, Stone and Others To Be 
Speakers at Springfield 
The Massachusetts Association of In- 
surance Agents has announced the pro- 
gram for its annual meeting to be held 


at Wednesday and Thursday, October 
Hang at the Kimball Hotel in Spring- 
eld. 

The annual get-together dinner Wed- 
nesday evening will be addressed by 
Donald C. Bowersock, presidest of the 
Boston and Old Colony Insurance Com- 
panies. He will discuss the theme of 
the convention, “Looking Ahead With 
the Agency System.” Charles F. J. 
Harrington, Commissioner of Insurance 
of Massachusetts, will also speak and 
the National Association of Insurance 
Agents will be represented by Leonard 
F. Whelan of Greenwich, Conn., chair- 
man of its membership committee. 

On Thursday morning, at the local 
board breakfast, John W. Downs, gen- 
eral counsel of the Insurance Federa- 
tion of Massachusetts, will discuss the 
effect of the SEUA decision on local 
board organization. Other subjects for 
consideration are “Why Are Some Risks 
Privileged to Term Rule and Some 
Not?” and “What Is Your Board Doing 
About Returning Veterans ?” 

Reports of the president, secretary 
and treasurer will be received, followed 
by discussions of the “Bank and Agent 
Auto Plan” with Carroll K. Steele of 
Gloucester and Paul J. Woodcome of 
Fitchburg participating and William W. 
McCarthy, vice president of the Na- 
tional Shawmut Bank of Boston repre- 
senting the bankers. 

There will also be a discussion of the 
personal property floater policy led by 
Francis R. A. McGlynn of Worcester. 

The annual business meeting, for 
members only, will convene at 11:45 A. 
M. and in addition to the election of 
officers and report of the resolutions 
committee, revision of the constitution 
and by-laws will be considered. The 
convention will close with the luncheon 
session, at which the speakers will be 
Rudolph F. King, Massachusetts Regis- 
trar of Motor Vehicles, and Edward C. 
Stone, United States general manager 
and attorney of the Employers’ Liability 
Assurance Corp., who will discuss “The 
Agent of Tomorrow.” 





SYRACUSE WOMEN’S CLASSES 

The Syracuse Insurance Women’s As- 
sociation will start a sixteen-week 
course in automobile insurance, begin- 
ning October 23, under direction of 
Everett B. Price of the American Surety 
Co. and New York Casualty Co. Due to 
rapid changes and automobile rating 
problems a large enrollment in the class 
is expected. The educational committee 
is comprised of the following members: 
Marguerite S. Fitzpatrick, chairman; 
Hilda Kuhn, Helen Watson, Bernice 
Obrist and Mrs, Frances Zollers. 
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ture outfit. Mr. O’Brien, due to illness 
was not present at the meeting, but the 
members gave him a rousing cheer when 
the gift was announced. 


Colridge Installs Frankenbach 


Mr. Colridge was called upon to con- 
duct the ceremony in which Mr. Frank- 
enbach was inducted into office. He said 
that New Jersey belongs on the list of 
“firsts” among the state associations— 
one of the first to pass the half century 
mark, to establish the regional board 
system, to go over the top in the NAIA 
public relations program; among. the 
first in educational and legislative ac- 
tivities; had given two presidents to the 
National Association [Fred J. Cox and 
Thomas C. Moffatt] and had three times 
won the NAIA Sparlin Cut for excel- 
lence of performance. 

Commissioner Carey administered the 
oath of office to Mr. Frankenbach, who 
conducted the rest of the luncheon meet- 
ing. He announced that the William J. 
Wilson Memorial Cup, donated by the 
Atlantic County Board for meritorious 
service, had been awarded to Passaic 
County. The closing event was presen- 
tation by George E. Jamison of a vic- 
tory bond to retiring President Brooks, 
as evidence of the appreciation of the 
association of his work and worth. 

The afternoon session was dedicated to 
the showing of the Bank and Agent 
Auto film, produced by the Aetna Life 
Affiliated Cos. 





Minneapolis Women Meet 


The Minneapolis Insurance Women’s 
Association held its first fall meeting 
in that city recently. Speakers were 
George Nelson of Wood-Nelson Com- 
pany and Glenn Rowell of the Fire Un- 
derwriters Inspection Bureau, who spoke 
on “Aviation.” 

The Minneapolis Insurance Women’s 
Association is continuing the educational 
program of the National Association In- 


surance Agents in connection with the 
men’s organization. 


GEORGE J. WEISS DIES 

George J. Weiss, vice president of the 
Triboro Agency, Inc., 111 John Street, 
New York City, died Wednesday morn- 
ing. He was 56 years old. Masonic serv: 
ices will be held Friday evening at 
Cronk Funeral Home, Hempstead, with 
burial Saturday morning in Greenfield 
Cemetery. 








GENERAL AGENTS’ DIRECTORY 

The 1945-1946 directory of the Ameri- 
can Association of Insurance Genera 
Agents has now been published and dis- 
tributed through the office of Herber' 
Cobb Stebbins, Denver, secretary trea’ 
urer, 
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Fire Prevention Is True Economy; 
Losses Can Jeopardize Reconversion 


“Tire cou'd jeopardize reconversion,” 
statement from the National 
Fire Underwriters, “for a 
possi- 


says a 
Board of 
plague of industrial fires is one 
bility that may complicate the change- 
over to peacetime production in the 
nation’s factories.” 

The present trend of fire waste in the 
nation is steadily upward. For the 
twelve months ending July 31, 1945, the 
total of $444,225,000 represents a 10% in- 
crease over the corresponding twe!ve- 
month period a year earlier, and a gan 
of 33% above the losses tivo years 
earlier. There have been an increasing 
number of fires in plants essential to 
both war and peace. 

During and following World War | 
fire losses likewise rose steadily. By 
1926 the national fire waste of $561,- 
981,000 represented a 75% increase over 
1919’s losses and a 175% increase over 
the pre-war year 1913. Present ind‘ca- 
tions suggest a similar trend following 
World War IT. 

Lack of Proper Precautions 

The board points out that manufac- 
turers are under pressure to get back 
into peacetime production. The very 
speed of their reconversion effort, plus 
shortages of some materials, may cause 
them to overlook essential safety pre- 
cautions. Moreover, some enterprises 
may attempt to utilize buildings un- 
suited for a new or different type of 
manufacturing process. 

Continuing, the statement from the 
board recommends that, “Adequate con- 
sideration be given by the managers of 
manufacturing concerns to the  possi- 
bility of an upsurge of industrial fires, 
and that all possible steps be planned to 
avoid fires in order to prevent interfer- 
ence with progress towé ird pez acetime 
production and toward a high level of 
employment. Thorough surveys of pos- 
sible fire hazards are the first step to- 
ward eliminating these dangers and 
safeguarding reconversion projects.” 

Christensen Gives Views 

Citing the elimination of fire hazards 
as part of the improvement and modern- 
ization of houses, Frank A. Christensen, 
president of the National Board of Fire 
Underwriters, and executive vice presi- 
dent of the America Fore Group, said, 
“Spending time and money to eliminate 
all kinds of hazards not only results in 
an improved appearance and greater 
comfort, but is also true economy.” 
Writing in the current issue of “Safe- 
guarding America Against .Fire,” he con- 
tinued: 

“Accumulations of useless articles that 
increase the danger of fire are thus re- 
moved. Definite evidence of thrift will 
be noted if the furnace has been put in 
first-rate condition as it will deliver 
more heat while burning less fuel, in 
addition to being safer. If the building 
has been painted, its rate of deprecia- 
tion will be slower and it will be more 








Chambers President of 
National Fire & Marine 


H. R. Chambers, president of Cham- 
bers & Co., Inc., New York insurance 
brokers, has been elected president of 
the National Fire & Marine of New 
Jersey and of the Hamilton Fire of New 
York, succeeding the late E. C. Jameson. 
Mr. Chambers was a lieutenant in the 
Navy in World War I and was decor- 
ated with the United States Navy Cross 
and Medal of Valor. He was also at one 
time a director of the Continental Bank 

Trust Co. of New York. 

The National F. & M. and Hamilton 
will continue to operate from the head- 
quarters at 25 Cliff Street, New York 
City. Other officers of the company in- 
clude H. F. Healey, vice president; 
Hahn, secretary, and H. O. Kratzenberg, 
assistant secretary. 


fire resistive. Insulation in the walls 
will conserve fuel and likewise, in case 
of fire, check the spread of flames 
through the formerly hollow wall spaces. 
A new roof preserves the entire building 
and lessens the hazard of fire from fly- 
ing sparks.” 

He pointed out that it is advantageous 
for the householder to take evcry meas- 
ure to prevent fire, even aside from the 
life hazard, because insurance scettle- 
ments after a fire can hardly replace 
ihe sentimental value of many ‘treasured 
possessions. In fact, preventing fire is 
true economy for the entire country be- 
cause material destroyed by fire is re- 
inoved from the nation’s store of wealth 
forever. Only ashes remain of what was 
once a community asset in the form of 
a useful building and contents. 

Economy in Industry 

To prove that spending time and 
money for fire prevention also is true 
economy in industry, Mr. Christensen 
quoted the report of a “Good House- 
keeping College,” which stated that the 
results include: 


consciousness among employes that a 


clan plant means a safe plant; reduc- 
ton in soiled and damaged finished 
products; faster and more efficient ma- 
terials handling; a stockroom filled with 
equipment—long unused in its former 
location, but now overhauled and ready 
for re-use; better light resulting from 
cleaning and painting; extension of ma- 
chinery life because constant inspection 
promptly spots the need for repairs. 

“Congestion has been relieved by in- 
stalling shelving and bins. Old paper 
containers used in manufacturing have 
been replaced with metal, plywood and 
composition-board containers, which oc- 
cupy less space and afford greater ease 
in handling. Perishable materials are 
stored on skids or shelves, reducing dan- 
ger of damage from wet floors.” 


Thrift Important for Reconversion 


“The Good Old Yankee trait of thrift, 
so strongly ingrained in many Ameri- 
cans, is sure to be an important factor 
in reconversion days,” said Mr. Chris- 
tensen, in suggesting economy through 
reduction of fire waste.’ There are nu- 
merous hazards that cause fires in 
dwellings. These dangers may be elim- 
inated, fires prevented, and economy 
thereby effected, even though remodel- 
ing or modernization is not planned. 
To be certain all hazards are located 
and corrected, householders are urged 


“Elimination of practically all fires; eto go through their premises from top 
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to bottom in an appraisal of safety, us- 
ing an inspection blank as a guide. They 
should make note of all dangerous con- 
ditions and decide what they will do to 
eliminate them. A survey that fails to 
result in action is of little value. 

Now, during Fire Prevention Week, 
is the time to begin these safety efforts, 
and then carry on throughout the year. 





Fire Association Forms 
Club of “Ancient Firemen” 


An informal club to be known as 
the “Ancient Firemen” was created 
early this week when head office em- 
ployes with twenty-five years of service 
or more with Fire Association Group of 
Companies gathered together at the 
Warwick Hotel, Philadelphia, to attend 
a dinner given by the company in their 
honor. 

Frank H. Thomas, president of the 
companies, complimented the employes 
upon their individual records and voiced 
the companies’ pride in the fact that 
more than 10% of the staff, representing 
1,603 years of service or over thirty 


years. an individual, qualified imme- 
diately for membership. Charles J. 
Wister, secretary of the companies, 


headed the list of eligibles with a serv- 
ice record of almost sixty years, fol- 
lowed closely by Lewis J. Heins with 
fifty-six, Arthur H. Clevenger with 
forty-nine, and A, Irvin Voss with 
forty-seven. 

Gold miniatures of the company’s fire 
mark were presented to each member 
and plans made for an_ organization 
meéting, at which time officers of the 
club will be elected. Club membership, 
which will run in excess of fifty, also 
embraces qualified employes in_ the 
companies’ departmental offices, where 
chapters of the club are being organized. 





Phila. Premiums Up 8% 


Fire insurance premiums collected in 
Philadelphia during the first half of 194) 
by stock and mutual companies totaled 
$5,385,227, as compared with $4,931,0l4 
for the corresponding six montl's ot 
1944. an increase of 8%. Leading com- 
pany was the Franklin with $458,822, 
compared with $422,333 last year. Other 
leading companies were the Insur vance 
Company of North America, Na ‘ional 
Liberty, Pennsylvania Fire, Home 0! 
New York and Pearl Assurance. 





STATE AGENT FOR HOME 


The Home of New York has ai 
pointed Henry J. Steeneck, formerly 
special agent at New Haven, Conn., % 
state agent. He will continue to have 
headquarters with State Agent Henry 
C. Seydel of New Haven unde: the 
title of Seydel & Steeneck, state azents 
Mr. Steeneck has been ‘special agent 
since 1930, Am 5 
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Kentucky Agents Elect 
J. B. Lawton President 


HOLD LOUISVILLE MEETING 





Earnes and Burks Vice Presidents; 
Rethel Reelected Secretary; Galaxy 
of Speakers on Program 





. Bryant Lawton, Central City, for- 
r vice president and chairman of the 
cutive committee, was elected presi- 
t of the Kentucky Association of In- 
-ance Agents at its annual meeting at 
iisville, September 26. He succeeds 
‘man <A. Chrisman of Pikeville. 
ridan C. Barnes, Elizabethtown, was 
‘ted first vice president; George W. 
ks, Louisville, second vice president, 

Payton C. Bethel was reelected 
‘tary-treasurer. 
‘-incipal speakers were Hunter 
Brown, Pensacola, Fla., vice president 
of the National Association of Insurance 
Avents; Edwin C. Stone, United States 
manager and attorney, Employers’ Lia- 
bility Insurance Co.; Harry B. Wilson, 
Director of Insurance of Kentucky, for- 
met r president of the association; State 


Marshal Clyde Smith; John M. 


Mvarnzaos 


L 


Ki 
He unessy, Louisville, and James C. 
: Connor, Chicago, editor of the F. C. 
. Bulletins. 
she addresses of Messrs. Brown and 


Stone have been reviewed in The East- 
ern Underwriter. 


Director Wilson Speaks 


Director Wilson suggested that the 
legislative committee of the association 
reach full agreement with the member- 
ship before going before the state legis- 
lature with any legislative proposals. 
Mr. Hennessy discussed the bank and 
agent auto plan and he indicated that 
the Liberty National Bank & Trust Co., 
and the Louisville Trust Co. had shown 
a willingness to participate with local 
agents in the program. 

W. Culer Vaughan, Louisville, chair- 
man of the public relations committee, 
reported that a group of thirty or more 
Louisville business men had formed the 
Tax Equality Committee of Kentucky 
which plans to have sub-committees in 
all sections of the state. The purpose 
of the organization, Mr. Vaughan said, 
is to investigate and combat the tax in- 
equalities found between operations of 
merchants and consumer cooperatives. 
By resolution, the association endorsed 
the principles of the Tax Equality Com- 
mittee and pledged its support to the 
committee’s activities. Another resolu- 
tion opposed movements in Congress 
for social legislation which, if enacted, 
would add to taxation, with the burden 
falling on the consumer. 


Fieldmen Aid in Drives 


S. C. Barnes, who succeeded Dwight 
Peel as chairman of the membership 
committee a few months ago, reported 
that a membership drive conducted last 
fall in sixteen districts in the state 
brought in sixty-one new members un- 
der guidance of Mr. Peel, and that an- 
drive in the spring brought in 
\ty-seven more, making a total of 
123, thereby exceeding the goal of 100 
I members which had been set. Total 
nembership in the association is now 
Freldmen of the state were given 
credit for their aid in the membership 
work, Joseph Rogers, Springfield Fire 
“ Marine, led the fieldmen in securing 
1 members, with C. T. Thurman, 
erica Fore, second, and Tom G. 
Wild, Hartford Fire, third, 





‘.°eman’s Fund Promotes 


Four in Western Dept. 
ce President and Manager E. D. 
son of the Fireman’s Fund West- 
department has announced promo- 
of General Agents A. O. Andersen, 
M. Britton, J. T. Even to assistant 
agers of the department’s fire, auto- 
ile, farm and hail business. P. J. 
n, formerly superintendent of the 
Ine division, has also been named 
‘tant manager, with jurisdiction over 
_department’s marine and_ inland 
rine operations. 


N. Y. WOMEN’S MEETING PLANS 


State Meeting at Syracuse, October 20; 
Federation Election Conducted 
by Mail Ballot 
Due to Government regulations which 
were in effect when the Federation of 
New York Insurance Women’s Clubs 
held its mid-year meeting in Albany 
last June, it was voted that the annual 
convention be replaced by a state 
meeting. This meeting will be held at 
the Hotel Onondaga in Syracuse, N. Y., 
October 20. The proceedings will begin 
at 9:30 a.m. A pre-convention meeting 
will be held Friday evening, October 
19, at 8:30 o’clock. It is expected that 
delegates from all member clubs which 
include Buffalo, Rochester, .Syracuse, 
3inghamton, Fulton County, Schenec- 
tady, Albany and New York City will 
attend. All important matters pertinent 
to the welfare of the federation will be 

discussed. 

Because of postponement of an annua! 
convention, the election of officers is 
being handled by mail and the nomi- 
nating committee, of which Luella 
Goodridge, Albany, is chairman, has 
already prepared and mailed to member 
clubs a list of nominations. 

Plans for the meeting and hotel reser- 
vations are bei-.g arranged by the Syra- 
cuse Insurance Women’s Association 
whose members will act as hostesses to 
the federation’s executive board. 


Cooney, Bowersock, Others 


Elected to Executives Assn. 


At a meeting of the Insurance Ex- 
ecutives Association on October 3 the 
following new members were elected: 
Donald C. Bowersock, president, Bos- 
ton and Old Colony ; Ralph E. Clark, 
president, Home of Hawaii, Ltd.; John 
R. Cooney, president of 'the Loyalty 
Group of companies comprised of Fire- 
men’s of Newark, Girard Fire and Ma- 
rine, National-Ben Franklin Fire of 
Pittsburgh, Concordia Fire of Milwau- 
kee and Milwaukee Mechanics; Law- 
rence J. Tillman, United States mana- 
ger of the Century and Pacific Coast 
Fire. 





Broughton and Beling 
Added to IAC Program 


Averell Broughton, public relations ad- 
viser to the National Association of In- 
surance Agents, and Oscar Beling, su- 
perintendent of agency systems of the 
Royal-Liverpool Group, have been added 
to the program for the Insurance Ad- 
vertising Conference annual meeting at 
the Hotel Roosevelt, New York, October 
17 and 18. 

Theodore Budlong, vice president of 
the IAC, who is in charge of the pro- 
gram, made that announcement. Mr. 
Broughton will speak at the luncheon on 
October 17. His topic will be “The 
Agents Look at Public Relations.” 

Mr. Beling will appear on the October 
18 morning program in place of Robert 
J. Walker, advertising manager of 
Standard Accident, who will be unable 
to appear. 

An innovation will be a “new mem- 
ber breakfast” on Thursday morning, at 
which time all who have joined the In- 
surance Advertising Conference during 
the past year will be invited to meet the 
officers and executive committee over 
the coffee cups. 





Sloan Joins Aetna as 
Special Agent in N, J. 
Lloyd A. Sloan has been appointed 
special agent in New Jersey for the 
Aetna, World Fire & Marine and Pied- 
mont Fire, with headquarters at 1180 
Raymond Boulevard, Newark. He will 
be associated with State Agent H. L. 
Waterhouse, Mr. Sloan is a graduate of 
Pratt Institute and for the last fifteen 
years has been with the Factory Insur- 
ance Association where he acquired a 
broad training in field work. He served 


as a FIA inspector and engineer in New 
Jersey from 1933 to 1939. 














THE IMPORTANT 


Plus... 








comprehensive knowledge of the ever- 
A changing insurance picture, backed by 
ample resources—these are indispensable 
to sound service. We offer these qualities 
to the agents we service—plus a sincere 
interest in, and understanding of, their in- 
dividual problems. 


PEARL ASSURANCE COMPANY, LTD. 
EUREKA SECURITY FIRE & MARINE INS. CO. 
MONARCH FIRE INSURANCE COMPANY 












HOME OFFICE: 19 RECTOR STREET, NEW YORK 6, N. Y. 


NEW YORK, 26 Cliff St. 
CINCINNATI, 1417 Carew Tower 
CHICAGO, 175 W. Jackson Bivd. 


CLEVELAND, 313 Bulkley Bidg. 
PHILADELPHIA, 525 Chestnut St. 
SAN FRANCISCO, 369 Pine St. 
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Cc. V. STARR IN FAR EAST 





Head of American International Under- 
writers Reestablishing Insurance 
Facilities in Orient 

C. V. Starr, head of a group with wide 
international insurance interests, left 
New York recently by plane for Manila 
and Shanghai where companies repre- 
sented by the Starr group maintain 
branch offices. Key insurance techni- 
cians are already at work in both cities 
and Mr. Starr will confer with them on 
American post-war trade with the Far 
East and the attendant increased insur- 
ance needs of American firms in that 
field. _ 

The American International Under- 
writers Corporation, one of the Starr 
group, started providing insurance cov- 
erage both in Manila and Shanghai 
shortly after liberation of those cities 
from the Japanese. A spokesman at the 
New York office of the AIU pointed oyt 
that during the nearly four years o 
Shanghai occupation, the Japanese se- 
creted or destroyed the essential records 
of many American companies. However, 
because of prompt efforts by personnel 
on the spot, the Starr group was fortu- 
nate in recovering most of its important 
records and other equipment. 

The purpose of Mr. Starr’s present 
trip is to reestablish the facilities of his 
various insurance organizations in order 
that American manufacturers may have 
immediately available the services and 
protection of American insurance upon 
their reentry into the Far Eastern field. 





DARROW AGENCY TO EXPAND 





Advertising Firm Will Handle Selective 
Selling Programs; to Resign 
America Fore Account 
The Darrow Advertising Agency of 
New York City plans an expansion pro- 
gram in the insurance and allied fields 
and in addition to regular insurance ad- 
vertising will enter the field of — selec- 
tive selling programs making its facili- 
ties available to large as well as smaller 
companies and affiliated lines. As of 
December 31 the Darrow Agency will 
resign its account with the America Fore 

Group. 

Associated with William W. Darrow 
on the selective selling end will be C. R. 
Schneider, supervising sales consultant 
of Schneider Associates. Mr. Schneider 
brings to this organization many years 
of successful sales management and ex- 
perience in the “selective” selling field. 

Mr. Darrow is well known in insur- 
ance advertising circles, starting with 
the Home as advertising manager. Dur- 
ing this time he was active in the Insur- 
ance Advertising Conference and served 
as secretary and later as vice president. 
In recent years he did free-lance adver- 
tising for insurance companies and or- 
ganizations, and in 1942 established the 
Darrow Advertising Agency. 


Square Club Meets Oct. 15; 
To Be Master Masons Night 


The Insurance Square Club of New 
York will hold a meeting Monday eve- 
ning, October 15, at 7:30 p. m., at Block 
Hall on South William Street, dedicated 
to master masons and all master masons 
are invited. Second Vice President Al 
Diederich (Chubb & Son) is in charge 
of the entertainment program. 

First Vice President Leighton E. 
Halsey (Phoenix of Hartford), who is 
chairman of the twenty-third annual 
dance of the club, which will be given 
in December at the Hotel St. George in 
Brooklyn, states that receipts from the 
dance will be contributed to charity. Or- 





ganizations to which donations were 
given last year include Army Emer- 
gency Relief, Navy Relief Society, 


Masonic Service Centers, Catholic Char- 
ities, American Red Cross, United Serv- 
ice Organizations and the usual Christ- 
mas baskets. 

In urging full attendance at the Vic- 
tory Ball in December, Mr. Halsey says 
that tickets, boxes and boosters are now 
on sale and contracts for space in the 
journal are being distributed. Members 
of the club will be admitted free to the 
dance providing their dues for the year 
have been paid. 


Elaine M. Conway Marries 


Elaine Margaret Conway, daughter of 
Associate Judge Albert Conway of Court 
of Appeals, New York State, and Ed- 
ward J. McLaughlin, son of Mr. and 
Mrs. Edward J. McLaughlin of Forrest 
Hills Gardens, L. I., were married Octo- 
ber 6. A graduate of Manhattan College, 
who also attended the Sorbonne in Paris, 
Mrs. McLaughlin met her husband when 
both entered Fordham University law 
school the same year. She is a member 
of the bar. 

A graduate of Georgetown University 
Mr. McLaughlin was with the Third 
Armored Division of the First Army. 
He will continue his law studies at the 
Cornell University School of Law. Be- 
fore entering the service he was a mem- 
ber of the legal department of the J. 
Walter Thompson Co., New York, ad- 
vertising agency. 





BANK ENTERTAINS AGENTS 


Members of the Fire and Casualty 
Insurance Association of Nashua, N. H., 
were guests of the Nashua Trust Co. 
one evening last week at a dinner given 
at the Nashua Country Club and pre- 
sided over by George E. Harris, presi- 
dent of the bank. The bank and agents 
auto plan film, made by the Aetna Life 
Group, was shown, and the auto finance 
plan recently adopted by the bank was 
explained. 
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American Equitable Assurance Company of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Merchants and Manufacturers Insurance Company of 
New York 
Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 





Corroon & Reynolds, Inc. 


MANAGER 
92 William Street, New York 


Losses paid exceed Three Hundred Million Dollars— 


Dallas Has Big Program 


For Fire Prevention Week 


Wearing a red tie in Dallas, October 
7 to 13 constitutes a hazard, either to 
the wearer or to the man who meets 
him, depending on personalities. Each 
day during Fire Prevention Week one 
man in Dallas is a “fire demon” and his 
only distinguishing mark is his red tie. 
The first person to approach this man 
and ask him if he is a fire demon will 
receive $5, providing the questioner 
knows the motto of Fire Prevention 
Week, which is “Prevent Fires and 
Beat Houston.” To complicate matters, 
every member of the Dallas Junior 
Chamber of Commerce and many local 
insurance agents will be wearing red 
ties all week. The newspapers are going 
to publicize the stunt and the Dallas In- 
surance Agents Association will pay the 
daily reward of $5. 

A downtown parade was held in Dal- 
las, Saturday, October 6, featuring fire 
fighting apparatus from the day of the 
horse-drawn steamer to the most mod- 
ern equipment. Officials of Dallas, of 
the Fire Prevention Council and mem- 
bers of the Junior Chamber of Com- 
merce, of the Civitan Club, and the Red 
Cross’ were in the parade. Each day 
during the week the Dallas Fire Depart- 
ment is holding a show at Stone and 
Elm Streets, demonstrating fire hazards. 






































Texas Proposals 


(Continued from Page 1) 


tures of all kinds to be used in con- 
nection with new construction. 

A clarification of the status of out- 
side signs; that is, are they a part of 
a building when the owner owns both 
building and sign? Are they “better- 
ments” when a tenant owns the signs? 
What is the best way to write a policy 
on building and signs, bearing coinsur- 
ance in mind, considering that a sepa- 
rate rate is applicable for extended 
coverage on the sign? 

The extended coverage form does not 
permit two values. Could this be done 
by separating the value of the sign 
and that of the building and writing 
them as two items? If so, is it necessary 
to separate the fire insurance items 
also? Does the value of the sign penal- 
ize the insured if it keeps the building 
value from complying with coinsurance, 
when there is no damage to a sign 
and no previous agreement between the 
insured and the company or its agent? 
(Messrs. McLarry and Ragland have 
their own answers to some of these 
questions but they want the official 
viewpoint.) 

Extended Cover Losses 

Realizing that a serious problem exists 
because of the unusual losses caused 
by the perils covered under extended 
coverage and windstorm policies the 
Texas Association officials “stand for 
that which is good for the insurance 
business generally, and we recognize in 
this instance the fundamental principle 
that rates and forms of coverage must 
inevitably follow the loss experience.” 
A request is made that a solution be 
found which will continue to make this 
type of insurance available to the pub- 
lic and will be equitable and fair to 
all interests concerned. 

Approval of a.standard fraction rule 
for types of property insurance under 
state of Texas jurisdiction is sought, 
also a plan to obtain the full completed 
value on builders’ risk policies for pre- 
mium purposes. 

The agents also request: 

Use of the premiums and losses on 
all classes of building now receiving 
public building credits in developing 
experience, subject to building construc- 
tion classifications, and that credits or 
penalties should be applied as justi‘ied, 
rather than using an arbitrary applica- 
tion without experience to justify. 

Asking Board of Insurance Commis- 
sioners to defer action, at least for the 
time being, on suggestions that the 
premium for a policy, if not paid in the 
first sixty days, be declared earnec to 
date and be not subject to sixty days’ 
back cancellation. 

Again asking for a revised extended 
coverage and miscellaneous cover mat- 
ual, to be published as soon as possible. 

Seeking a standardized rate and form 
for errors and omissions and for extra 
expense insurance policies. 





NAMED VICE PRESIDENT 
Otto Walther of Waverly, Ia., a local 
agent, has been named vice presiden' 0! 
the Square Deal Insurance Co. of Des 
Moines. 
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Is everyone in 
Your Community 


ready for the 


Is your community 


100% ready for its 


RETURNING 
VETERANS ? 


8 TIMELY BOOKLETS 
FREE including special booklet 
for veterans themselves. 


What is happening to war veterans when they return to 

your community? Are they receiving the prompt, intelli- 

gent aid to which they are entitled? To obtain one or more booklets, 
Insurance men — who have long played a leading part simply check titles desired end sign 

in civic affairs — are keenly alive to the importance of aici caine 

this question. They fully realize that future good citizen- 
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ship and future community growth depend largely on | Aetna Insurance Group 
seeing that the returning service men and women once ena, — | 
again become gainfully employed, content in their com- | _ Please send — without charge or obligation — the | 
ye , booklets checked. | 
munities and their homes. | Dia 
i Gnie ; ; Veteran... This is for you 
Because of the nation-wide interest in the “Connecticut Every veteran and his family needs a copy. | 
Plan,” the Aetna Insurance Group is offering — as a public | Is anenvene in your community ready for 
i P the returning veteran? 
service — the 8 booklets listed below. Each booklet tells | How an industrial city of 40,000 has pre- | 
a factual story of how other communities and business aia | 
men are helping veterans fit themselves back into civilian | — ey has 0 wenking ple fer im 
life. The booklets are published and distributed by the | Tidy ell edie ten wiaee ee 
Aetna in continuation of its 126-year policy of bringing no veteran is overlooked. | 
greater security to America. Everyone will find a wealth anaine” se Laon is not worried | 
a ut its veterans. 
of practical ideas in these booklets. | ; , 
How industry has prepared for its return- l 
| ing service men. | 
pee a ——This business is ready for its veterans. 
“AS y ” 5 a19) The Connecticut Plan for Community 
bina Insurance Group } | 
Hartford, Connecticut ° W. ROSS MCCAIN, President ee | 
| 
AETNA INSURANCE CO. + THE WORLD FIRE & MARINE INSURANCE CO | Witten dew oe | 
THE CENTURY INDEMNITY CO. + STANDARD SURETY & CASUALTY CO. OF N. Y. | 
' 


PIEDMONT FIRE INSURANCE CO.+ STANDARD INSURANCE CO. OF N. Y. 
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H. E. Decker Appointed 
Planet Agency Head 


STANDARD ACCIDENT OFFICER 
Stanley E.L. Sorensen Appointed Senior 
Underwriter in San Francisco 
for the Planet 
Howard E. Decker, manager, agency 
department, Standard Accident, has 
been appointed manager of agency de- 
partment for the company’s fire and 
marine affiliate, the Planet. This is in 

addition to his present duties 
Mr. Decker has had a long experience 
work and is well known 


In agency 


HOWARD FE. DECKER 


among agents and company men, He 
went with Standard Accident in 1925 
on graduation from the University of 


enrolled in the company’s 
school and on com- 
was assigned to 
Columbus 


Illinois. He 
home office training 
pletion of the course 
special agency work in the 
office. In 1928 he was made assistant 
manager of the Standard’s Cleveland 
office and in 1930 was transferred to the 
home office as assistant superintendent 
of agents. He was made superintendent 
of agencies in 1942 and when home 
office titles were rearranged recently 
he became manager of the agency de- 
partment. 

Sorensen Joins in San Francisco 

Stanley E. L. Sorensen has been ap- 
pointed senior underwriter in San 
Francisco for the Planet. He goes to 
the Planet from the Reinsurance Un- 
derwriters, and has had an extensive 
experience in fire underwriting. He 
joined the North British & Mercantile 
in 1934 as a clerk and in 1936 trans- 
ferred to the Pacific National Fire as 
claims examiner. In 1941 he transferred 
to the Premier Insurance Co., auto in- 
surance affiliate of the Pacific National. 
He returned to fire underwriting in 1942 
with the National Fire of Hartford, 
where he did the underwriting for 


Canada, Alaska, Hawaii and Western 
states outside of California. In 1943 he 
joined Swett & Crawford, general 
agents, as southern California under- 


writer. He has been with the Reinsur- 
ance Underwriters since October, 1943. 

With the addition of Mr. Sorensen 
to its staff the Planet now completes 
its Pacific Coast department, which is 
headed by H. W. Semmelmeyer, resi- 
dent secretary, with offices at 206 San- 
some Street, San Francisco. 


PRESTONS BUY N. H. AGENCY 

business of the late 
Harvey D. Smith at Rochester, N. H., 
has been purchased by Vinton W. Pres- 
ton and his wife, Mrs. Ada Preston, 
who have been prominent in the real 
estate and insurance business in that 
city for several years. The business will 
be carried on at a consolidated office 
in the Michael block on Main Street. 





The insurance 





MICH. REINSURANCE RULING 





Domestic Insurer Must Pay Tax on 
Coverage Secured from Company 
Not Authorized in State 
The Michigan attorney general’s de- 
partment has ruled, in an opinion re- 
quested by Commissioner David A. 
Forbes of the Insurance Department, 
that a Michigan insurer buying coverage 
from another carrier must make the 
purchase from an organization licensed 
in the state, if adequate commas is 
available from that source, if forced 
to patronize an unlicensed cabieie must 
pay the state tax due on the business 
after obtaining specific approval of the 
transaction by filing affidavit that li- 
censed carriers could not fulfill its needs. 
The Commissioner had asked two 
questions of John Dethmers, attorney 
general. One asked “if an insurance 
company, association or reciprocal ex- 
change organized under the insurance 
laws of this state, may purchase a policy 
* * * from another insurance com- 
pany * * * of another state or foreign 
government, without complying with 
provisions of Section 12378, if the or- 
ganization issuing the policy is not le- 
gally authorized to transact business in 

Michigan.” 

The second asked: “In the event that 
the Michigan insurer must comply with 
Section 12378, Compiled Laws of 1929, 
with respect to filing an affidavit with 
the Commissioner * * * and paying the 
premium tax imposed, does the fact that 
the policy of insurance or a treaty of 
insurance is signed in some other state 
than Michigan, have any hearing upon 
the matter?” 

30th queries were answered in the 
negative in the opinion, prepared by 
Maurice Moule, assistant attorney gen- 
eral, who quoted the U. S. Supreme 
Court in Hoopeston Canning vs. Cullen 
relative to the far-reaching interests 
of a state in insurance contracts that 
might not necessarily be signed within 
its boundaries. A broader gauge for 
determining whether a company was do- 
ing business in the state than the mere 
situs of signing the policy was declared 
to be necessary. The state opinion noted 
that the Michigan company must pay 
the tax “and the place of contracting 
should have no bearing upon the mat- 
ter.” 





Fred C. Krueger Resigns 
As Pearl Agency Supt. 


Fred C. Krueger, superintendent of 
agents for the Pearl Assurance at New 
York since 1939, has resigned from the 
company. He expects to announce a new 
connection shortly. Prior to joining the 


Pearl Mr. Krueger traveled Pennsyl- 
vania, West ‘Virginia, Ohio and New 
York for Crum & Forster, later be- 


coming assistant secretary of the United 
States Fire in charge of middle de- 
partment territory. Subsequently he 
went to Chicago to establish a Class I 
sunervisory agency. 

In October, 1935, when Vincent L. 
Gallagher became Western manager of 
the Pearl at Chicago, Mr. Krueger 
joined him as assistant manager. In 
January, 1939, the company moved its 
Western department to the home office 
in New York and Mr. Krueger became 
superintendent of agents. 

VA. DELEGATION TO CHICAGO 

John T. Winter, Norfolk, president of 
the Virginia Association of Insurance 
Agents, will head a delegation Virginia 
will send to the convention of the Na- 
tional Association in Chicago, October 
21-24. Others in the party will be Theo 
Kelley, Richmond, vice president and 
board chairman of the state association; 
Roger Clarke, Fredericksburg, past state 
president and national state director, and 
J. Earle Dunford, Richmond, manager 
of the state association. It is possible 
that the delegation will include one or 
two others who have not yet definitely 
decided whether they will make the trip. 
Stuart Ragland, Richmond, past state 
president, who usually attends the na- 
tional conventions, says that pressure of 
business at home will keep him from 


making the trip this year. 





Elect Ragland President 
Of Dallas Agents’ Ass’n 


Alphonso Ragland, Jr., ‘was elected 
president of the Dallas Insurance Agents 
Association at the annual membership 
meeting of that group September 28. 
He is chairman of the rates and forms 
committee of the Texas Association of 
Insurance Agents, and is owner of the 
Ragland Insurance Agency. George F. 
Cox of Derrill G. Elmore agency and 
Hal Gulledge of Highfill, Gulledge & 
Terry were elected vice presidents, and 
Willard Crotty of J. W. Lindsley & Co. 
was elected secretary-treasurer. Alfonso 
Johnson begins his sixteenth year as 
manager of the association. 

Mr. Ragland has also achieved dis- 
tinction in other fields. He is a scholar, 
an athlete and a civic leader. He has 
three degrees from the University of 
Texas: B.A., B.J. and M.A., took a law 
course at Southern Methodist Univer- 
sity, Dallas, and is now working for 
the CPCU designation of the American 
Institute for Property and Liability 
Underwriters. 

Mr. Ragland is a member of Delta 
Tau Delta, social fraternity, of Sigma 
Delta Chi, honorary journalism fra- 
ternity, and Sigma Delta Psi, honorary 
athletic fraternity. He was a member 
of the first undefeated Southwestern 
Conference basketball team while play- 
ing for Texas in 1924, and was captain 
of the first swimming team to represent 
that university. For years he was one 
of the ranking handball players of 
Dallas. 
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man of Dallas in 1932 he received the 
Distinguished Service Award of the 
Dallas Junior Chamber of Commerce, 
having been the president of that 
group the previous year. He was presi- 
dent of the Texas Junior Chamber of 
Commerce in 1932. He was president 
of the associate board of directors of 
the Texas State Fair and when that 
group was merged with the scnior 
board, he became a director and is q 
member of the executive committe> of 
the Starlight Operetta, of which he 
was one of the founders. 










RHODE ISLAN) 
A Small State with an 
Impressive Background 





e Ida Lewis of Newport received 
world-wide fame by helping her 
mother keep Lime Rock Light in 
Newport Harbor, after the Keeper, 
her father, became ill. At 15 years, 
she learned to handle a boat under 
all weather conditions, by taking 
her younger brothers and sisters to 
school on the mainland. After her 
parents’ deaths she held the position 
of Keeper for the rest of her life, and, 
although small and underweight, she 
made many daring rescues which 
brought her honors and medals and 
the title of “The Crace Darling of 
America.” Following her death in 
1911 Lime Rock Light was given her 
name. 


e The Rhode Island Insurance 
Company learned early in its career 
that all sailing cannot be done in 
fair weather; that the most useful 
experience is built up during the 
stormy periods, 


RHODE ISLAND 
Insurance Company 


PROVIDENCE ¢ RHODE ISLAND 
Progressive in Outlook 
Conservative in Management 
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Phoenix-Connecticut Group Offers 
Binder Plan for Bank Auto Risks 


rhe Phoenix-Connecticut Group of 
ins irance companies has devised a novel 
binder agreement for banks cooperating 
in the bank and agent auto plan, which 
is now available through its local 
agents. 

“So far as we know,” says Secretary 
Charles H. Latham, Jr., in announcing 
the plan, “this bank and agent auto 
plan binder agreement is unique with 
the Phoenix-Connecticut Group and 
should be helpful to our agents in de- 
veloping desirable automobile business. 
“The Phoenix-Connecticut binder 
agreement follows recommendations of 
the National Association of Insurance 
At nts. Local agents of this group,” 
id Mr. Latham, “can now offer banks, 
wit hows limiting ‘their freedom of com- 
pany selection, practically the same 
benefits as heretofore have been avail- 
able only under a master policy. This 
is done by furnishing the bank with 
the bank and agent auto plan binder 
agreement and attaching to policies the 
automobile loss payable clause when 
requested to do so by the bank. 


Temporary Coverage 


“It is recognized that in many cases 
the purchaser of a newly acquired auto- 
mobile may have automatic protection 
under the special provision of the stand- 
ard automobile policy. However, it is 
anticipated that there will be a large 
number of purchasers of private pas- 
senger automobiles who either do not 





Collision Between Tugs 
At Great Lakes Terminal 


In a libel in admiralty by the owner of 
a three-in-one unit consisting of a 
Diesel tug and three barge sections 
against a tug and its owners who filed 
a cross-libel against the Diesel tug and 
its owners for damages resulting from 
a collision at the New York State Barge 
Canal Terminal at the foot of George 
Street in Buffalo, the Federal District 
Court for Western New York, The 
Prospect, 58 F. Supp. 498, held the tug 
solely at fault and liable to the libellant 
for the damages suffered and reference 
was made to a special master to report 
as to the damage. 

The respondent claimed that the oil 
screw was not properly lighted. The 
District Court held that the rules for 
Navigation on the Great Lakes and their 
tributary and connecting waters do not 
apply to moored vessels. The oil screw 


was moored in a basin off the main 
channel and so as to allow vessels to 
move in and out of the basin. The oil 
Screw was sufficiently and_ properly 


ligh te L It was reasonable to believe 
the ¢ ‘ug knew the oil screw had tied up 
in ut general location during the 
nig It was a busy basin requiring 
careiul and cautious operation. 

_ Keviewing the evidence as to the col- 
lision in detail the court concluded that 


no other conclusion could be drawn 
then that the resulting collision oc- 
cur with reckless and negligent op- 


ration of the ‘Prospect’ and_ that 





© REBUILD TACOMA BRIDGE 
Using the old piers and some other 
Nar's of the collapsed Tacoma-Narrows 


brid, the Washington State Toll 
stidce Authority has announced that 
Contracts for a new span will be let 
Shorily after January 1, 1946, and that 


the cost in addition to the undamaged 
Portion will approximate $7,000,000. The 
Toll. ee Authority collected $4,000,000 
9n 52,200,000 of direct damage insurance. 


own an automobile at the present time 
or do not carry insurance. The Phocnix- 
Connecticut bank and agent auto plan 
binder agreement will provide tempor- 
ary coverage on these private passenger 
automobiles. 

“The simplicity of the operation of 
the binder agreement should have a 
great appeal. All a bank has to do in 
order to bind comprehensive and $50 
deductible collision insurance upon a 
private passenger type car is to indi- 
cate on the finance papers, at the time 
the deal is made, the name of the com- 
pany of the Phoenix-Connecticut Group 
executing the binder agreement. 

“The insurance will attach at once 
covering both the interest of the bank 
and the purchaser or borrower. To com- 
plete the transaction the local agent 
must be advised within seven days so 
that an individual policy may be issued. 
The name and telephone number of 
the local agent are included in a sim- 
ple one-page, 225-word instruction sheet 
which the banks receive with the binder 
agreement. 

“The definiteness of the insurance 
arrangement, the clearness of the 
agreement, and the ease with which it 


may be used,” concluded Secretary 
Latham, “provides local agents of 
Phoenix-Connecticut Group companies 


with another facility which should ob- 
tain for them a preferred position in 
servicing the needs of banks in their 
vicinity.” 


Ford Dealer in Dallas 
Backs Bank, Agent Plan 


The vigorous opposition of the Dallas 
Automotive Trades Association to the 
bank and agent auto plan campaign, 
which opened in Dallas, October 1, with 
a nearly full-page advertisement in the 
Dallas News over the names of the 
members of the Dallas Insurance Agents 
Association, has been tempered some- 
what by a letter from the Ben Griffin 
Auto Company, saying that Ford dealer 
would cooperate with the insurance 
agents and the banks. 

The letter to Past President John A. 
Barr of the Dallas Association was re- 
leased for general publicity. It says in 
part: “The Ben Griffin Auto Company 
in its twenty-six years of operation has 
never compelled, nor coerced any cus- 
tomer into handling his note and plac- 
ing the customer’s insuranc: covera‘es 
In our opinion, and while we are not 
joined in it by other dealers, this phase 
of an automobile transaction rightly be- 
longs to the insurance agents and the 
banks. There is a sufficient margin of 
profit in the automobile business for us 
to realize a satisfactory return on our in- 
vestments and efforts without these 
profits.” 





Johnson & Higgins 
History Is Published 


“The Story of Johnson & Higgins, 
Insurance Brokers and Average Ad- 
justers,” issued in commemoration of 
the 100th anniversary of this firm which 
today operates throughout the world, 
1as just been distributed. Printed in 
letterpress and gravure the book con- 
tains an abbreviated but highly inter- 
esting history of the growth of Johnson 
& Higgins during the eventful years of 
the last century. While the anniversary 
celebrations were held earlier this year 
and distribution of the book was plan- 
ned then, printing difficulties caused a 
delay of several months, 


American Marine War Clauses Are 
Compared With British Clauses 


A full discussion of American marine 
war clauses has been prepared by D. King- 
Page, well known British writer, in a late 
issue of the Policyholder, English insur- 
ance Journal, and his views, reflecting gen- 
erally those of leading British underwriters, 
are as follows: 

They differ from the English clauses 
in that while the latter commence by 
covering the risks excluded from the 
marine policy by the F. C. & S. Clause, 
which is a negative form of cover, the 
American clauses are entirely positive, 
covering war risks, including those ex- 
one from the marine policy by the 
F. C. & S. Clause, specifically, and not 
by ped: atl and also differing, though 
not very materially from the English 
c'ause with regard to the risks covered. 

Clause I of the new American set 
reads: 

The insurance is only against the risks of 
capture, seizure, destruction or damage by men- 
of-war, piracy, takings at sea, arrests, restraints 
and detainments and other warlike operations 
and acts of kings, princes and peoples in_prose- 
cution of hostilities or in the application of 
sanctions under international agreements, whether 
before or after declaration of war and whether 
by a belligerent or otherwise, including factions 
engaged in civil war, revolution, rebellion or in- 
surrection, or civil strife arising therefrom, and 
including the risks of aerial bombardment, float- 
ing or stationary mines and stray or derelict tor- 
pedoes, but excluding claims for delay, deteriora- 
tion and/or loss of market, and warranted not to 

‘-handon (on any ground other than physical 
dusaaae to ship or cargo) until after condemna- 
tion of the property insured. Also warranted not 
to abandon in case of blockade or* of any at- 
tempt to evade blockade, but in the event of 
blockade, to be at liberty to proceed to an open 
port, and there end the voyage. 


Advantages of Each Clause 
Now this is much more complex than 
the equivalent English clause which first 
covers the risks excluded from the mar- 
ine policy by the F. C. & S. Clause, and 
then gives positive cover against speci- 
fied war risks. The advantage of the 


English clause is that the negative form 
of cover, given against risks excluded 
from the marine policy, ensures that 
there shall be no gap between the cover 
of the marine and war risks policies in 
so far as perils insured against under the 
traditional form of policy are concerned. 
The advantage of the American clause is 
its independence of the F. C. & S. Clause. 
Any litigation over the F. C. & S. Clause 
must affect the English War Clauses, but 
such litigation would not effect the 
American War Clauses because they 
neither refer to nor embody the text of 
the F. C. & S. Clause. 

It may be that Clause I of the Ameri- 
can clauses is unduly prolix. I cannot see 
any necessity for specific cover against 
the risks involved in the application of 
Sz anctions. The policy covers restraint of 
princes, and surely sanctions are a very 
patent case of such restraint. The end 
of the clause is much concerned with 
blockade, where the English clause 
makes no mention of blockade. Without 
attempting to judge between the two 
clauses, it may be pointed out that in so 
far as loss of voyage is concerned, the 
Frustration Clause (which is in the 
American clauses) rules out claims for 
loss of voyage owing to restraint of 
mrinces and, as in the case of sanctions, 
blockade is a restraint of princes if it 
nrevents a vessel from proceeding to her 
destination. The exclusion of loss or ex- 
pense in consequence of blockade, rules 
out, however, physical loss or damage in- 
curred in an attempt to run blockade or 
incurred by vessels which happen to be 
in a blockaded port. The English policy 
covers such loss or damage if the adven- 
ture is legal. 

Another difference is that in the Eng- 
lish Frustration Clause, loss of voyage 
due to arrests, restraints and detain- 











“usurpers or persons attempt- 
is excluded, but the 


ments of 
ing to usurp power,” 
American equivalent clause not only does 


“usurpers,” but ends with- 
out any reference to “kings, princes or 
peoples.” It just rules out frustration 
caused by “arrests, restraints or detain- 
ments.” 


not mention 


Commandeering 

The American Frustration Clause, 
however, goes on to state that the insur- 
ance does not cover loss or damage 
caused by or resulting from “comman- 
deering, pre-emption, requisition or na- 
tionalisation by the Government (de 
facto or otherwise) of the country to or 
from which the goods are insured.” Now 
these risks are not covered by the mar- 
ine policy except in so far as they are 
covered under the general term of cap- 


- ture, seizure, etc. It is true they are 


risks excluded from the policy by the 
American F. C. & S. Clause, unneces- 
sarily in my opinion, and it may be that 
because of the implication that they 
would be covered but for the F. C. & S. 
Clause it is necessary to exclude them 
from the war risk policy. Even so, what 
is the situation with regard to “com- 
mandeering, pre-emption, requisition or 
nationalisation” by the Government (de 
facto or otherwise) of a country to or 
from which the goods are not insured ? 
Transit Clauses 

The Transit Clause of the American 
clauses are similar to but not identical 
with those of the English clauses. The 
American clause makes the insurance 
attach “only as the goods are first loaded 
on lighter, craft or vessel after leaving 
the warehouse at the point of shipment.” 
The English clause makes no ment‘on of 
lighters (they are included in “craft”), 
and more important, the English clause 
makes the risk commence on first load- 
ing in vessel or craft “at the place named 
in the policy for the commencement of 
transit.” What is the position under the 
American clause, when the point of ship- 
ment is not the place named in the 
policy ? 

The American clauses telescope the 
cover against transshipment and delivery 
elsewhere than at contract destination 
into one clause, but it is less clear cut 
than the two clauses which have the 
same effect in the English set. Clauses 5 
to 8 inclusive in the American set are a 
deviation, a sue and labour, and a gen- 
eral average clause, in that order, and a 
clause embodying the clauses as a whole 
in the policy or certificate to which they 
are attached. 

Clause 9 is a United States and Allies 
Capture Clause embodying also what 
may be called a Coxwold Clause, since it 
excludes from the war risk policy those 
border line cases which English under- 
writers specifically excluded from the 
war risk policy as a result of the Cox- 
wold case so that they might attach to 
the marine policy. 

As a whole the new 
Clauses bring the 
ican war risk 
alignment 
policy. 


American War 
cover of the Amer- 
policy into fairly close 
with that of the English 


Travelers Fire Seen 


Inland Marine Handbook 


The Travelers Fire of Hartford have 
just published for distribution among 
the brokerage fraternity a rev'sed edi- 
tion of their pamphlet entit'ed “All 
Risks Transportation and Inland Ma- 
rine Insurance.” This twenty-five page 
paper-covered book, which easily fits 
in the pocket, contains a brief descrip- 
tion of the policies which are most fre- 
quently written with rates applicable 
thereto when standard. 

The book being revised as of Sep- 
tember 1 this year contains personal 
property floater rates for all states with 
the exception of Massachusetts where 
the policy is not permitted until Janu- 
ary 1, 1946, and Maine where no action 
has been taken up to the present time. 

A further aid to production is a three 
page prospect directory giving hints to 
producers as to likely persons to con- 
tact for various types of inland marine 
coverage. Copies are available at either 
the 55 John Street, New York City, 
office, or the Brooklyn office at 26 
Court Street. 
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“:andard Provisions 
Revision Under Way 


—_—— 


INVOLVES AUTO LIAB. POLICY 





Joint Forms Committee Encouraged by 
Progress at Chicago Meeting; See 
Tangible Results Early in 1946 





Encouraging progress was made at the 
initial gathering recently in Chicago of 
te joint forms committee, composed of 
siock and mutual men, who are now 
in the tnidst of a revision of the stand- 
ard provisions in the automobile liabil- 
ity policy. After two days of discussion 
and exchange of viewpoints on both 
policy form and language, it was the 
consensus of opinion that there would 
be some tangible results to review early 
in 1946. Toward this end, early meet- 
* es of the drafting committee and of 

e joint forms committee have already 
e en scheduled and will be held as often 
as necessary in the coming weeks. 

Chairman of the Chicago meeting was 
A. E. Spottke, automobile manager of 
the National Bureau of Casualty & 
Surety Underwriters. Attendance in- 
cluded representatives of state insur- 
ance departments which have in the 
past actively participated in revision 
programs in connection with the auto- 
mobile liability policy. Among them are 
the states of West Virginia, Texas and 
Louisiana, whose representatives are 
particularly interested in the currently 
planned revision. Also attending were 
members of committees representing in- 
dependent companies active in states 
that have a standard provisions pro- 
gram in effect on a mandatory basis. 

Lot of Ground Covered 


Covering a lot of ground in a short 
space of time, the committee reviewed 
the declarations of the auto liability 
policy, all of the insuring agreements 
including those relating to supplemen- 
tary payments such as payment of pre- 
mium in several forms of bonds, inter- 
est on judgments under appeal, etc. In 
addition, agreements which extend cov- 
erage to cars operated but not owned 
by the insured were reviewed. 

\ttention was then given to the defi- 
nition of the insured or omnibus cover- 
age clause with particular regard for 
the problem which arises in such states 
as Wisconsin where there are statutory 
requirements with respect to coverage 
‘xtended under this agreement. The ob- 
jective here is to try to devise an agree- 
ment satisfactory for use in all states 

ithout requiring special handling or 
endorsement of the policy. 

Policy Exclusions 

The committee then tackled the policy 
xclusions’ problem from the standpoint 

it they should be analyzed in the 
light of their need and importance under 
present day conditions, Final determina- 
tion on this question will rest largely 

ith the underwriting and rating com- 
ees and much will depend upon the 
involved in modifying or eliminat- 
any of the exclusions. Thus, the 
ermining factors will be the cost to 
companies and additional benefits to 
derived for policyholders. 
 onditions of the standard policy were 

) reviewed and it was the consensus 

‘pinion that they have been eminently 
sfactory in taking care of the situ- 
ns with which they deal at present. 

chief question on this subject is 
cther anything would be gained by 
ing further editorial changes in the 
icy conditions, especially those relat- 

; to medical payments coverage which 

‘omparatively new. 

Different Approach in Expressing 

Insurance Agreements 

he committee is also weighing the 

visability of a different approach in 











expressing the insuring agreements hav- 
ing in mind the fact that they deal (1) 
with the described automobile, the sub- 
stitute automobile and the newly ac- 
quired automobile; and (2) with cover- 
age for any other automobiles. The line 
of reasoning in making a change of this 
character is that the “described” car 
and cars directly related thereto take 
care of the major phase of the coverage 
and should be treated separately from 
drive other car insurance. Objective 
would be to set forth more clearly in 
the insuring agreement what is covered 
and who is covered. 

Another big subject is the extent to 
which the standard policy provisions 
should be streamlined, especially for 
the individual private passenger car. 
There is considerable sentiment in favor 
of streamlining. However, it was agreed 
that its scope will depend largely upon 
the extent to which underwriters are 
willing to forego some of the qualifica- 
tions and conditions that are in the 
policy today. 

Summing up, the committee has de- 
cided to proceed first with revision of 
the standard policy provisions and 
thereafter to work on a new private 
passenger policy, the practicability of 
which will be determined largely by the 
extent to which the underwriters are 
willing to modify their present position 
as to coverage for the individual car 
owner. 





A. H. Ullrich’s New Post 


Arthur H. Ullrich, who was with the 
Yorkshire Group for fourteen years up 
until a year ago, returned to William 
Street this week after a year’s experi- 
ence with the Burlington, Vt., agency 
of Hickok-Boardman, Inc. Mr. Ullrich 
has joined the New York staff of the 
Century Indemnity and Standard Surety 
& Casualty in a casualty underwriting 
capacity. With Hickok-Boardman, which 
represents the Century Indemnity as 
state agents for Vermont, Mr. Ullrich 
was secretary. His previous post with 
the Yorkshire Indemnity was as assist- 
ant secretary. 





Pink on Luncheon Program 
Of Advertising Conference 


Louis H. Pink, former Insurance 
Superintendent of the State of New 
York, now president of Associated Hos- 
pital Service, has been added to the 
program for the Insurance Advertising 
Conference, Hotel Roosevelt, N. Y., Oc- 
tober 17-18. That was announced this 
week by Theodore Budlong, chairman 
of the IAC’s program committee. 

Mr. Pink has just returned from the 
Philippines where he was sent by Presi- 
dent Truman to study problems of re- 
construction. He will speak at the 
luncheon, Thursday, October 18, on 
“Rehabilitation of the Philippines.” It 
is understood that he will touch also on 
insurance in the Far East and relate 
some of his personal experiences. 


G. R. WINTERS OUT OF ARMY 
George R. Winters, who has been in 
the Army for past two years, has re- 


turned to his civilian post as vice presi- 
dent of Wm. B. Joyce & Co., Inc. 






















CENTRAL SURETY AND INSURANCE a 





National Progress 


RECONVERSION calls for indus- 
trial ACTION! America, the most 
widely insurance-covered nation 
in the world, shows conclusively 


that it is the most progressive. 

Central Surety protection encour- 
ages industry to dare more... do 
more ... creating jobs and speed- 
ing orderly. efficient business devel- 
opment. 

Central Surety agents, active in 
all states, are primary factors in 
national reconversion. 








EASTERN DEPARTMENT 


110 WILLIAM STREET. . . 


NEW YORK 7, N. Y. 














WANTED— 
PRODUCTION MAN 


Experienced representative for 
development of casualty and sure- 
ty business with company doing 


nationwide business. Excellent 
opportunity. Reply in confidence, 
giving age, qualifications, educa- 
tional background, territory pre- 
ferred and salary requirements. 


Box 1619, The Eastern Underwriter, 
41 Maiden Lane, New York 7, N. Y. 











Owen G. Jackson Named 
To Head Missouri Dept. 


WELL KNOWN ST. LOUIS LAWYER 


At One Time Was Claim Adjuster for 
Ocean Accident and Fidelity & 
Deposit; His Career 





Owen G. Jackson, attorney and for- 
mer chairman of St. Louis County Board 
of Election Commissioners, has been ap- 
pointed Supertintendent of the Missouri 
Insurance Department. If the state Sen- 
ate confirms the appointment he will 
succeed Edward L. Scheufler, October 
15. A number of years ago Mr. Jackson 
worked in the claim department of the 
St. Louis-San Francisco R. R., and also 
as a claim adjuster for the Ocean Acci- 
dent and the Fidelity & Deposit. He 
served for a time as financial agent in 
St. Louis for the Missouri Department 
when R. O'Malley was superintendent. 

A Democrat, Mr. Jackson was chair- 
man of the St. Louis County Board of 
Election Commissioners until 1938. He 
was active in the campaign to prevent 
election frauds in the county, and 
helped draft the St. Louis County per- 
manent registration law. In 1938 he was 
a candidate for prosecuting attorney, 
but was defeated. He was also a candi- 
date for Congress from the Tenth Mis- 
souri District in 1930, but withdrew 
when the Democratic committee failed 
to advocate sic of Prohibition. 


HARRINGTON UNDER ATTACK 





Massachusetts Solon Charges Commis- 
sioner Usurps Power in Order for 
Motorists’ Certificates 
Insurance Commissioner Charles F. J. 
Harrington of Massachusetts is under 
attack by Representative Thomas F. 
Reilly of Dorchester, member of the 
Massachusetts legislature, for his recent 
order that all applicants for motorists’ 
licenses must sign a certificate giving 
information for classification of private 
passenger automobiles, to be used for 
the purpose of classification of automo- 
biles operated on a limited basis under 
the state’s compulsory automobile lia- 

bility insurance law. 

The certificate required by Commis- 
sioner Harrington to give information 
with respect to use of the car for busi- 
ness purposes, is described by the legis- 
lator as a usurpation of power of the 
Registrar of Motor Vehicles by the In- 
surance Department and he declares 
that he will:demand an immediate legis- 
lative investigation. 


M. A. ABRAMSON - A SPONSOR 


Marcus A. Abramson, assistant coun- 
sel, Association of Casualty & Surety 
Executives, is one of the sponsors and 
on the arrangements committee for the 
forthcoming inaugural dinner of the 
American Christian Palestine Commit- 
tee of New York. The affair will be 
held Tuesday evening, October 16, in the 
grand ball room of Commodore Hotel, 
and by invitation a number of insurance 
men interested in the movement will 
attend. 

Mayor F. H. LaGuardia of New York 
is serving in the capacity of chairman 
of the Greater New York Christian Con- 
ference on Palestine, the sponsoring or- 
ganization. 
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While the elevator strike was thor- 
oughly throttling business, we couldn’t 
help thinking of Shakespeare’s “To be 
or not to 32-B.” 


* * * 
We met Clarence (Guardian Life) 
Leyendecker the other ayem and he 


criticism by 


said that he resented the 
Richard 


a young lady of the Poor 
quotes. “Tain’t fair,” he said, “for in 
light of present-day conditions, many 
of these sayings are most appropriate 
and could well be put’ into daily use. 
Thanks, pal, for “them kind woids. 
* * * 
From Abe (Equitable Society) Rosen- 


stein we get a clipping which reads: 
“STAINED TABLE TOP: How can I 
remove a stain from my table top which 
was caused by a glass? Also from Mrs. 
H. C.” Then the answer appears “Try 
rubbing the stain with camphorated oil, 
etc. etc.” Abe’s comment was “Mrs. 
H. C. causes stains. We won't invite 
her any more.” Our criticism of the 
answer to the question is that there 


was nothing in the answer which stated 


how the stain could be removed from 
Mrs. H. C 
* * x 
From George P. (Provident Mutual 
G. A.) Shoemaker, we get this defini- 
tion: “An opportun‘st is a man who 
cets himself into hot water and then 
decides he needs a bath anyway.” 
x oe Ox 
Louis (Underwriter’s Board of Ro- 
chester) Hawes tosses us one which 


he says happened one evening during 
the rush hour. A bus was being loaded 
with the usual crowd jamming its way 
into the front door. A woman standee 
in front was struggling to get out. The 
bus started up and she frantically hol- 
lered “Stop this bus, I want to get out.” 
The driver replied “You just got on 
lady, what’s the big idea?” She snapped 
back “I didn’t want to get on in the 
first place—I was just passing by.” 
* k x 





True Story. Tommy, aged 6, had been 
given old junkey radios by a local dealer 
and the boy enjoyed tinkering with 
them, taking them apart, and “invent- 
ing” imaginary things with the old 
wrecks. One day, he was told he might 
select another one from the large pile 
of discarded ones. He took the smallest 
he could find, while heretofore he had 
always chosen the largest. The rad o man 
said: “Your size has decreased, Tommy.” 
The boy looked up and said: “Yes, but 
my interest has increased.” 

* 
Prose: “De catfish cry, an’ 
say, ‘Yonder am a fish'n’ 
lian a comin’ dis way, and he’ll try fer 
to git you on his line, an’ he’ll tell the 
folks you wuz six foot nine.’ Den de 
catfish say, ‘les swim up higher, we 
don’t want to sociate wid no sich liar.’” 


Poetry in 
de sturgeon 


said: “A wise 
no more than what he 
use soberly, distribute 
leave contentedly.” 
MERVIN L. LANE. 


In 1756, Poor Richard 
Man will desire 
may get justly, 
cheerfully and 





HARTFORD A. & I. WINS CASE 


N. J. Cont Orders Man Identified as 
Professional Gambler to Repay 
$18,813 Embezzled Funds 


The New Jersey Court of Errors and 
Appeals has upheld a low court verdict 
John Hacken- 

identified as a_ professional 


ordering Benevento, a 


sack man 

gambler, to reimburse the Hartford Ac- 
cident & Indemnity Co. in the amount 
of $18,813 embezzled from the Hacken- 


Trust Co. and lost on illegal horse 
racing bets by Mabie, a teller. 
Dismissing the Jene- 


sack 
George 
contention of 
know the money 
bet by Mabie was stolen, the court held: 
“Whether a witting or unwitting par- 
ticipant in the thefts, there is no equity 
whatsoever in the defendant’s (Bene- 
vento’s) position. He plied his trade 
in flagrant disregard of the law. He 
acquired no title to the stolen funds.” 
Recalling testimony of Mabie that he 
had lost the bank’s money to Benevento 
over a period beginning in April, 1943, 
after he had lost his entire cash re- 
sources of $2,100, the court said: “The 
radically disproportionate increase in 
the amount of the daily wagers after 
substantial losses over a period of time, 
was warning enough. Defendant had 
reasonable cause to believe that the 
teller was not possessed of the means 
to make daily wagers ranging from 
$200 to $1,050; and in the circumstances 
he could not shut his eyes to the ob- 
vious means of knowledge of the source 
of the money and then plead lack of 
knowledge of the teller’s breach of trust 
in defense of the victim’s action to 
record the stolen funds, to which he had 
no title.” 

The court noted that Mabie testified 
in the lower court that his bets, placed 


vento that he did not 


with Benevento, never exceeded $20 a 
day when Mabie was using his own 
money. 





HEAR F. H. DOENGES 
Fred H. Doenges, St. Louis manager 
of the Fidelity & Deposit, spoke- on 
“Blanket Bonds and Bank Defalcations” 
at a recent meeting of the St. Louis 
Conference of Bank Auditors and 
Comptrollers. 


Surety Claim Men’ s Satie 
Holds First Fall Meeting 


The Surety Claim Men’s Forum of 
New York held its first fall meeting Oc- 
tober 3, when it was announced that the 
Insurance Society of New York, with 
which the forum is affiliated, will con- 
duct a course in suretyship this year, 


with Thomas Bivin, Great American In- 
demnity, member of the forum, as in- 
structor. 


The list of subjects to be treated at 
succeeding meetings was presented by 
the plannine committee and a drawing 
was made of leaders who are privileged 
to select their subjects from the list. 
Oscar R. U. del Giudice, Columbia Cas- 
ualtv Co., will preside at the next meet- 
ing, October 17. 





Cause of Drowning Up 
Before Minn. Supreme Court 


The Minnesota Supreme Court must 
decide on the question of whether the 
widow of an employe, drowned on a 
fishing trip, is entitled to compensation 
insurance because of his death. In the 
case at hand the Bituminous Casualty 
Co. has appealed from the findings of 
the state industrial commission that the 
drowning arose out of and in the course 


of employment. The facts are as fol- 
lows: 
Alvin H. Ohlsen, manager of an ele- 


vator at Windom, Minn., went on a fish- 
ing trip with one of its customers and 
both were drowned. A referee turned 
down the claim of Ohlsen’s widow but 
was reversed by the commission which 
quoted an official of the elevator com- 
pany that Ohlsen went on the fishing 
trip “as a good will gesture.” 





MICHIGAN COMP. CASES RISE 

Workmen’s compensation insurance 
payments for the past fiscal year in 
Michigan showed an increase of nearly 
$2,000,000 over the previous year, accord- 
ing to a report made by Betty W. Allis, 
chairman of the Compensation Commis- 
sion. Liberalization in the compensation 
law by the 1943 legisalture is regarded 
as the chief factor in the increase. Total 
benefits paid for the year ending June 30 
were $9,020,907, as compared with $7,337,- 
361 for the previous year. 
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quirements and territory preferred. 


WANTED—AGENCY SUPERVISOR 


Experienced agency man with executive ability for casualty and surety com- 
pany doing nationwide business. Excellent opportunity for right man. Reply 
in confidence, giving age, qualifications, educational background, salary re- 


Box 1618, The Eastern Underwriter, 41 Maiden Lane, New York 7. N. Y. 








Casualty Underwriter 


Experienced Automobile, Com- 
pensation and Liability man 
only, Leading stock casualty com- 
pany offers the right man $3000 
to $4000 to start, depending on 
knowledge and ability. Give age, 
background and experience in 
reply. All information confiden- 
tial. Box 1620, The Eastern Un- 
derwriter, 41 Maiden Lane, New 


York 7, N. Y. 











Industrial Commission Is 


Reorganized in California 


A completely reorganized state indus- 
trial commission has been appointed by 
Governor Earl Warren of California, 
under what the Governor terms “the 
biggest piece of legislation” enacted in 
California this year. The law increases 
the commission from three to seven 
members, with panels of three to serve 
in quasi judicial capacitics in each sec- 
tion of the state to hear workmen’s 
compensation claims. 

The Governor told the new Commis- 
sioners, whose appointments will have 
to be confirmed by the Senate, that he 
particularly wants to see just compen- 
sation claims settled promptly and he 
advocated “just and simple” rather than 
legalistic procedure in the handling of 
the nearly 20,000 claim cases which come 
before the commission annually. The 
Governor will also appoint an industrial 
safety commission and a board of di- 
rectors of the State Compensation In- 
— Fund, also provided in the new 
aw 





Blair Returns to Detroit 
As Travelers’ Field Ass’t 


Harry L. Blair, who recently was re- 
leased from Military service, has been 
reappointed field assistant in casualty, 
fidelity and surety lines of the Travelers’ 
Detroit branch office. He enlisted in Oc- 
tober, 1943, in the U. S. Maritime Serv- 
ice as an apprentice seaman and at the 
time of his release from duty in August, 
had been promoted to ensign. His first 
promotion was to hospital apprentice in 
January, 1944, then to pharmacist’s mate, 
third class. On Aug. 12, 1944, he was 
commissioned warrant officer and as- 
signed to the tanker, Permian, as pur- 
ser. He remained aboard this ship until 
August 15, 1945. 





56.1 LOSS RATIO OVER 14 YRS. 


Over a period of approximately four- 
teen years and on a total earned pre- 
mium of $1,125,806, the voluntary as- 
signed compensation risk plan showed a 
loss ratio of 56.1, James F. Reynolds, 
general manager of the Minnesota com- 
pensation rating bureau reports. Earned 
premium trend was generally downward 
from $175,419 for the year ending Sept. 
30, 1936, while the average loss ratio 
fluctuated from a low of 42 to a high of 
69.4 the last year covered in the report. 





Serving Insurance 
Companies Since 1925 


COMPLETE DEPARTMENTS 


Fire, Automobile, Jewelry, Fur 
Floctcr, Inland Marine, Liability, 
Workmen's Compensation 


BRANCHES: 
Atlantic. City, N. J. 
Asbury Park, N. J. 

Trenton, N. J. 


NEW JERSEY 
CLAIM SERVICE BUREAU 


11 COMMERCE ST. - NEWARK, N.J. 
Phone Mitchell 2-7080 








Gruhn Names Murphy Head 


Of Industry Subcommittee 


A. V. Gruhn, chairman of the all- 
industry committee which is studying 
the South-Eastern Underwriters Asso- 
ciation decision, has announced the ap- 
pointment of a subcommittee to. study 
the impact of the Sherman Act on all 
phases of insurance. It is expected the 
subcommittee’s first report will be made 
to the all-industry committee meeting 
which will be held in Chicago in Octo- 
ber, and that their work will be con- 
tinued thereafter. 

The subcommittee is made up of the 
following: Chairman, Ray Murphy, As- 
sociation of Casualty & Surety Execu- 
tives; Floyd E. Jacobs, American Re- 
ciprocal Association; Franklin J. Mar- 
ryott, American Mutual Alliance; Chase 
M. Smith, American Mutual Alliance: 
Henry Moser, National Association of 
Independent Insurers; J. R. Berry, Na- 
tional Board of Fire Underwriters; Felix 
Hebert, Associated Factory Mutuals; VW. 
Ray Thomas, National Association of 
Insurance Agents; P. L. Baldwin, Na- 
tional Association of Mutual Insurance 
Agents, and John M. McFall, Surety 
Association of America. 





NAIC Interstate Rating 
Committee Meets Oct. 27-28 


Commissioner David A. Forbes of the 
Michigan Insurance Department _ has 
called a meeting of the interstate resting 
committee of the National Association 
of Insurance Commissioners, of which 
he is chairman, for October 27-28 al 
the Hotel Sherman, Chicago. 

The committee will meet with the 
two industry (fire and casualty) cont 
mittees on interstate rating name by 
Commissioner Thompson, chairmat 0! 
the National Association executive com: 
mittee, to discuss rating matters ar sing 
out of the Supreme Court interstate 
commerce decision and to con:ider 
whether state legislation can cure the 
problems involved. F 

At the close of the committee session 
members will make a report to the com 
mittee on rates and rating organization 
headed by Commissioner C, F. J. Aar- 
rington of Massachusetts which 
is scheduling a meeting in Chicago for 
October 22. Mr. Harrington’s committe¢ 
also will meet with the industry com 
mittees. 
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Corson Recognized in Hartford As 
Leader in Civic and Business Life 


\s announced briefly in The Eastern 
Underwriter last week, William R. C. 
Corson, chairman of the board of the 
Hertford Steam Boiler Inspection & In- 
surance Co., died October 2 at the age 


of 795. 


Recognized in the insurance in- 





Continental by R. M.G., Inc. 
W. R. C. CORSON 


dustry as avleader in steam boiler in- 
surance and a pioneer in many of its 
developments, his position in the civic 
life of Hartford is eloquently described 
in an editorial in the Hartford Courant 
of October 3, which says of him: 

“With respect to non-political, unob- 
trusive public service performed with 
zeal and ability, William R. C. Corson 
fully deserved the recognition so often 
accorded him as Hartford’s leading citi- 
zen. He sought no distinction for him- 
self; such as came to him was _ the 
natural results of his talents, industry, 
graciousness and sound judgment.” 

The editorial continues with the story 
of Mr. Corson’s rise from small begin- 
nings; tells how his “genius and tact” 
caused him to be placed on the manag- 
ing boards of no less than twelve other 
insurance and business enterprises, his 
contributions to the cultural and chari- 
table institutions and sums up the 
evaluation the city placed on him: 

“Hartford is going to miss sorely this 
fine and exemplary citizen who con- 
tributed so much to it and asked noth- 


ing for himself in return.” 
Born in New York 


Corson was born in New York 
City February 18, 1870, and came _ to 
Hartford as a boy. He was educated in 
Hartford schools and at Yale Univer- 
Siiy where he received the degree of 
Bachelor of Arts in 1891. He was inter- 
este in and made a study of electricity, 
an’ in 1891 he became associated with 
the Eddy Electric Co. at Windsor, 
Conn, of which he later became super- 


intendent. He was secretary of that 
Coripany when, in 1902, he left it to 
esi blish his own consulting engineering 
of in Hartford. 


1907 he joined the Hartford Steam 


Boor Inspection & Insurance Co. as 
a ant engineer. Two years later he 
Was elected assistant secretary and in 
1 he became secretary and _ treas- 
urer. He was made vice president and 


trec-urer in 1921, and in 1927 he was 
ected president. He served in that 
Capcity until being elected chairman 
¢ e board in February, 1942. 

e thirty-eight years during which 


he as associated with the company 
Wiinessed many technical advances in 
Pover plants, and his engincering and 


nent part in devising insurance and 
inspection facilities for coping with new 
hazards resulting from ever larger and 
more powerful equipment. 


Community Chest Founder 


Mr. Corson was among the founders 
of the Hartford Community Chest. He 
served in 1924 and 1925 as its first presi- 


dent. As a feature of the chest’s cam- 
paign in 1938 and in recognition of his 
continued interest in its affairs he was 
hailed then as Hartford’s “first citizen.” 

During the first World War Mr. Cor- 
son was appointed by the United States 
Fuel Administration as conservation en- 
gineer for Connecticut. From 1921 to 
1924 he served on the Board of Water 
Commissioners for Hartford and was 
chairman of the Hartford Sewage Dis- 
posal Commission in 1927, 

Mr. Corson was director of the Stand- 
ard Surety & Casualty Co., Standard 
Insurance Co. of New York, Piedmont 
Fire Insurance Co., Aetna (Fire) Insur- 
ance Co., Aetna Life Insurance Co., 





Aetna Casualty & Surety Co., Connecti- 
cut Mutual Life Insurance Co., World 
Fire & Marine Insurance Co., Automo- 
bile Insurance Co. of Hartford, Hart- 
ford County Mutual Fire Insurance Co., 
Century Indemnity Co., Arrow Hart & 
Hegeman Electric Co. and Society for 
Savings. He was trustee of the Ameri- 
can School for the Deaf, Wadsworth 
Atheneum and the Watkinson Library. 

Mr. Corson was the son of Adam 
Clark Corson and Henrietta Cone. Sur- 
viving him are his daughters, Mrs. John 
M. Ellis of Bethlehem, Pa., and Mrs. 
John R. Cook of Hartford; four grand- 
children, four great grandchildren and 
a niece and a nephew. 











equipment. 


“Fogged Out” 


Q; all the 375,000 products tested and 
proved by the Underwriters’ Laboratories, 
the “fog nozzle” is one of the most sensa- 


clocked the extinguishing of a 100 sq. ft. 
tank of burning oil at 10 seconds. The tim- 
ing began with the blaze at full force, the 
technicians standing by with the “fog” 


Army and Navy records, especially in 
the case of numerous airplane crash fires, 
show particularly advantageous control of 
fire with the new “fog” equipment. The 
speed of this technique has also been most 


Casualty and Bonding Lines 


GENERAL REINSURANCE 
CORPORATION 


MORE THAN INDEMNITY— 
The Insurance Industry Serves The Community 





: 4, vey ile’ 


tional. A recent test at the laboratories 


fronted with the hazards of electrical shock. 


: Time, 10 Seconds 


i 


useful in “nitro” plants, where fires must be 
taken in stride and handled promptly, 


somewhat on the basis of daily quotas. 


“Fog” has also been valuable in fighting 
electrical equipment fires, as the broken 
spray stream is a non-conductor—an im- 
portant safety factor for firemen con- 


The Fire Insurance Industry is cooper- 
ating to establish optimum applications of 
“fog” by community fire fighters. Exten- — _ 
sive research and experimentation are still 
ahead for this new extinguisher. 


A Comprehensive Reinsurance Service 


Fire and Allied Lines 
NORTH STAR REINSURANCE 
CORPORATION 














90 John Street, New York 7 » 200 Bush Street, San Francisco 4 
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ROY W. SMITH PROMOTED 


Selected to Head Standard Accident’s 
San Francisco Branch as Resident 


Vv. P.; In New York Since 1930 

Roy W. Smith, resident manager of 
Standard Accident’s New York branch, 
has been named resident vice president 
San Francisco branch offce of 


at the 


ROY W. SMITH 

this company. He succeeds J. S. Rich- 
ardson, who was recently named to a 
similar post in Standard’s Chicago 
branch office. 

Mr. Smith has been resident manager 
of the New York branch for some years 
past. He joined the Standard in 1925 
after graduating from University of 
Illinois. In 1926 he was assigned to the 
Detroit branch office and in 1927 was 
transferred to the Michigan claim de- 
partment. In 1930 he went to the Stand- 
ard’s New York branch as a special 
agent, advancing to assistant manager 
in charge of production, and then to 
resident manager. 

W. Clifton Squibb, who has been 
serving as office manager at the Phila- 
delphia branch, has also been trans- 
ferred to the San Francisco branch as 
office manager. 


OWENS WITH UNITED NATIONAL 





Becomes First Fieldman in Western 
Department of National Fire 
Group’s Casualty Company 
William A. Owens has become affili- 
ated with the United National Indem- 
nity Co., recently organized casualty 
company of the National Fire Group, 
it was announced by General Manager 
E. H. Forkel. Mr. Owens will be a 
special representative for the United 
National’s Western department in Chi- 
cago, under the direction of Resident 

Manager C. L. Scranton. 

Mr. Owens is a native of Chicago 
and entered the insurance business in 
the underwriting department of the 
Standard Accident Insurance Co. in 
1935. He became a special agent for 
the Preferred Accident Insurance Co. 
in 1941, and in 1942 entered the field 
for United States Casualty Co. as a 
special agent in northern Illinois and 
Wisconsin. 

Mr. Owens is the first casualty spe- 
cial agent to be employed by United 
National’s Western department. 





ROBERT C. MEAD DIES 
Robert C. Mead, actuary of the State 
Farm Mutual of Bloomington, III, 
mossed away early Wednesday after a 
bricf illness. 





NEW AVIATION DEP’T 


Established. by Fred L. Gray Co. of 
Minneapolis with AAF Lieut. Frank 
Winship in Charge; His Record 

The Fred L. Gray Co. of Minneapolis 
has established an aviation insurance de- 
partment in charge of Lieutenant Frank 
Winship, just returned from service with 
the Army Air Forces in the Mediter- 
ranean area. He completed ninety mis- 
sions and has been awarded the Purple 
Heart and the Presidential citation. 





DID FINE PUBLICITY JOB 

The publicity camgaign in connection 
with the new Minnesota safety respon- 
sibility law, organized by a local com- 
mittee of insurance men, is conceded to 
have done an excellent job in acquaint- 
ing the public with provisions of the 
new law. With the drive now completed, 
the contributing companies have re- 
ceived a refund of 25%. The law, three 
months in operation, is functioning 
satisfactorily. 


Standard Accident Has Sales 
Kit on Bank-Agent Plan 


Standard Accident has released to all 
its agents an attractive sales kit to en- 
able them to publicize the bank-agent 
auto plan. The kit contains a suggested 
program of local publicity as well as a 
wide variety of direct mail advertising 
pieces. All such material incorporates 
the new bank and agent auto plan em- 
blem which has been sponsored by the 
National Association of Insurance 
Agents. 





Honor Kearney and Merrick 


Agents of the Hartford Accident & 
Indemnity Co. in Westchester County, 
N. Y., entertained at a dinner at the 
Orienta Beach Club, Mamaroneck, N. 
Y., October 10, in honor of Harry A. 
Kearney and George T. Merrick, re- 
cently elected vice presidents of the 
company. Mr. Kearney has been mana- 
ger and Mr. Merrick associate manager 
at New York City since 1934, and have 
been closely associated with the West- 
chester County agents of the company 
since that time. 


— 





CASUALTY MAN _,... 


all retrospective adjustment ex. 
perience necessary. Must also 
have some actuarial knowledce 
and experience. Starting salavy 
between $3000 and $4000 yearly. 
This is an unusual opportuni'y 
with one of the largest stock casu- 
alty companies. Replies must in- 
clude age, education, background 
and experience. Confidential. Box 
1621, The Eastern Underwriter, 
41 Maiden Lane, New York 7, 
New York. 














FULL-TIME MEDICOS FOR N. J. 


The New Jersey Workmen’s Compen- 
sation Advisory Committee will recom- 
mend appointment of a full-time medi- 
cal director and full-time medical ex- 
aminers to handle cases in New Jersey 
workmen’s compensation courts. 








To help you sell Group 








Basrrras CRAROES 
we 


Finat Om Soya 


You can sell more Group Insurance by utilizing Standard Accident’s experience 
to help you devise a plan which will meet the requirements of any employer. 


This plan, with its modern features, is so complete and so simple that it appeals 
strongly to employers and makes Standard Group Insurance mighty easy to 
sell. And when you back it up with Standard’s advertising and production 
aids, Standard Group Insurance becomes even easier to present. 


Ask a Standard field man for complete details or write the Home Office at 
Detroit 32, Michigan. 


STANDARD ACCIDENT INSURANCE COMPANY 


ONE OF AMERICA’S OLDEST AND LARGEST CASUALTY & BONDING COMPANIES 


and its Fire and Marine affiliate PLANET INSURANCE COMPANY 


HOME OFFICES, DETROIT 32, MICHIGAN 
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Coal Operators Casualty Co. Buys 


Home Office Bldg. 


in Greensburg, Pa. 





Coal Operators Casualty New Home Office Building 


Col. W. John Stiteler, Jr., president 
of the Coal Operators Casualty Co. of 
Pittsburgh, announces the purchase of 
the Thomas Lynch residential property, 
located in Greensburg, Pa., as a home 
office site for the company. 

The Coal -Operators Casualty was 
originally organized and situated in the 
city of Greensburg which is thirty miles 
east of Pittsburgh on main railway lines 
and highways, and this proximity lends 
itself admirably to the company’s char- 
acter as coal mine insurance specialists. 


“Occupancy of the property will be 
dependent upon the completion of al- 
terations which are expected to get un- 
der way within a short time,” Colonel 
Stiteler said. He added, “the structure 
will afford expansion of our home office 
facilities for the Present as well as 
future requirements.” 

The company is entered in eleven 
states and the District of Columbia and 
maintains branch offices in Wilkes- 
Barre, Pa., Philadelphia and Lexington, 
Kentucky. 


. 





COMPULSORY BILLS EXPECTED 


California A. & H. Men Anticipate State 

Health Insurance Measures when 

Legislature Reconvenes 

Anticipating that the question of com- 
nulsory state health insurance will again 
be before the California legislature when 
it meets in special session in January, 
the California Medical Association is 
conducting a campaign to promote group 
hospital plans in an effort to prove that 
voluntary health insurance meets the 
needs of the public so well that com- 
pulsory insurance is unnecessary. 

It is reported from California that 
this campaign, which embraces a sweep- 
ing advertising program, is held by 
many accident and health underwriters 


to be an attempt on the part of the 
Physicians to promote group hospital 
plans at the expense of private insur- 
ance carriers, It is said that a group of 


ac lent and health men in San Fran- 
cisco has been in conference with lead- 


ers of the medical profession in an 
eff to work out a program which 
would represent a real system of private 
health insurance and would not exclude 
re r insurance carriers. 

ot view of the fact that at the regular 
1945 session of the legislature, three 
Major attempts were made to enact 
cor ulsory health insurance programs, 
and that one of these was actively spon- 
sore’) by Governor Earl Warren, there 
1s ll ground for the accident and 
hy people in the state to hope that 
Sits proposals will not come before 


th ecial session. 





HAR REPORT ON COMPETITION 
te Casualty Insurance Association 
cuthern California at its meeting, 
r 1, in Los Angeles, heard the 
4 rt it will make to the National 
urecau of Casualty & Surety Under- 
's on the competitive situation in 
iY nia for 1944, The report is di- 
d into sections on workmen’s com- 


BIVIN TO CONDUCT CLASSES 





Insurance Society of New York Will 
Open Two Courses in Suretyship, 
Beginning October 16 
The Insurance Society of New York 
will open a course in suretyship on Oc- 
tober 16. Thomas H. Bivin, attorney, 
Great American Indemnity Co. will be 
the instructor. The course is divided 
into two parts. The first covers the 
subjects of fidelity bonds or dishonesty 
insurance, public official bonds, fiduciary, 
and similar contracts. The second part 
covers the remainder of the surety field, 

including contract, miscellaneous, etc. 

Each part will consist of fifteen ses- 
sions of two hours each. The courses 
are primarily designed for those spe- 
cializing in this branch of the business. 
They are also recommended for those 
wishing to take the examinations of the 
Insurance Institute of America. 

The society is approved by the Vet- 
erans’ Administration and returning vet- 
erans may take the course under the 
provisions of the GI Bill of Rights. 





Doctors Propose Company 


A resolution adopted at the 139th 
annual meeting of the house of dele- 
gates, Medical Society of State of New 
York, in Buffalo October 9, calls for 
organization of a casualty insurance 
company which, on a nationwide basis, 
would develop and promote voluntary 
medical insurance coverage in areas 
where none exists at present. It was 
believed that such a company could be 
organized wholly within the control of 
the medical profession. 





pensation, liability, automobile, ‘burglary 
and plate glass lines. The report was 
approved, section by section and when 
ready will be sent to the bureau and its 
member companies. This report is the 
fourth made by the association dealing 
with the subject. 


















But there’s no 
ARGUMENT... 








Baus the completeness of protection con- 


new “CP Policy”* 


tained in General Accident’s 
(Comprehensive Personal Liability)! It’s a green 
light for alert agents. It spells “STOP, LOOK and 
LISTEN” for those wanting to promote an insur- 
ance coverage which saves their clients’ time, 
money, and detail worries. 


THIS TIMELY POLICY, which covers anywhere 
in the world, furnishes the insured’s whole family 
with personal liability insurance. Mentioning any 
one of its special features— such as (1) Contractual 
Liability not being limited to the premises as in 
most policies—(2) Voluntary Medical Coverage for 
activities away from the premises included in basic 
protection at no extra cost—(3) Employers’ Lia- 
bility protection (up to two full-time servants) at 
no additional cost—is enough to interest most bar- 
gain-loving prospects. 


You will be surprised how interested your insureds 





will be when you tell them: 
Broader Coverage—at lower cost—found in 
TOMORROW'S POLICY TODAY 


*Not available in New York and Louisiana 


EXECUTIVE OFFICES 
GENERAL BUILDINGS 


PHILADELPHIA 
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Fraizer Named Counsel 
Of H. & A. Conference 


WAS DIRECTOR IN NEBRASKA 


Prominent in NAIC, He Was Head of 
Laws Committee and Leader in A. 
& H. Insurance Activities 








Lincoln, formerly In- 
Nebraska and one 


C. C. Fraizer, 


surance Director of 


of the most authoritative leaders in the 
National Association of Insurance Com- 
m‘ssioners duving his tcnure, has bcen 


Shelburne 
C. FRAIZER 


Studios 


appointed general counsel for the Health 
& Accident Conference. 
The appointment, effec- 
tive October 1, is announced jointly by 
R. J. Wetterlund, new president of the 
conference, and Managing Director 
Harold R. Gordon. 

Mr. Fraizer will devote a substantial 
portion of his time to the legal matters 
connected with the conference, but will 
continue to maintain his private law 
practice at Lincoln. 

At the time of his resignation as In- 
surance Commissioner on June 15 of 
this year, Mr. Fraizer was a member 
of the executive committee of the NAIC. 
and oe of its committee on laws 
and legislation. He was part’cularly ac- 
tive on “ie accident and health and 
fraternal insurance committees. His 
background and experience koh as a 
practicing attorney and as_ Insurance 
Commissioner connected with his ac- 
tivities in the NAIC, will prove invalu- 
able to the conference and will enhance 
its prestige in the insurance world. 

Was City Attorney 
Mr. Fraizer, 


Underwriters 


which became 


holds 


a native of Indiana, 


an LL.B. degree from George Washing- 
ton University, Washington, D. C. He 
lived at Aurora, Neb., where he had 
been a practicing attorney and had held 


the offices of city attorney and deputy 
county attorney when he was appointed 
Director of Insurance in December, 1940. 
He is a past state commander of the 
American Legion and served on the 
Legion’s National Americanism Commis- 
sion for nine years. He also served on 
the Soldiers’ State Fund Relief Com- 
mittee. 


At the time he resigned as Director 
of Insurance, Mr. Fraizer staied that 
he felt he had accomplished what he 


set out to do four-and-a-half years be- 
fore, but that he had continued through- 
out the legislative session which had 
before it some of the problems con- 
(Continued on Page 37) 





MUELLER SPEAKS IN PEORIA 





Defends American Free Enterprise Sys- 
tem; Eyre Presides; Costigan 
Visit Expected 

E. H. Mueller, Milwaukee, managing 
director of the National Association of 
Accident & Health 
dressed the September meeting of the 


Peoria (ill.) Accident & Health Associa- 


Underwriters, ad- 


tion, the first of the fall and winter sea- 
son. 

Mr. Mueller spoke on the American 
system of free enterprise, saying that 


the instirance business is a part of that 
system and its agents have made it pos- 
sible to protect the insurance needs of 
ae people. Speaking of current social 
legislative trends, Mz. Mueller said: 
“Our association does not object to so- 
cial legislation when it is for the welfare 
of the people. We do object to social 
legislation when it is harmful to the 
democratic way of life. If our country 





Unlimited 


...as to number of dis- 
abilities covered under 
contract during first 
year or any year after. 


i. 
2. 
3 

4. 


A. & H. Educational Sessions 
Of Security Mutual Life 


Security Mutual Life of Binghamton 
held the first of a series of three A. & 
H. educational meetings in New York 
City on Wednesday, October 10, in the 
auditorium of the Chanin Building, 122 
I. 42nd Street, from 10 a. m. to 12 noon. 
Conducted by Edward A. Hauschild, as- 
sistant secretary of the company and 
head of its A. & H. department, and 
John H. Conover, his assistant, the 
meeting featured “Working Tools and 
Policy Analysis” and with the emphasis 





was made great through free enterprise 
and if legislation design laws to destroy 
this free enterpprise, then they are 
passing legislation that is harmful, not 
only to the insurance business, but to 
the people as a whole.” 

William H. Eyre, president of the as- 
sociation, introduced Mr. Mueller. The 
Peoria association is planning a sales 
congress some time this winter and is 
anticipating a visit from Robert J. Cos- 
tigan, Business Men’s Assurance mana- 
ger at Kansas City, Mo., presidcnt of the 
National Association. 


— 


on their application to post-war irsur- 
ance sales conditions. 

The second meeting, scheduled for 
Wednesday, October 17, will embrace A. 
& H. underwriting and its broader as. 
pects and the subject of waivers and 
collections. Mr. Hauschild will azain 
preside and among the speakers wi| be 
Frank J. Byrne, an A. & H. adjuster, 
who will discuss claim settlements. 


At the final session, which wil: be 
held Wednesday, October 24, the speak- 
ers include Franklin D. Scudder, ag ny 
supervisor in Security’s home office { 
& H. department, whose subject js 
“Sales Methods” and Paul Traub, mana- 
ger of the home office group and wiiole- 
sale department, who will explain the 
new Security Protection Plan for em- 
ployes, which provides non-occupational 
protection against the contingencies of 
death, disability, loss of wages due to 
accident or sickness, etc. This plan sets 
up an attractive program of benefiis at 
reasonable cost, including daily a 
zation and specified surgical benefits, 
operates on the monthly premium i 
ment plan and insurance may be writ- 
ten wherever there are ten or more 
employes. No medical exam‘nat‘ion js 
required except in the higher age 
brackets or where information developed 
justifies the need for one. 





Leads Furnishea 
.:.FOUR FREEDOMS 


Grom the Expense of 


HOSPITALIZATION 

SICKNESS DISABILITY 
ACCIDENT DISABILITY 
SURGICAL OPERATIONS 


For the first time, voluntary disability protection at nation-wide low cost may 
be sold on a non-classified basis to all qualified men and women now employed. 


Continental’s new **Four Freedoms”’ 


plan provides income security benefits 


up to $5,000 or more. It covers total and partial accident disabilities, confining 
and non-confining sickness, as well as hospital and surgical expense. 


Special Agency Development Allewance 


Leads are furnished to agents on a share cost basis. Complete development and 
soliciting program provided for selected territories. Experience not necessary. 
Opportunity to build $5,000 to $15,000 annual commission income now open. 






I am interested in 
{] PERSONAL PLAN 
[] FAMILY GROUP PLAN 
[| HOUSEWIFE PLAN 
|] CHILDREN’S PLAN 


Ce 


Disability Division ©° 


Name 


Please send me FREE agency information about America’s 
No. 1 Income Security ‘“*“FOUR FREEDOMS” plan and tell me 
about your special development allowance to obtain leads. 





Agency 





Address 





State. 





City 


Continental Casualty Company 


AMERICA’S No. 1 ACCIDENT AND SICKNESS INSURANCE COMPANY 
e Chicago 5, Illinois 


910 South Michigan Avenue 


SS ee es ee Se ee eS SE SE SE ee ee ee ee ee * 


Fo 


yea 
dis: 
the 
pla 
eq! 
nul 
div 
ere 
tru: 
ten 
rec 
tra 
ind 
wal 
hol 
con 
ora 
era 
den 
trac 

c 
gro 
sel\ 
of « 
mis 
has 
for 
the 
the: 
alsc 
plat 
disc 
the 















































































1945 


-——. 
— 


nsur- 


| for 
r as- 
and 


nor 
mM is 

age 
oped 


——— a ee es ee ee ee ® 





October 12, 1945 


MELEE ES POL EEE LEE: 
Ca 








Page 37 














PROBES FRANCHISE A. & H. 





Forbes Weights Feasibility of Outlawing 
Wholesale Covers; Takes Up 
Question with Carriers 

ssibility of eventual action to pro- 
h the writing in Michigan of health 
ani accident coverage on the so-called 
wholesale or franchise basis has been 
hinted by Commissioner David A. 
Forbes, following a meeting with repre- 
sevtatives of carriers and organizations 
of carriers for discussion of the various 
as. ects of this plan of special rate writ- 
ine for groups usually not able to qualify 
under Michigan law for regular group 
contracts. 

large volume of wholesale and 
franchise business admittedly has been 
writen in the state over a number of 
years without either sanction or specific 
disapproval of the Department because 
there is no mention in the code of such 
plans of coverage under which the 
equivalent of group rates are allowed 
numbers of insureds who are issued in- 
dividual policies rather than being cov- 
ered under a master policy as in the 
truce group program. Departmental at- 
tention has been attracted to the plan 
recently because many of these con- 
tracts have been canceled, by reason of 
industrial lay-offs in the wake of the 
war’s end, and numerous women policy- 
holders have protested the failure of the 
companies writing under this form to 
grant a nine-months’ extension of cov- 
erage for maternity benefits which were 
denied for that period when the con- 
tracts were placed in force. ; 

Carriers writing under authorized 
group plans have already pledged them- 
selves to allow a nine-months’ extension 
of coverage in maternity cases but Com- 
missioner Forbes questions whether he 
has the right to promulgate any rules 
for extensions of contracts written on 
the wholesale or franchise plan when 
they are not recognized by statute. He 
also expressed some doubt that such 
plans could not be properly attacked as 
discriminatory, particularly in view of 
the court decision in Iowa in which 
Commissioner Charles R. Fischer was 
held to have the right to prohibit the 
writing of wholesale plan H. & A. cov- 
erage by the Commercial Casualty on 
grounds of discrimination. 

Following considerable discussion with 
the company representatives, the Com- 
missioner asked that briefs be filed set- 
ting forth the companies’ defense of the 
plan in question. When the briefs have 
been duly considered, Commissioner 
Forbes said, he probably will ask the 
\ttorney General’s opinion to determine 
definitely whether he has the power to 
prohibit further use of these plans in 
Michigan, 





Call for Statistical Data 


Resumed by Rating Bureaus 
The National Bureau of Casualty & 


Surety Underwriters jointly with the 
Mutual Casualty Insurance Rating Bu- 
reau will soon place in operation a 
completely new program for the resump- 
tion of statistical calls from member 
companies which were discontinued dur- 
ing the war. This plan will not be a 
reintroduction of the pre-war system 
but will be a brand new codification. 
The calls will cover all casualty lines 
Wiiin the scope of the two bureaus, 
an’ companies will be instructed to 
begin compilation of the data on the 
1 "basis with policies effective January 


», and thereafter, so that statis- 


ec ill be obtainable for the full year 

i is expected that complete infor- 
metion On the new codification require- 
ments will be in the hands of all com- 
Paiiies prior to November 1, 1945, in 


Order that coding of renewal policies 
Prepared in advance of expiration may 
be made on the revised plan. In states 
i. sO require under rate regulatory 
aws, the statistical plans will be filed 
Promptly for renewal. 








RESEARCH INSTITUTE GROWS 





Clement Announces Membership In- 
crease of 300%; Buyers’ Group 
Enters Eleventh Season 
As the Risk Research Institute, a 
group of insurance buyers and self-in- 
surers, enters its eleventh season, an- 
nouncement is made by W. W. Clement, 
executive secretary, that the member- 
ship has increased 300% since March, 

1944. 

At the initial meeting of the season 
held in New York City, September 27, 
the following buyers were speakers: 

G. E. Rogers, Robert Gair Co., presi- 
dent of the institute, who spoke as a 
manufacturer and as a student of boiler 
and machinery insurance; E. L, Clark, 
J. C. Penney & Co., speaking for and to 
the retail store group; C. W. Parker, 
Dime Savings Bank of Brooklyn, who 
spoke for savings banks and more con- 
tact and cooperation between buyers, 
sellers and underwriters; Kenneth C. 
Sell, Chase National Bank, talking on 
improvements made and to be made in 
commercial bank coverages; A. M. 
Schmidt, Johns-Manville Corp., and A. 
F. Hutchinson, American Cyanamid Co., 
answering questions on self-insurance. 

Also Prof. R. H. Blanchard of Colum- 
bia University, an honorary member of 
the institute, who reported on multiple 
line underwriting; Henry Anderson, 
Paramount Pictures, looking ahead into 
fire insurance; Alfred Rothschild, the 
Weiss & Klau Co., advocating continued 
study of expense factors; R. H. Bell, 
United Parcel Service, who spoke on au- 
tomobile cover; W. P. McGarry, U. S. 
Industrial Chemicals, Inc., urging buyers 
to analyze their needs and make known 
to underwriters their requirements in 
fidelity bonds. 





JOHN JOSEPH HARKINS DIES 


Co-Chairman, Bond Department, Cen- 
tury and Standard C. & S., Was Mem- 
ber of Insurance Post No. 1081 
John Joseph Harkins, co-chairman of 
the bond department of the Century In- 
demnity Co. and the Standard Surety 
& Casualty Co., died October 2 at St. 
Vincent’s Hospital, New York City, 
after a long illness. Funeral services 
were held October 4 at Yonkers, N. Y., 
v here he made his home. His wife, 
Katherine, survives him. He was a mem- 
id = American Legion Post 1081, New 

OTK, 





Fraizer Named Counsel 


(Continued from Page 36) 


nected with the decision of the Supreme 
Court of the United States that insur- 
ance is commerce and enactment of 
Public Law 15. Mr. Fraizer is one of 
the best posted men in the country on 
this situation and his letter to Governor 
Dwight Griswold written last March at- 
tracted nation-wide attention in the in- 
surance business. He took the position 
that the Nebraska tax law would stand 
the test and that, in connection with 
the application of the Federal Anti- 
Trust Acts, under the Nebraska anti- 
compact law, competition has been and 
is open and keen. 


Just before he retired as Director of 
Insurance, he attended the St. Paul 
conference of the NAIC and delivered 
his final report as chairman of the com- 
mittee on laws and legislation. There 
was much speculation at that time as 
to his future plans. He was mentioned 
prominently as a possible gubernatorial 
candidate and it was considered that 
the fact that his home town was a small 
community was a political asset. How- 
ever, he opened his law office at Lincoln 
and did not enter political life. 

Mr. Fraizer’s association with the H. 
& A. Underwriters Conference inaugu- 
rates the administration of President 
Wetterlund, who is vice president and 
general counsel of the Washington Na- 
tional Life of Evanston, Ill, with an 
auspicious beginning and is an evidence 
of continued growth nd usefulness of 
the organization under direction of Mr, 


Gordon. 
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A profitable source of 
income for Agents 


This big centrifugal pump “‘feels” stuffy, achy, depleted in strength. 
Like other power equipment, it was in the thick of war production 
for years. That’s why it should be having regular inspections of the 


kind afforded by Hartford Steam Boiler. 


Many insurance agents have recognized that this situation offers a 
real opportunity for service and profit. They are getting a substantial 
additional source of revenue through including Hartford Boiler and 
Machinery policies in their sales. 


It isn’t necessary for the agent to be a technical expert. Agents have 
discovered that they can count on the Special Agent of the Hartford 
Steam Boiler for that. He can provide expertly whatever help is needed 
in selling and properly servicing this type of risk. 

Hartford Steam Boiler has the largest field staff of specialists in the 
country (both Special Agents and Inspectors) whose work is solely 
power-plant inspection and insurance. This staff draws upon the ex- 
perience acquired by the Company in seventy-nine years of concentrating 
on this one specialized line. 

Are you aware of the opportunities which exist—“right on your 
doorstep” —for developing a profitable volume of Hartford Boiler 
and Machinery insurance? Why not have your 
Hartford Steam Boiler Special Agent help you? 
The time is now. 





The Hartford Steam Boiler Inspection and Insurance Company 
HARTFORD, CONNECTICUT 
FOR POWER-PLANT INSURANCE, IT PAYS TO CHOOSE THE LEADER 
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LIEUT. J. J. BUTLER HOME 


Renews Old Friendships on William 
Street After 3% Years in Army; 
Won Bronze Star Twice 


First Lieutenant James J. Butler, 
120th Infantry, who returned from over- 
seas late in September after an absence 
is back on William 
friendships and 





ot fourteen months, 
renewing old 


Street 


LIEUT. 


brushing up on what has happened in 
insurance during his three and one-half 
service. He has been 
host of 


JAMES J. BUTLER 


years in the 
warmly welcomed home by a 
friends. 

Beforé he went away Lieutenant But- 
ler was connected with the Home In- 
demnity as a claim adjuster and investi- 
gator in the metropolitan New York 
area and had been with the company 
August, 1939, after graduation 
from University of Pennsylvania’s 
Wharton School. 

Advancing from buck private to a 
commissioned officer, Butler  distin- 
guished himself in the European theater 
by winning the Bronze Star twice for 
bravery in action; engaged in four 
battles—northern France, the  break- 
through at Ardennes, the Rhineland and 
central Europe—and received the Pur- 
ple Heart for being wounded in the 
battle of the Rhineland. He is now on 
terminal leave from the Army following 
which he will be in inactive status, free 
to resume his insurance activities. 


since 


DIVIDEND FOR U. S. F. & G. 


Directors of the United States Fidelity 
& Guaranty Co., Baltimore, have de- 
clared a regular dividend of 25 cents a 
share, payable October 16 to stockholders 
of record September 29. 
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“Madan Issues Rules 
Under New Rating Law 


N. C. COMMISSIONER’S LETTER 





Asks Prompt and Complete Data; Law 
Effective January 1; Bars All Types 
of Equity Rates 





Insurance Commissioner William P. 
Hodges of North Carolina has forwarded 
to all companies writing casualty and 
miscellaneous lines in that state a letter 
setting forth the requirements under the 
casualty rating law which will become 
effective on January 1, 1946. 

The Commissioner quotes the sections 
of the new law covering filing and ap- 
proval of rates and schedule of rates 
filed, and says that all bureaus and com- 
panies to which the provisions of these 
articles apply, are requested to file at 
the earliest ae moment all rate 
manuals, classification plans, rating 
plans, Salien schedules, rating rules and 
statistical plans which they propose to 
use in North Carolina after January 1, 
relating to the following lines: 

General liability (all lines except auto- 
mobile); burglary, robbery, theft and 
larceny (except automobile _ theft) ; 
boiler and machinery; glass, fidelity and 


surety; aircraft, credit; malpractice ; 
title. 
Must Furnish Services 
Calling attention to the provision 


which requires that every rating bureau 
shall furnish its services without dis- 
crimination to any licensed insurer ap- 
plying therefor, Commissioner Hodges 
says: 

“While membership in a bureau is not 
presently required under this law, the 
Department wishes to call attention to 
numerous advantages to be gained by 
non-member companies becoming serv- 
ice subscribers of a licensed bureau or 
rate-making organization. 

“Companies who are members or sub- 
scribers of a licensed bureau are not 
required to make filings direct with this 
Department as such filings will be made 
by the appropriate bureau on behalf of 
its members and subscribers. Compan- 
ions who are not members or subscrib- 
ers of a licensed bureau are to make 
complete filings direct with this Depart- 
ment. All filings made by either bureaus 
or companies must be accompanied by 
detailed information in justification 
therefor. All rate and rule filings should 
be on manual size sheets.” 

Names Statistical Agents 

The following statistical agents are 
appointed: Mutual Casualty Insurance 
Rating Bureau, National Bureau of Cas- 
ualty & Surety Underwriters, Towner 
Rating Bureau and Board of Aviation 
Underwriters: 

“These bureaus,” says Mr. Hodges, 
“will annually collect and compile all 
experience data, prepare the necessary 
experience exhibits for rate making pur- 
poses and make such filings as may be 
required. 


“It is noted that there are, in various 


STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF AUGUST 24, 
1912, AND MARCH 3, 1933, 


Of The Eastern Underwriter, published weekly 
at New York, N. Y., for October 1, 1945. 
State of New York } ss.: 

County of New York i 


Before me, a Notary Public in and for the 
State and county aforesaid, personally appeared 
W. L. Hadley, who, having been duly sworn 
according to law, deposes and says that he is 
the business manager of The Eastern Under- 
writer and that the following is, to the best of 
his knowledge and belief, a true statement of 
the ownership, management (and if a daily pa- 
per, the circulation, etc.) of the aforesaid pub- 
lication for the date shown in the above cap- 
tion, required by the Act of August 24, 1912, 
as amended by the Act of March 3, 1933, em- 
bodied in section 537, Postal Laws and Regu- 
lations, printed on the reverse of this form, 
to wit: 

1. That the names and addresses of the 
publisher, editor, managing editor, and business 
managers are: 

Publisher, Eastern Underwriter Company, Inc., 
41 Maiden Lane, New York 7, 

Editor, Clarence Axman, 299 Ea 12th Street, 
New York, N 

Managing Editor, L. Jerome Philp, 25 Rocky 
Road, Larchmont, ¥; 

Business Manager, W. L. Hadley, 1111 Put- 
nam Avenue, Plainfield, N. 

2. That the owner is: ata owned by a corpo- 
ration, its name and address must be stated 
and also immediately thereunder the names and 
addresses of stockholders owning or holding one 
per cent. or more of total amount of stock. 
If not owned by a corporation, the names and 
addresses of the individual owners must be 
given. If owned by a firm, company, or other 
unincorporated concern, its name and address, 
as well as those of each individual member, 
must be given.) 

Eastern Underwriter Company 
Maiden Lane, New York 7, N. Y. 

Clarence Axman, 299 West 12th Street, New 
York. .N. YY. 

W. L. Hadley, 1111 Putnam Avenue, Plain- 
field, N. J. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 
per cent. or more of total amount of bonds, 
mortgages, or other securities are: None. 

4. That the two paragraphs next above, giv- 
ing the names of the owners, stockholders, and 
security holders, if any, contain not only the 
list of stockholders and security holders as they 
appear upon the books of the company but 
also, in cases where the stockholder or security 
holder appears upon the books of the company 
as trustee or in any other fiduciary relation, 
the name of the person or corporation for 
whom such trustee is acting, is given; also 
that the ¢6aid two paragraphs contain statements 
embracing affiant’s full knowledge and _ belief 
as to the circumstances and conditions under 
which stockholders and security holders who 
do not appear upon the books of the company 
as trustees, hold stock and securities in a ca- 
pacity other than that of a bona fide owner: 
and this affiant has no reason to believe that 
any person, association, or corporation has any 
interest direct or indirect in the said stock, 
penaes or other securities than as so stated by 
11m. 

5. That the average number of copies of each 
issue of this publication sold or distributed, 
through. the mails or otherwise, to paid sub- 
scribers during the months preceding the date 
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President 











shown above is. (This information is requirec 
from daily publications only.) 
Eastern Underwriter Company, Inc.. 
. L. Hadley, Business Manager. 
Sworn to and subscribed before me this 6th 
day of September, 1945. 
Robert A. Silvestri, 
Notary Public. 
Kings County Clk. No. 48, Reg, No. 59-S-6. 
New York Co. Clk. No. 54, Reg. No. 51-S-6. 
Jueens Co. Clk. No, 121, Reg. No. 24-S-6. 
erm expires March 30, 1946. 
(Seal) Robert A. Silvestri. 








manuals now on file, numerous rules and 
classifications where reference is made 
to the company or bureau for the rate. 
Numerous classifications in several man- 
uals are (a) rated. All companies and 
bureaus employing such methods of rat- 
ing are hereby required to file all such 
rating plans together with a statement 
in detail of the procedure and methods 
followed in determining such rates. 
“Various proposed rating plans filed 





IT COULD BE You! 





A GOOD MAN is NEEDED 
RIGHT WHERE YOU ARE 


TO SELL 


A Complete Line of Life, Hospital, Accident 
and Health Policies for Men and Women 


FEDERAL LIFE & CASUALTY CO. 


Detroit 2, Mich. 





Life and Hospital Policies for Children 





with this Department in the past have 
contained features resembling or aj- 
proximating equity rating. Notice is 
hereby given that no rating plan which 
involves equity rating, under whatever 
name the plan might be submitted, will 
be considered. 

“The organization and set-up of a 
division in this Department to comply 
with the provisions of the rating law, as 
amended, will require the close coopera- 
tion of all companies and bureaus in 
volved. It is the Department’s sincere 
hope that you will be able to make all 
filings required thereunder in a com- 
plete manner and as far in advance ot 
January 1, 1946, as possible. The De- 
partment’s promptness in passing po! 
the filings and the amount of corre- 
spondence involved will be facilitate by 
detailed and complete information being 
submitted when the filings are made.” 





TALKS ON COLORADO RIVER 


Otto Emme of the Los Angeles De- 
partment of Water & Power, was 
speaker at the meeting of the Casualty 
Insurance Adjusters Association 0! 
southern California at Los Angeles, Cal. 
recently. Mr. Emme discussed a tril 
he had taken to Mexico City in corinec- 
tion with the proposed treaty betwee? 
the United States and Mexico relative t0 
the proper division of the waters o: the 
Colorado River between the two cou" 
tries. Harry Parks Jr., adjuster for Swett 
& Crawford, was elected to membershi?. 
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With more and more producers realizing the tremendous 
possibilities of developing good, new business with 
Bonds, The Employers’ are doing everything possible to 
give those producers very special service. 
y A From the production standpoint, highly trained 
Employers’ Group bond men are constantly in the field 
helping agents to get this business in the quickest and 
easiest ways. And as for underwriting, we offer prompt, 
efficient, and experienced service... thé kind that 
satisfies. 
“al a ; Yes, indeed, Bonds are important, to us as well as to you. 
1irec 
C.. 
ager. 
6th 
$6 bts : 
3 Building a Bond of Friendship 
ri. 
With our magazine advertising in with our coast-to-coast radio pro- and with our special direct mail 
Time, Saturday Evening Post and gram, “News by Cedric Foster”, campaigns, we are build- 
American Home... every Sunday at 6:30 p.m. E.W.T... ing a bond of friendship 
_ between prospects and 
a Employers’ agents. We 
sh are doing a public rela- 
hich tions job that makes it 
at easier for prospects to 
wil buy and agents to sell 
: protection that gives 
wis freedom from worry over 
— financial loss. 
era: 
in- 
cere 
all 
om- 
> of 
De- 
re Yt Faye to be The Man with the Pam 
rre- 
| by 
SURETYSHIP * K) INSURANCE 
R Fidelity, Surety — Fire, Inland Marine, Casualty, and Aircraft 
De- THE EMPLOYERS’ LIABILITY ASSURANCE CORP., LTD, 
was THE EMPLOYERS’ FIRE INSURANCE CO, 
alty AMERICAN EMPLOYERS’ INSURANCE CO. 
ONE LIBERTY SQUARE, BOSTON ‘7, MASS. 
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The Nation’s Rubber Industry 


One of the strongest points in favor of 
America’s system of free enterprise is that it 
encourages men to be ingenious and adaptable, 
so that they are not dismayed by unforeseen 
emergencies. 


A classic example of American ingennity and 
adaptability is the history of the Rubber Manu- 
facturing Industry in this war. When the Japan- 
ese seized 90 per cent of the world’s supply of 
tree rubber, America had to make its rubber 
from coal and oil and corn . . . and there was 
no time to waste. Our Rubber Manufacturing 
Industry met this challenge, in cooperation with 
the government and other major industries such 
as petroleum, chemical manufacturing and the 
grain producers. 


Six months after Pearl Harbor, the first syn- 
thetic rubber plant was in operation. Although 
this new rubber was a brand new material, dif- 
ferent in many characteristics from natural rub- 


ber, the Rubber Manufacturing Industry was 
successful in adapting it to a wide variety of 
products. Since 1942, more than a million tons 
of this new rubber have helped America roll on 
to final Victory. 


So will you join the Equitable Society in a 
salute to the Rubber Industry—to its engineers 
and chemists, its managers and workers—good 
Americans, who did good work for America. 
Many years ago, the Equitable Life Assurance 
Society of the United States made its first in- 
vestment in rubber manufacturing. Since then, 
millions of Equitable Society funds have aided 
in the development of this industry, which is 
now applying all its experience, skill and in- 
genuity to solving the problems of peace. 


ME 


PRESIDENT 


x kk * 


The above salute to the Nation’s Rubber Manufacturing Industry is one of 
a series of tributes to vital American Industries currently featured on “This Is 
Your FBI”, sponsored by The Equitable as a public service in cooperation with 
the Federal Bureau of Investigation. This radio program is broadcast every Fri- 
day evening over a nation-wide hookup of the American Broadcasting Company. 
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THE EQUITABLE LIFE ASSURANCE SOCIETY on 
OF THE UNITED STATES 


1 Mutual Company Incorporated Under the Laws of the Staté of New York 


New York, N. Y. 





393 Seventh Avenue 











